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Various Kinds of Jewelry Made by Rehabilitated Soldiers Who Are Taking the 
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What Rehabilitated Soldiers Are Doing in Jewelry 
Work at the Reco Workshop 














FTER the war, when our government 
was busy with the question of providing 
care for and rehabilitating disabled soldiers, 
representatives of tuberculosis agencies were 
called into consultation, with reference par- 
ticularly to methods of handling those who 
were ready to be discharged from hospitals 
and sanatoria, in the arrested stage of tuber- 
culosis. ‘ 
As a result of this meeting, the Reco 
Workshop was established. It was set up 


460 Pierce Ave., Long Island City, has been 
fitted up to rank with the average first- 
class industrial shop. Working in the shop 
at the present are 60 ex-service men. In 
connection with each department there is 
an Advisory Board made up of several of 
the most active business men in their re- 
spective lines. 

George W. Canfield, formerly a member 
of the Supervisory Staff of the Western 
Electrical Instrument Co., is the manager of 
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PLATINUM MOUNTINGS MADE BY EX-SOLDIERS TAKING A JEWELRY 


COURSE AT THE RECO 


WORKSHOP 


because it has long been known that a num- 


ber of persons, after leaving a sanatorium, 
take up their former work and suffer a re- 
lapse, It was believed that by a selection 
of trades that could be followed without 
jury to health, a system of trade training, 
under medical supervision, could be out- 
lined and thus prevent this waste. Follow- 
MZ a careful survey, three crafts were 
selected : Jewelry making, watch repairing 
re cabinet making. These crafts were 
io the reason that, on the whole, 
ieee van in the working conditions 
dial aot these trades, which was con- 
Y a to health, that there was 
ieend ped a and widespread de- 
te craft wee ers in these fields, and that 
were well paid. 


¢ Reco workshop, which is located at 


the workshop, and the jewelry department 
is under the direct supervision and guidance 
of Edward F. Coulier, a man of experience 
in the jewelry world, having successfully 
held position as foreman of one of the best 
known jewelry concerns in New York. 
A. T. Westlake, Jr., who is in charge of 
the watchmaking department has been as- 
sistant to the dean of the horological de- 
partment of Bradley Polytechnic Institute, 
Peoria, I1l., and had 14 years of association 
with that institution. J. Zahorsky is the 
instructor in the woodworking depart- 
ment. 

The hours of work for the men in the 
shop are prescribed by the Medical Officer, 
and an examination is made as to each man’s 


_ physical condition at least once a month, 


and oftener if that is required. The men 


start in working two or three hours a day, 
the idea being gradually to work them up to 
a full working day, if and when that is con- 
sistent with their health condition. 

A rest room is fitted up on the roof. 
Here the men are required to spend a cer- 
tain number of hours each day, as directed 
by the physician. 

The aim of the workshop is to train and 
equip men in the shortest possible time with 
due regard for their health with a knowl- 
edge and skill in their craft, so that they 
may take their place in industrial life in 
regular workshops. The jewelers, for in- 
stance, are educated as jewelers and not as 
specialists in bracelet making, locket making, 
etc., but get an “all round” knowledge of the 
craft. 

A goodly part of the work in the jewelry 
department has been furnished to the work- 
shop by a number of manufacturing jewel- 
ers; the balance is jewelry that has been 
made in the shop of materials—(both 
precious metals and_ stones)—generously 
donated by Julius Wodiska, New York. 
Quite a number of manufacturing jewelers 
in New York have aided the work by fur- 
nishing designs, models, sample work and 
ultimately commercial work. 

It is this type of assistance that has per- 
mitted the workshop to achieve the progress 
that has been made thus far, and it is es- 
sential that an increasing amount of this 
work be furnished by the manufacturing 
jewelers. Without the aid that has been 
so kindly preferred in the past, the men 
would have been compelled to confine their 
work to models in brass, which, of course, 
would not produce the same good results. 

It is interesting to know that the average 
age of the man in the shop is 30 years, that 
none of these men had previously been en- 
gaged in the jewelry business or any al- 
lied craft, and that formerly their occupa- 
tions were blacksmiths, machinists, shipyard 
workers, printers, farmers, drug clerks, 
laborers, etc. 

The management of the Reco Workshop 
expresses the hope that the men in the trade 
will pay a visit to the shop, so that they 
may see at first hand the work that is be- 
ing done there. 

On the front cover of this issue and on 
this page photographs are shown of some 
of the jewelry which has been made entirely 
by the men in the Reco Shop. 








Jonas Wise, of Frohman & Co., Cincin- 
nati, returned home March 1, after a seven 
weeks’ vacation spent in the west and south- 
west. He was in Southern California, 
Texas, Arizona, New Mexico, and reached 
New Orleans in time to enjoy the Mardi 
Gras carnival. He gained weight while on 
his trip and returned looking the picture 
of health. He reported that Texas has .ome 
new and beautiful jewelry stores and that 
business appears to be good in that locality. 
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By Elton J. Buckley 











| What Every Man With a Bank Account Should Know* 





I HAVE just read the decision in a case 
which affects every business man who 
keeps a bank account and who, as most of 
us must necessarily be, is dependent upon 
the honesty of employes for the protection 
of his bank accouut against forged checks. 

In this case the depositor had a bank 
balance of $7,290. An employe who had 
access to his checks began to forge checks 
against the account in March. Each month 
after that until September he drew a big 
check, and in September he drew three. 
The last was the straw that broke the 
camel’s back, it overdrew the account, and 
the depositor was called up and told. When 
he investigated he discovered the forgeries, 
and at once made demand upon the’ bank 
for all the money it had paid out on forged 
checks, The bank refused to pay on the 
ground that M , the depositor, had been 
negligent in not keeping the proper track 
of his cancelled checks. M—— sued, and 
the court decided in his favor, laying down 
some new law which it is well for both bank 
and business men to know. 

Now it is well established that when a 
bank pays a forged check against some de- 
positor’s account, it must refund the money 
to the depositor, unless (1) the depositor 
has been negligent in some way which helped 
the forgery, or unless (2) the depositor has 
been careless in going over his monthly 
balance and cancelled checks, and so allowed 
the thing to go on longer (as where there are 
a number of forged checks extending over a 
period of time) than it would have gone 
had the depositor kept a close watch on his 
checks and statements. The bank in the 
case | am discussing attempted to escape 
under the second reason, and the facts on 
which it relied were these :— 

The bank with which M—— dealt had 
a more or less careless method of balancing 
its depositor’s books. So have many banks. 
Books weren't balanced at any certain time 
or at the end of any certain period. And 
after they were balanced they were not 
immediately delivered to the depositor. 
They just stayed in the bank until the de- 
positor came after them, and in tne case 
of accounts that weren’t very active, this 
meant several weeks or months. 

In M—’s case his book was balanced 
and returned to him in February, before the 
forgeries began. He kept it until July 34d, 
when he sent it in to be balanced again. 
It was balanced then and that balance un- 
questionably showed the forgery. The book, 
however, remained in the bank ready for 
him until September, when he came for it, 
but even then he didn’t look at it until 
Sept. 24, when told his account was 
overdrawn. The account in this case seems 
to have been inactive, otherwise the book 
would not have stayed in the bank so long. 

The bank defended on the ground that it 
was M——’s duty to have his book balanced 
frequently, and to get it after it was bal- 
anced, but even if he didn’t get it, that 
after the bank had balanced it and put it 
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aside waiting for him, he was charged with 
whatever it would have shown had he got 
it and looked at it. 

The court decided against the bank on all 
these contentions, and declared in substance 
that a depositor is not obliged to have his 
book balanced at any particular time, nor 
after it is balanced is he obliged to go after 
it. If the bank wants to relieve itself of 
responsibility in case of forged checks, it 
must see that the book is balanced frequent- 
ly, and that the balance book and checks 
are placed in the depositor’s hands. After 
that, if he doesn’t look at them, the bank 
is not liable for forgeries which could have 
been prevented had the depositor made the 
proper inspection. 


This is from the decision :— 


The correct principle by which the 
respective liabilities of the bank and 
depositor are determined are these: 
The bank is bound to know the sig- 
nature of its depositors and the pay- 
ment of a forged check, however skil- 
fully executed, cannot be debited 
against the depositor. From the rela- 
tions the depositor and the bank bear 
toward each other, there is a duty 
also upon the depositor to examine his 
accounts and vouchers, and to make 
known to the bank any improper vouch- 
ers and charges returned, and where 
injury results to the bank from the 
failure of the depositor to do his duty 
in this respect, the law holds the de- 
positor liable for such injury, the result 
of the depositor’s omission. This state- 
ment of the law is unquestionably based 
on sound reason and is supported by 
practically all the authorities. 

It is the contention of the defendant 
bank that when a depositor has called 
for a statement of his account, by 
leaving his passbook with the bank and 
it is balanced by the bank and is ready 
for delivery to the depositor, along with 
the cancelled checks charged by the bank 
against his account, it then becomes the 
duty of the depositor to call for the book 
and the checks within a reasonable time, 
failing in which he is in the same posi- 
tion as to imputed knowledge of for- 
geries and as to negligence with respect 
to their disclosure to the bank, as he 
would be if he had actually received 
the book and the checks from the bank. 

In the absence of an agreement be- 
tween the bank and the depositor, ex- 
press or implied, he is not bound to ask 
for a statement of his account at any 
time, but may rely upon the bank’s ob- 
servance of all its obligations in the 
premises. There was no such agree- 
ment here and the question is whether 
merely leaving his passbook to be bal- 
anced by the bank imposed on plaintiff 
the duty of calling for the book and 
the cancelled checks within a reasonable 
time, or indeed at any time, under the 
penalty of relieving the bank from 
liability for the repetition of errors al- 


69 


ready committed. 

We are satisfied that the law im- 
posed no such duty on the depositor and 
as far as we are advised, no court has 
ever so held. A statement of account, 
though prepared and ready for delivery, 
does not become a stated account with 
legal consequences, until it is actually 
placed in the hands of the party to be 
charged, and with knowledge of its pur- 
port, he has acquiesced in its correct- 
ness, 








What Is a Goldsmith or Jeweler? 





66 ig may be asked, who and what is a 

goldsmith and jeweler? For the dealer 
in jewelry, the pawnbroker, the assistant 
behind the counter, the draper who sells 
jewelry, and many others with no claim 
to the title call themselves ‘goldsmiths’ or 
‘jewelers.’ What is understood by the craft 
as the goldsmith or jeweler proper is the 
man who has studied for a number of 
years under a master of the craft; has him- 
self mastered not only the technical processes 
connected with his trade, the general prin- 
ciples of mounting wrought work, the 
methods of forming and carving ornaments, 
the art of soldering with the blow-pipe, 
annealing, wiredrawing, polishing, etc.; but 
has also acquired a knowledge of these 
higher branches which have raised the trade 
into an art:—Enamelling, Repoussé, En- 
graving, Setting, etc., etc.; and last (but 
by no means least) has made himself so 
far a scientific chemist and metallurgist 
as to be thoroughly acquainted with the 
properties of precious stones, and of the 
precious metals—the malleability, ductility, 
and tenacity of gold and silver, etc., etc. 

“Hence it is only the craftsman possessed 
of such technical, artistic, and scientific 
skill as shall enable him to produce and 
complete a piece of artwork in the precious 
metals who is entitled to the honorable 
name of goldsmith or jeweler. 

“This is quite clear enough to anyone 
who wil! take the trouble to think. If a 
man calls himself an engineer, it is because 
he has studied applied mechanics, mathe- 
matics, and machine construction; if a bar- 
rister, he must be familiar with the law; 
if a physician, with medicine, etc. More- 
over, if he wishes to follow any one of the 
professions, he must pass certain searching 
examinations which will prove whether or 
no he possesses the knowledge to which 
he pretends. Why should it be otherwise 
with a craft which requires not mere rule- 
of-thumb dexterity alone, but scientific and 
artistic knowledge on the part of those who 
desire to follow the lines of the great 
masters?”—THomaAs B. WIGLEY. 

What have THE JEWELERS’ CIRCULAR 
readers to say to this claim of the gold- 
smith and jeweler craftsman’s sole rights 
to the title as expressed by Mr. Wig- 
ley? 








Geo. L. Bannister, recently in charge 
of the watch department of Hamburger 
& Sons, is confined to his home by ill- 
ness.- Mr. Bannister is one of the pioneer 
jewelers of Los Angeles, having been in 
business for himself for many years, but 
retired a year or two ago and took a 
rest from business responsibilities. 





THE JEWELERS’ CIRCULAR March 15, 1922. 


ESTABLISHED 1868 


STERN Bros. & Co. 


CUTTERS OF 


Diamonds 


OFFICES 


LONDON AMSTERDAM 
68 NASSAU ST.NEwW YORK 151 No. STATE ST..CHICAGO 


CUTTING WORKS 
136-146 W.52nd_St.NEWYORK. & LONGISLAND CITY. NEW YORK 






































March 15, 1922. 


Some Decorative Art Terms Defined 





i will be well to explain certain 

terms used by ornamentists, such 
as ‘alternation,’ ‘counterchange,’ ‘inter- 
change,’ ‘eurythmy,’ ‘simplicity,’ and 
‘complexity,’” says Frank C. Jackson. 
“These terms have been adopted to de- 
scribe certain applications of the funda- 
mental principles, and not as defining or 
indicating any new laws. For instance, 
‘alternation’ is a particular application of 
the principles of repetition and variety, 
and may also involve contrast, thus Figs. 
land 2. In the first we have an alternate 
repetition of a similar form, but varying 
in size; in the second an alternate repeti- 
tion of contrasting forms. Again, take 
the terms ‘counterchange’ and ‘inter- 
change.’ These, it will be found, are 
but varieties of the application of the 
same principles. 

“By ‘counterchange’ is understood the 
arrangement of a pattern in such a way 
that itself and the ground shall be of 
the same form, showing at once (Fig. 3) 
that it is but a special way of employing 
and emphasizing the law of repetition. 
‘Interchange’ is nothing but the expres- 
sion of variety and contrast by tones 
and color after the manner observed in 
heraldry, from which, no doubt, the idea 
was taken. When the field consists 
of more than one color, then we find 
parts of the device or charge are inter- 
changed with the ground; thus the color 
of the dexter side of the shield is inter- 
changed with that portion of the charge 
placed on the sinister side (Fig. 4), while 
the metal of the sinister side is inter- 
changed with the other portion of the 
charge. Sometimes the field is divided 
horizontally as well as vertically; then 
the interchange becomes more complex 
(Fig. 5), but the same rule is observed. 

“This special application of contrast 
and variety is often valuable as a means 
of enriching a simple design without 
altering the lines upon which it is based 
or constructed. The term ‘eurythmy’ is 
used to denote a succession or repetition 
of varied forms of ornament; it may be 
alternately or interupted. To put it into 
simple words, it is repetition with con- 
trast or variety. Simplicity in design is 
that quality that arises from the simple 
arrangement of elements, and where it 
exists, the order and method of com- 
position are at once apparent. It is the 
leading characteristic of some kinds of 
ornament, while in others it belongs to 
the earlier phases only. Complexity is 
the reverse of simplicity, and depends upon 
intricacy of arrangement, and it pro- 
duces richness by an ordered multiplicity 
of lines and forms. It should be ob- 
served that the history of art furnishes 
two forms of this principle, one being a 
deliberate complex arrangements of parts 
for a distinct purpose, the other being 
the accidental result of indifferent com- 
Position, in which details are huddled to- 
gether to obtain an effect of richness. 
This latter form is always to be found 
in the decadence of a style. Let the 
reader refer to examples of Saracenic art 
of the best periods, and the late Renais- 
sance like the Louis Quinze, and he will 
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see at once the difference between the 
intentional and accidental forms of this 
principle. While complexity is associated 
with richness, it must not be supposed 
that simplicity is synonymous with poor- 
ness and poverty of design, for such 1s 
not the case; it is rather the outcome of 
directness of purpose and the desire for 
purity and refinement. True simplicity 
in a design is often more difficult of at- 
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SOME DECORATIVE ART ILLUSTRATED 


TERMS 


tainment than complexity, for the fewer 
the parts the more thought and care will 
be required in their arrangement.” 








Contours Characteristic of Periods 





BERLEIN and McClure, in their use- 

ful work entitled “The Practical Book 
of Early American Arts and Crafts,” set 
out a useful rule for students of the styles 
in silver plate when they call attention to 
the similarity in contours of the objects 
made in the different. periods whether be- 
longing to interior decoration, furniture, or 
silverware. This “comparative” system 
not only makes the study more interesting, 
but gives a clue to the “placing” of the 
piece under investigation as well as afford- 
ing a better appreciation of the entire as- 
sembled parts of the room in each period. 
On this point they say: 

“These noteworthy instances of similarity, 
while doubtless partly attributable to 
fashion, seem to have been mainly due to a 
widely diffused and dominant conception of 
line prevalent among artists and craftsmen 
of contemporary date. For the sake of ex- 
ample, attention may be directed to the 
rotund, swelling curves and much-shaped 
contours in evidence during the 17th 
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and 18th centuries, in the reigns of 
William and Mary and of Queen Anne. In 
architecture the profiles of moldings dis- 
played lines swelling into impressive ro- 
tundity; the panel heads of doors were 
shaped and curved; the bases of balusters 
on the stair had rotund curving contours 
closely resembling the forms of contempor- 
ary globular or globular and cupolaed tea- 
pots; hoods above house-doors were arched 
and coved, sometimes enriched with carv- 
ing in the cockle-shell motif, and supported 
on shaped brackets; pediments over door- 
ways were often curved in arcs, and, in a 
dozen other ways, a tendency toward well- 
rounded lines was abundantly manifest. 
In furniture we see the prevalence of the 
cabriole leg; chair seats were rounded at 
the corners and in front; backs were 
spooned; .. . 

“In silver of the period there is visible a 
striking correspondence to the foregoing 
contour characteristics, especially in tea- 
pots, tankards, porringers, and cups... . 

“Again in the Adam period of the latter 
part of the 18th century, the oval and 
arabolic curve were in high favor and fash- 
ion. In architecture we see the oval in 
the shape of rooms and in various forms of 
applied decoration. Close akin to the oval 
is the oft-recurring urn motif, either as a 
flat decoration or as a modelled form. In 
furniture we see half-oval-topped tables 
and consoles, oval chair backs and a num- 
erous display of kindred ovals and urn- 
shaped finials. One point, however, should 
be remembered in this connection, respecting 
both architecture and furniture—although 
curved lines appeared in structural work 
as an occasional variant to the predominant 
rectilineal features, they were not lines of 
structural support, save in the case of chair 
backs, but were purely decorative in func- 
tion. The types of furniture in- 
cluded the familiar swags and drops, pend- 
ant husks, round and oval paterae, oval and 
spandrel fans, sundry vase and urn shapes 
and similar motifs. ; 

“Turning to the silver of the period, we 
find precisely the same principles of design 
in fashion, with only occasional and insig- 
nificant modifications. This series 
of correspondences between silver, furni- 
ture, and architecture cannot be regarded as 
the result of purely fortuitous happening. 
It has a definite meaning for us, and, if it 
shows anything at all, it proves the close 
kinship existing between architecture and 
the decorative arts and it emphasizes the 
necessity of becoming familiar with all the 
art and craft manifestations of a period if 
we would fully understand any one of 
them, for none of them stood alone, but 
each bore some relation to the others and 
was, in turn, influenced by them.” 








At the recent annual election of the 
Donavan & Seamans Co., Los Angeles, 
James G. Donavan was elected president 
and general manager, Mrs. S. D. Seamans 
first vice-president, and Emile Shostrom 
second vice president and _ assistant 
manager. Mr. Shostrom came to the 
store as a salesman a number of years 
ago. His services were such as to at 
once win the appreciation of the proprie- 
tors. Later he became a stockholder in 
the company and has worked his way 
to his present position. 
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LETTERS TO THE EDITOR 


A Manufacturer’s Complaint 
New York, March 8, 1922. 
Editor of THe JEWELERS’ CIRCULAR: 

Perhaps it would do the retail jewelry 
trade a great deal of good, if they could 
hear, through your paper, just exactly 
what observations their customers and 
the salesmen who call upon them, make, 
while in their store. 

The whole country, today, knows, that 
the only business to be had, is the busi- 
ness you go after. The writer has ob- 
served, and his observations have been 
substantiated by daily reports from our 
salesmen, how they find the mental con- 
dition of the retail jeweler today. 

It seems that there is enough business 
to be had by the retailer, not only to 
cover his expenses, but to make money. 
Not as much, perhaps, as he made during 
the war period, but considerable. From 
the writer’s observations, he finds that 
mary of the jewelers are losing more 
sales than they make; that they do not 
care if they make sales, or if they do not 
make sales. When a customer comes 
into their store, they seem indifferent 
whether they get that customer’s money 
or don't get it. The writer has seen 
retail jewelers actually talk themselves 
out of a sale. He has seen others let 
customers wait in their store 15 minutes 
before they would be waited upon, and 
he has again seen others where a sale 
could be made where the jeweler was al- 
most too lazy to tell the customer that 
although he did not have it in stock, he 
could obtain it for him upon short notice. 

No doubt everyone has noticed, that 
especially in ladies’ clothing, the retailers 
are usually up to the minute. When a 
new style or fashion is in vogue, they 
immediately support it, display it, and if 
necessary advertise it. There are plenty 
of articles today in the .jewelry business 
that the public are demanding, but jew- 
elers will not put them in, until they get 
calls for them. It is a human trait, that 
if consumers look in a jeweler’s window 
and do not what they desire, they 
very seldom go in to inquire, and the 
articles today, that the public are looking 
for, some jewelers will not put in their 
stock, until customers come in and beg 
them to do so. 

The jeweler’s publicity committee is 
doing whatever it can to try to induce 
the public to buy “Gifts that Last,” but the 
retail jeweler does not, as a rule, back 
up this campaign. 





see 


Respectfully yours, 
NorMAN C. Levy. 


— 





Marriages in Jewelry Stores 
Witson, N. C., March 8, 1922 
Editor, Tur JEWELERS’ CIRCULAR: 

I was quite interested in your little article 
on page 47, issue of Feb. 22, this year. It 
concerns the marriage ceremony held in 
the jewelry store of F. Dreisell & Son, 
Norfolk, Va. In this article you say that 
‘0 far as you know this is the first time 
that such a ceremony has taken place in 
a jewelry store in this country. 
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Mr. Editor, if you lived in Wilson, you 
might have the pleasure of witnessing some- 
thing of this kind quite often, 

C. F, and S. B, Denny, doing business as 
the Denny Bros. Co., jewelers and opticians, 
are both Baptist ministers. Their store is 
located on Nash St., directly across the 
street from the court house, where marriage 
licenses are procured. It is a very common 
thing for country couples to come to Wil- 
son to be married. When they have secured 
the license, they may ask the clerk issuing 
same, to direct them to the nearest minister. 
In that case they are often referred to the 
Denny brothers’ store. They come in and 
when they have made their wants known, 
they are accommodated. Sometimes they 
are married in the private office, sometimes 
in the optical “dark room” and sometimes 
out in the store room; anywhere that hap- 
pens to come handy. 

Sometimes they buy a ring. Sometimes 
they have one and some couples get along 
without any ring at all. They never get 
out without being shown something of the 
good qualities of our cut glass, china, silver- 
ware, etc. 

I am an employe of the store and in the 
short time I have been there, I have lost ac- 
count of the number of marriages that have 
been performed there. No one keeps any 
account of the number, as it is such a com- 
mon occurrence that we think nothing of it. 
The Denny brothers jokingly say that “It 
is all in the day’s work”; “Marriages per- 
formed while you wait,” “You furnish the 
bride and we will do the rest.” 

There is some talk just at present of 
making a good present to a couple to be 
married in our front window some time 
in June. A diamond ring to the bride, or 
a nice set of China or something else of 
equal value. We believe that this could 
be handled to good advantage as an adver- 
tising stunt, and intend to give the matter 
more careful study. 

Denny Brothers have been in business a 
little over three years and these marriages 
have been taking place in their store very 
often during that entire time. 

Very truly yours, ; 
An EMPLOYE, 








Jewelry Manufacturers Interested in Many 
Bills Now Before the General Assembly 
of Rhode Island 


ProvipENCE, R. I., March 8.—There was a 
slight speeding up of legislation in the Rhode 
Island General Assembly the past week and 
a large number of new bills were intro- 
duced. Among the matters presented were 
several that affect the manufacturing jewel- 
ry and kindred interests. These include the 
creating of a commission to establish mini- 
mum wages for women and children the 
providing of one day off in every seven days 
for all workers in the State and an act to 
prevent discrimination against employes in 
time of a strike. 

An act to prevent manufacturers from dis- 
criminating against the return of employes 
who may go on strike upon a settlement be- 
ing effected, was introduced by Representa- 
tive Guilduff of Providence and was re- 
ferred to the labor committee. Employers 
or their agents would be prohibited under 
the act from compelling or persuading em- 
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ployes to refrain from becoming members of 
labor unions, under the penalty of a $100 
fine or one year in jail. 

Identical acts, establishing the State 
Board of Labor as a minimum wage com- 
mission with power to set up subordinate 
cominissions to establish minimum wages 
for women and children, were introduced in 
both branches of the General Assembly on 
Wednesday. In the House, the act was pre- 
sented by Representative Kelley of Central 
Falls and sent to the committee on labor, 
while in the Senate the measure was offered 
by Senator Higgins of Woonsocket and 
was sent to the judiciary committee. 

Under the acts the State Board of Labor 
becomes a minimum wage commission, and 
may, upon its own motion, or at the instance 
of a substantial number of employes, in- 
quire into the wages paid in any occupation. 
lf the commission finds that the wages are 
inadequate, it may establish a minimum 
wage commission which shall conduct a full 
investigation and report its findings to the 
State Labor Board. Such commissions 
shall be composed of an equal number of 
employers and employes, and one or more 
disinterested persons representing the public, 
but never to exceed one-half of the number 
of the opposing sides. Employes refusing 
to abide by the findings of the commission 
will be subject to the publication of their 
names in the press and the newspapers are 
compelled to publish such notices. 

Aggrieved employers have the right to 
appeal to the Superior Court. The act, 
which contains no penalty against employers 
for final refusal to abide by the decisions of 
minimum wage commissions, depends upon 
the force of public opinion. 

One day of rest in every seven days for 
workers in this State is provided in a bill 
introduced by Representative Brown of 
Providence and referred to the committee 
on judiciary. The act provides that every 
employer of labor, whether a_ person, 
partnership or corporation engaged in carry- 
ing on any factory or mercantile establish- 
ment shall allow every person, except a 
limited few who are specified, at least 24 
consecutive hours of rest in every consecu- 
tive days. No employer, the bill reads, 
shall operate any such factory or mercantile 
establishment on Sunday, unless he shall 
have complied with a provision of the act 
requiring him to post schedules containing 
lists of his employes to work on Sunday 
and designating the day of rest of each. A 
copy of every such notice is to be filed with 
the chief factory inspector. 

Persons exempt from the general provi- 
sions of the act include janitors, watchmen, 
employes whose duties include not more than 
three hours’ work’ on Sunday in maintaining 
fires or necessary repairs to boilers or ma- 
chinery. A fine of $50 is the maximum 
penalty provided as punishment for the vio- 
lation of the act. 








An estimated loss of between $40,000 and 
$50,000 was caused by a fire early one 
morning recently in the block and adjacent 
stores on Water St., Augusta, Me. The 
flames started on the second floor occu- 
pied by the Shannon Tea Rooms and the 
Heald millinery rooms. Some damage was 
caused ir the office occupied by F. T. & 
W. T. Noble, jewelers, 
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The women who appreciate truly high qual- 
ity at a reasonable cost will also appreciate 
this charming Deltah creation. Beautiful 
lusterful pearls of rich tints, handsome 14-K. 
White Gold Diamond Safety clasp, leatherette 
case. 

18” LENGTH 24” LENGTH 30” LENGTH 

$21.00 $24.00 





The magic suggestion of “genuine diamond 
clasp” turns many a $5.00 prospect to a 
$15.00 sale. Beautiful pearls, 14-K. White 
Gold Diamond Safety clasp, leatherette case. 


18” LENGTH 24” LENGTH 30” LENGTH 
$13.50 $16.00 $18.00 


Necklace 
Normandie 


EE 
PL ORAOORes 


SUARANT 
mecesace 


Deltah :: 


A necklace of fine guaranteed advertised 
Deltah Pearls at an astonishing low price. 
Solid gold clasp, leatherette case. 


18” LENGTH 24” LENGTH 30” LENGTH 
$7.50 $9.50 $12.00 


Necklace 
Floradora 


A beautiful indestructible baby 
necklace, with tremendous sales 
possibilities. 12” length only, com- 
plete 6. 


Baby Bunting 
Necklace 


Four Fine Moderate 
Priced Numbers in 


Meltah 


PEAR LS 


TRADE MARK REG. U.S. PAT. OFF. 
THE ROYAL PURPLE LINE 





“The Greatest Value Ever Offered In 
Guaranteed Advertised Pearls’—that 
is the way careful merchants and large 
merchandisers describe the 1922 Deltah 
line. 

Every necklace in 1922 Deltah ‘Pearls 
is a leader at its price, presenting the 
very finest combination of pearls, clasp 
and case that it is possible to offer. 
Take the four qualities illustrated on 
this page. Consider each carefully— 
the full guarantee, the Heller quality 
of the pearls, the clasp, the case. Com- 
pare with any other offering in guaran- 
teed advertised pearls. 

There is only one answer—and it starts 
with a D. 


Heller € Son, nc. 


PARIS GENEVA PROVIDENCE 
358 FIFTH AVE. NEW YORK 


ALL PRICES SUBJECT TO STANDARD CATALOG DISCOUNT 





March 15, 1922, 











March 15, 1922. 
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Some Substitutes for Platinum 





United States Bureau of Mines Issues Interesting Report on What Has Been 
Done to Replace Platinum in Various Industries and 
on the Sources of Supply 

















WasuinctTon, D. C., March 8.—Satisfac- 
tory substitutes have been found for 
platinum for various purposes, but in 
some chemical requirements and for use 
in high-duty electrical contacts no substi- 
tute has been found, declares the United 
States Bureau of Mines, as the result of 
a study of this mineral, just made. Some 
of the successful substitutes have been 
a combination of gold with one of the 
platinum metals. One known as “palau” 
(a combination of gold and palladium) 
resists the activity of most of the re- 
agents, another “rhotanium” is claimed 
to make a good substitute for electrical 
heating units. One of the most promis- 
ing substitutes is the so-called “white 
gold” which is an alloy of gold and one 
of the platinum metals. This quite closely 
resembles platinum and is not attacked 
by nitric acid. “White gold” is used 
quite extensively in certain classes of 
jewelry but does not replace platinum 
in the manufacture of high-class jewelry. 
A substitute successfully used in relay 
contacts when the voltage is low is made 
with nickel, chrome, and tungsten, and 
this is used to some extent in dentistry. 
Another substitute for electrical purposes 
is a compound made with 70 per cent 
silver, 25 per cent palladium, and 5 per 
cent cobalt. There are also many other 
alloys that have been patented as 
platinum substitutes. 

Platinum is a white metal with a gray- 
ish tinge, and takes a high polish but one 
less brilliant than silver. It is very 
malleable and ductile, and can be rolled 
into thin sheets and drawn into fine wire. 
It is harder than copper, silver, or gold. 
It melts at about 1753 degrees C. 

Platinum is not acted on by dry or 
moist air even when heated to high tem- 
perature. It is not attacked by hydro- 
chloric, nitric, or sulphuric acid, but when 
alloyed with silver, copper, lead, zinc, 
and some other metals, it is partly or 
completely dissolved by nitric acid. 

Owing to its resistance to the action 
of acids and most chemical agents even 
at high temperatures, and to its high 
melting point, it is extensively used for 
the manufacture of crucibles, basins, foils, 
wire, ete, and for chemical laboratory 
work, A large quantity of pure platinum 
is used in the “contact process” of mak- 
ing sulphuric acid and also at plants for 
the fixation of nitrogen. Platinum is 
also extensively used for electrical equip- 
ment and in the dental industry, and there 
1s a large demand for platinum for jew- 
elry on account of the handsome and 
intricate designs that can be made from 
this material. 

Platinum occurs native in alluvial de- 
Posits derived from the disintegration of 
Primitive rocks in the form of grains ap- 
Proximately spherical but less often 

attened. Nuggets of large size are rare, 


but a number of small nuggets are found 
in the Ural districts and one weighing 
270 oz. is recorded as having been found 
in the placers of Mt. Kachkonara. A still 
larger one, weighing 21.64 lbs. is in the 
Demidoff Museum, St. Petersburg. The 
most extensive deposits of platinum are 
the alluvial sands of the Urals. They 
are contained within a length of about 
80 miles along the central part of the 
chain in the Government of Perm. This 
field furnishes the main part of the 
world’s production of the metal. In 
Colombia on the Condote and upper 
Atrato Rivers are important platinum 
deposits which are attracting consider- 
able attention at this time and the pro- 
duction of platinum from Colombia is 
steadily increasing. Platinum also occurs 
as sperrylite, in Ontario, Canada, asso- 
ciated with nickel and copper ores. The 
platinum content of the ore is too low 
to permit its being mined for its platinum 
but in refining the nickel and copper the 
precious metal is recovered as a by-prod- 
uct. Platinum is associated in the placers 
chiefly with gold, iridosmine, chromite, 
magnetite, zircon, ilmenite, corundum, 
and quartz. The admixture of gold is 
variable, ranging from 2 to 3 per cent 
in some districts to as much as 75 per 
cent or more in others. Among the 
platinum minerals are iridium, palladium, 
rhodium, etc., which are intimately com- 
bined with platinum and can be separated 
or determined by careful analysis. 

It is possible, but does not seem prob- 
able, that more bodies of platiniferous 
rock may be found in the United States, 
rich enough in platinum to be worked 
under present conditions. It should be 
recalled, however, by all persons search- 
ing for platinum ores that the assay for 
platinum is difficult and apparently can 
not be successfully made by all com- 
mercial assayers. It is, therefore, strongly 
recommended that samples of supposed 
platiniferous ores be sent only to most 
reliable analysts. The Bureau of Mines 
has recently issued a comprehensive re- 
view of the various methods used, which 
gives in detail a method that may be 
considered standard. 

Most of the platinum produced in the 
United States is recovered as a secondary 
mineral from placer operations and from 
the electrolytic refining of gold bullion 
and blister copper. From time to time, 
the beach sands of Oregon and northern 
California have been exploited by pro- 
moters on the basis of the gold and 
platinum zontent. A successful method 
of mining these sands must be based 
upon a thorough prospecting of the de- 
posits. Investigation has shown that in 
general the black sand deposits are dis- 
appointing in both quantity and quality, 
and while in a few places there has been 
sufficient surface concentration to permit 
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of small mining operations, these de- 
posits rarely contain enough gold and 
platinum or occur in adequate extent to 
be operated at a profit. 

In general, the crude platinum of the 
western placers is found in_ relatively 
small scales or flakes, some larger than 
ene-eighth inch in diameter, but the ma- 
jority less than one-sixteenth inch in size, 
many being under one thirty-sixth inch. 
The saving of platinum is made by the 
ordinary methods of placer mining. 

The price of platinum has varied 
greatly in the past two years. In 
January, 1920, it reached $154 an oz., but 
declined to $75 at the end of that year. 
During 1921, the price has fluctuated 
somewhat but the average price realized 
from sales was in the neighborhood of 
$75 an oz., for refined metal. Today, 
soft platinum is quoted at the latter, 
having 10 per cent iridium. 








TAKES HIS OWN LIFE 





Portland, Ind., Jeweler Committs Suicide 
After a Nervous Breakdown 
EvANSVILLE, Ind., March 11, — Phil 
Stachler, 50 years old, a retail jeweler at 
Portland, Ind., committed suicide on Fri- 
day, March 3, by drowning himself in 
the cistern at his home. He suffered a 
nervous breakdown during the Christmas 
holidays last December and it is said 
that his mind had been affected since then. 
Relatives say that Mr. Stachler had a 
horror of being taken to a sanitarium 
and they confess the belief that this was 
the cause of his act. A nurse had been 
attending him for several weeks and all 
doors had been kept locked and keys 
had been hidden to prevent Mr. Stachler 
from leaving the house, as he jumped 
into the same cistern about two weeks 

ago in an effort to end his life. 

Mr. Stachler slipped out of the house 
while his nurse was occupied with other 
duties and went to the cistern that was 
filled with only three and one-half feet 
of water. When the nurse saw him he 
was standing up bending over with his 
head in the water. When she attempted 
to help him out of the cistern he ducked 
his head under the water as far as he 
could and held himself in that position 
by means of a pipe until he had drowned. 

Stachler is survived by his widow and 
one son, Dwayne, a high school pupil. 
He had been engaged in the jewelry busi- 
ness in Portland for a number of years. 








Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended March 11, 1922 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $794,284.58 
Gold bars paid depositcrs............ 97,854.07 
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hide canada mee hes ea $892,138.65 
Of this the gold bars exchanged for gold 
coin are reported as follows: 





Oe LL ee rere 
NO 7 sce riwns dceabodecmensantiena 87,592.95 
NO iia es Radda we eSales nuedde 144,164.54 
I iia bib nb R AERA AE RECEP RED 149,044.33 
MEIC NOE cdi werdewawds hake Cakes 130,090.82 
ET ee ee ee” ee 47,350.93 

eM awn texas ewsaeeas $794,284.58 
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Melee Melee 

Melee Melee 
Melee Melee 
Melee Melee 
Melee Melee 


Antwerp, | Rue van Levius 68 NASSAU pt. N. Y. — on, E.C , 50 Holborn Vieduct 


Amsterdam, 2 Tulp 





The Exclusive Melee House 


To Jobbing and Manufacturing Trade Only 


Every size, price and quality 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 


Straat s, | 1 Rue de Chateaudun 
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HELD IN HEAVY BAIL 





Three Alleged Gunmen Caught by Newark, 
N. J., Police Must Face Several Charges 


Newark, N. J., March 11.—The three 
alleged gunmen—John Brice of 44 Thir- 
teenth Ave.; Isadore Presser of 29 Stirling 
St. and Charles Wright of 215 Third Ave., 
New York city, who held up Joseph Salper 
in his jewelry store at 174 Springfield Ave., 
on Friday, March 3, intending to rob him, 
and who were captured later, were held in 
heavy bail for the action of the Grand Jury 
when arraiged before Acting Judge Schmau- 
der in the Fourth Precinct Court. Jake 
London and Louis Silver, charged with hav- 
ing had the burglar tools used by the gun- 
men made, were also arraigned, Bail was 
fixed in Silver’s case, but London was 
bound over for examination later. 

A total of $30,000 bail was set for Brice, 
and $25,000 for Wright. Brice and Wright 
were jointly charged with assault and bat- 
tery on Salper and were held in $10,000 bail 
each. They were held in another $10,000 
each on the charge of breaking and enter- 
ing with intent to rob. Brice, Presser, Lon- 
don and Silver were held in $5,000 each on 
a charge of conspiring to have the burglar 
tools made. Brice, Wright and Presser 
were held in $5,000 bail each on charge of 
carrying a weapon, and Silver on a similar 
charge, was held in $2,500 bail, and in the 
same bail as a fugitive from justice, having 
fled, it is alleged, from New York city, 
where, it is alleged, he participated in a 
jewelry robbery. 

The capture of Brice and Wright follow- 
ing the attack upon Salper in his jewelry 
store, has, through a clever bit of detective 
work, cleared up the hold-up of the man- 
ager of the Beck-Hazard shoe store at 157 
Springfield Ave. on Oct. 3 of last year. The 
manager was severely beaten up and the 
robbers got $100 cash and made their escape. 
A clerk in the store was questioned by the 
police but was released when the manager 
said he did not recognize him among his 
assailants. No clue to the identity of the 
hold-up men could be found at the time. 

Just after the shoe store robbery, how- 
ever, Detective Conlon, who was assigned 
to the case, picked up in the store a piece 
of a revolver handle. It was a small bit 
of black hard rubber, about an inch long, 
half an inch broad at one end and a quarter 
of an inch at the other end. The broad end 
was broken in a peculiar manner. Detec- 
tive Conlon decided to keep it for possible 
identification purposes later, Four days 
following the robbery Charles Kurtz of 17 
Beacon St. was arrested and held in $7,500 
bail following his identification by the shoe 
store manager, Charles Choate, as one of the 
men who had held him up. Before the at- 
tack on Salper and the arrest of the men 
who participated in it, Kurtz’s trial had 
been set for this week before Judge Stickel. 

Now it happened that when Salper was 
— hd screamed, and his assailants, 
fed gt ey would be caught, immediately 

- In their flight they threw away their 
niger Conlon heard that one of 
dar E* ich had been thrown away by 
oe or Wright, was wrapped with 

: ae ce, He told Captain Brex that 

ge ike to see the gun, and Captain 

x had it brought to police headquarters 
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from the Fourth Precinct. The tape was 
removed and the small piece of rubber 
handle found in the shoe store last October 
was found to fit into the broken handle of 
the gun exactly, showing it to have been the 
gun used in the attack on Choate. Choate 
had stated at the time of the assault upon 
him that after a blackjack had been broken 
hitting him he was hit with the butt of a 
revolver. 

Brice had admitted soon after his arrest 
following the Salper assault that he had 
carried a gun and that he threw it away 
while trying to escape, but Wright denied 
that he had carried a gun, It was some 
time after when the second gun, wound with 
adhesive tape, was found. Brice insisted 
that the wrapped gun was Wright’s proper- 
ty. When Wright was brought out to con- 
front Brice, each gave the other the lie. Af- 
ter a time, however, Wright admitted that 
the gun was his and said he had bought it 
from a stranger in a pool room in Washing- 
ton St. Brice again gave him the lie and 
reminded him that following the shoe store 
robbery they had taken a trip to Savannah. 
Wright denied that either of them had taken 
part in the robbery and said that the trip to 
Savannah had taken place in July, nearly 
three months before the robbery. 

Captain Brex then tried to test Brice and 
stated that the robbery took place in the 
afternoon while Choate was cleaning the 
window. Brice at once said: “No, it took 
place in the morning, when we went in 
Choate was cleaning the sidewalk and he fol- 
lowed us in.” These were the exact facts 
of the case, and showed that Brice had an, 
intimate knowledge of the affair. 


A short time after this confession by 
Brice, he and Wright were placed in a line- 
up of men at police headquarters, and a 
citizen who had seen one of Choate’s as- 
sailants flee from the store identified Wright 
as the man he had seen running from the 
store, Choate could not identify him, say- 
ing that at the time he was hit he was bend- 
ing over fitting a shoe on Brice. After be- 
ing quizzed further by the police Wright 
admitted having participated in the rob- 
bery. 

Brice and Wright then implicated Wil- 
liam Jayson, 18 years old, of 387 S. 6th St., 
a clerk in the shoe store until recently, as 
one of the participants. Brice said he met 
Jayson in a pool room and the latter said 
he knew where they could get $2,000 easily. 
Brice said it would need another man to pull 
the trick and got Wright. Brice and Wright, 
according to their story, entered the store, 
assaulted the manager and pushed him to 
the back of the store, where they tied him 
up with shoe strings. One of the men, ac- 
cording to the story, then went to the door 
and beckoned to Jayson, who came across 
the street, and he came in, intending to open 
the safe, they said. He found the combina- 
tion had been changed, and all the money 
the robbers got was what they took from 
the person of the manager and from the 
cash register, 

Following this development of the Case, 
Attorney James R. McDermit, counsel for 
Kurtz, said he would ask that the case 
against his client be nolle prossed. Both 
Brice and Wright stated that Kurtz did not 
participate in the hold-up. 

Thus, through the assault upon Salper, 


77 


the police say that they have cleared up 
another puzzling case, and rounded up a 
gang whose members have confessed that 
they had-planned several other robberies in 
Newark. 








DEATH OF E. J. DINGEE 





Pneumonia Carries Off Widely Known 
Member of the Silver Trade After 
a Brief Illness 


It was with profound regret that mem- 
bers of the jewelry and silverware trade 
learned Saturday of the death of Edward J. 
Dingee, widely known throughout the silver 
industry and for 40 years connected with 
the Gorham Mfg. Co. Mr. Dingee passed 
away Friday, March 10, at his apartments 
at the Hotel Touraine, Brooklyn, succumb- 
ing to an attack of pneumonia. Funeral 
services were held Sunday evening at 8.15 
at the Lefferts Place Chapel, 86 Lefferts 
Pl., near Grand Ave., Brooklyn, and were 
attended by many of Mr. Dingee’s associ- 
ates in the trade. The remains were in- 
terred in Greenwood Cemetery, Monday. 

Mr. Dingee was a native of Brooklyn and 
was 62 years old. He received his educa- 
tion in the city of his birth, and as a young 
man he entered the silver industry in the 
employ of the Gorham Mfg, Co. about 1882. 
Here he spent his whole business career with 
that concern, and was always connected 
with the New York branch. After some 
years in the office, he became a salesman 
for the house and for a number of years 
traveled extensively, visiting the principal 
customers of the concern. Later he cov- 
ered the territory of New York, Baltimore, 
Philadelphia and Washington. About 20 
years ago he became manager of the whole- 
sale department, which position he retained 
until he severed his connections with the 
Gorham Mfg. Co. in 1921. Since last Au. 
gust, he has been sales manager for the 
Ostermoor Co. in Manhattan. 

Mr. Dingee had a wide circle of friends 
in the jewelry trade and was intimately ac- 
quainted with nearly all the principal sales 
buyers. He was a conspicuous figure at the 
many banquets of the industry and his pres- 
ence was always hailed with delight by 
those who knew him. Outside of business, 
Mr. Dingee’s principal hobby was as a 
horseman, and he was a prominent member 
of the Brooklyn Riding and Driving Club 
and was also associated with the Central 
Congregational Church, that borough. 

Deceased was a man of pleasing personal- 
ity and was known among his associates as 
a loyal friend, upright business man and an 
all-round good fellow. 

Mr. Dingee is survived by a_ widow, 
Elizabeth Polhemus Dingee, and one son, 
Wesley Dingee, who is connected with the 
jewelry trade in New York. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U. S. Govt. Standard 
Date. Official. Assay Bars. Price. 
March 7.... 33% 66% 99 
March 8.... 32% 66 99 
March 9.... 33% 66% 99% 
March 10.... 33% 67% 99% 
March 11.... 33% 66% 99% 
March 13.... 33% 66% 99% 
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The News from England 








Color Schemes in Window Trimming—Gifts to Princess Mary—Regent St. 
Jeweler Visited by Jewel Thieves—A Possible Substitute for 
Electro-plated Ware 

















Lonvon, March 1.—Getting a punch into 
the window trim with the aid of color har- 
mony is a method that the jewelers here 
are finding quite useful, particularly from 
the selling side. Color has come into its 
own with leaps and bounds the last few 
months, and in London the retailers are find- 
ing that it pays to study color values as 
distinct from quality values when setting 
out their trims. The retail jeweler finds 
that the color route is particularly adaptable 
in his case. In the west-end one thus finds 
windows divided off into partitions in each 
of which certain colors are blended, with 
the view to attracting the eye. One win- 
dow will be made up to conform to a 
scheme of violet and cream. The violet is 
obtained by the deep hue of the plush jewel 
cases, and only those gems that harmonize 
with that particular color are displayed in 
that window. It is quite a simple matter 
to get color harmonies in the window trim 
after you have rehearsed and studied the 
thing back in the store for 15 minutes. 
Some shops concentrate on black and white 
effects, with excellent results. Black plush 
or velvet draperies are used for the back- 
ground in this case, the contrast being ob- 
tained by glittering diamonds laid out 
against it, either on white satin mounts or 
simply placed on the drapery direct. Some 
glowing color effects are being produced by 
central groupings of the colored gems, with 
velvet draperies to match as a background. 
The vivid coloring of good class sapphires, 
emeralds and turquoises lend themselves to 
artistic manipulation when nothing else is 
introduced to mar the color splash beyond 
the particular draperies selected to harmon- 
ize with the gems. Color effects are even 
being achieved with marble clocks and small 
timepieces. The ebony black of the large 
clocks make a suitable background for small 
silver examples of the clockmaker’s art, and 
by artistic groupings, with some suitable 
draperies introduced, a pleasing and attrac- 
tive display is obtained. 

x * * 

Special efforts were made by the jewel- 
ers “royal wedding week” to give a splash 
of color and animation to their store “eyes,” 
or, apart from the desire to set a lead in 
patriotism, the dense throngs of additional 
transient shoppers from the various corners 
of the land, added a fillip to the normal 
weekly turnover, and those merchants dis- 
playing the most ingenuity in the matter of 
color and attractiveness got the business. 
Apropos of this royal wedding, the event 
has synchronized particularly well with the 
Jewelry trade. The word jeweiry has been 
bandied around from mouth to mouth in 
choice volume. Jewelry, in some strange 
manner, seems to be identified exclusively 
with such important functions as royal wed- 
dings, The welter of fine jewelry that has 
been unloaded onto the royal wedding prin- 
cipals by members of the families concerned 
and the nation at large, has been one of the 
features that has appealed to the masses. 


Hence the jewelers have spared no efforts 
to see that the prominence given to precious 
metal and precious stones in connection with 
this royal match maintains its position in 
the splotlight for awhile longer. Visitors 
to the metropolis found that the jewelry 
centers of London offered a display of fine 
goods that was quite in keeping with the 
glitter and sparkle of the “big event.” 
x ok * 


The magnificent jewelry presented to 
Princess Mary by the nation and members 
of the royal household is a sight that will 
be remembered for some time by those for- 
tunate enough to get in on the Buckingham 
Palace pre-nuptial display. Later on in the 
Spring a public display of this jewelry will 
be held, probably at St. James’s Palace, 
when the public will be able to feast its eyes 
on the fine pearls, diamonds, sapphires, 
emeralds and gold and silver gifts. The 
gifts already are in the neighborhood of 
1,500 and some of the diamonds and sap- 
phire pieces are so huge and heavy that they 
will have to be taken to pieces and worn in 
sections. The trade interest in this jewelry 
is centered chiefly in the observation that 
the majority of it is modeled on the most 
modern lines. The fact that the newest 
ideas in jewelry are incorporated in this 
accumulation of representative gifts is ac- 
cepted with the greatest satisfaction by the 
trade. Those jewelers responsible for much 
of the work seen in the collection of gift 
jewelry have gone all out to make it notable 
and memorable. One outstanding instance 
of the modern character of the gift jewelry 
designs is the Prince of Wales’s gift of a 
fine flexible bracelet and the slender bar- 
pattern diamond brooch from the royalty 
of Norway. There is also the star sap- 
phire and diamond pin from Queen Alexan- 
dra to the bridegroom The head of it can 
be unscrewed and used as a stud; in other 
words, a collar button. It would, of course, 
take pages to describe all of this gift 
jewelry in detail, for, apart from the mod- 
ern designs in precious metals and precious 
stones, there is a quantity of beautiful an- 
tique ornaments, such as silver mirrors with 
silver cupids supporting the glasswork, sil- 
ver salvers, ancient table ware and _histori- 
cal articles of great worth. The wedding 
cake itself, nearly seven feet high, and 
weighing 560 pounds, stood on an artistic 
base of solid silver, the four corners of 
which were inscribed with the respective 
coat-of-arms of the principals in the mar- 
riage. 

x ok OK 

It is noticeable that jewelry is being taken 
up by retailers who usually confine them- 
selves to fancy goods, art work and fancy 
stationery. Several metropolitan and sub- 
urban art dealers who deal in oil and water 
colors, antiques and bronze models, and who 
do their own mounting and framing, are 
taking up a line of choice jewelry—particu- 
larly in serviceable goods, such as silver and 
silver-plated table ware, silver cabinet deco- 
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rations, smoking-room novelties and jeweled 
ornaments for the mantleboard. They dis- 
play this jewelry and precious metal ware 
on special glass shelves in showcases that 
stand just inside the general store swing 
doors, 

* ok Ok 

Jewel thieves paid Regent St. a visit the 
other night and got away with some £15,000 
worth of goods. The Regent St. premises 
of H. L. Brown & Son, Ltd., were entered 
by boring a hole from the shop next door 
through the cellar wall, which was more 
than a foot thick. They made a hearty 
meal first before clearing out a big stock 
of rings, bracelets, brooches and chains that 
had been left in the windows. A safe con- 
taining £50,000 worth of jewels was un- 
touched. 

one 

What is regarded as a possible substitute 
for electro-plated ware is the new Shef- 
field metal, named by its inventors “Vir- 
tue,” and now being used here for making 
stainless cutlery. Technically, “Virtue” is 
a non-ferrous alloy and is practically a 
stainless nickel silver. It is said to be 
cheaper and more durable than electro-plate 
goods, articles fashioned from it working 
out from 20 to 40 per cent. cheaper than the 
electro-plated nickel silver lines. Sheffield, 
of course, is known here as the home of 
stainless cutlery. There has been quite a 
boom in stainless goods, chiefly owing to 
the fact that the housewife prefers them, 
since they save her considerable in labor. 
This new production follows closely on the 
heels of the evolution of stainless cutlery. 
Articles now being turned out from this 
new “stainless” metal include spoons, forks, 
cooking utensils and a host of fancy and 
toilet goods. Already, the makers say, or- 
ders are coming in from such remote places 
as Shanghai, Tientsin and South America. 
According to the manufacturing jewelers, 
the metal, as it comes from the rolling mills, 
is ready to be shaped into any required arti- 
cle, the color and general appearance of 
silver being obtained simply by buffing. 
Under special tests the metal proves non- 
susceptible to ordinary atmospheric condi- 
tions, water, alkalis and acids. Under nor- 
mal conditions, it neither tarnishes nor dis- 
colors. The jewelry trade hopes to find a 
good demand for these new nickel silver 
lines, since the prices will be somewhat 
cheaper than those prevailing for ordinary 
electro-plated goods. 

* * 

There is no apparent let-up in the wave 
of jewelry thefts that ripples up and down 
the country week in and week out. Many 
women seem to be engaged in the business 
of purloining valuable gems, and they mark 
down as legitimate prey not only the retail 
jewelers but the first-class hotels as well. 
In fact, some of them are finding it more 
profitable to study the habits of wealthy 
hotel guests carrying around valuable as- 
sortments of jewelry than to get the better 
of the retail jeweler. Perhaps this is be- 
cause the retail jewelers, as a body, are 
becoming more wary and the job of sub- 
stituting paste jewelry at the show counter 
or lifting gems by sleight-of-hand from dis- 
play trays, is becoming increasingly difficult. 


x * x 
The jewelry establishment of Messrs. 
Wehrles, Ltd., of southwest London, was 
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robbed the other evening by two men who 
drove up in a motor car, threw a brick 
swathed in a flannel shawl through the win- 
lows and snatched a tray of 36 diamonds, 
yalued at £2,500. The thieves got away in 
the direction of Victoria railway station. 

x *k * 


It is estimated that some 15 to 20 million 
dollars’ worth of wonderful jewelry was 
worn by 50 of the chief ruling princes of 
India at the state banquet at the Viceregal 
Lodge in India the other evening in honor 
of the Prince of Wales. There were 250 
guests and the table was surrounded by a 
blaze of color and light emanating from the 
native chiefs’ gems. 

x * * 

The Weekly Dispatch of London under- 
stands that the famous Clanricarde dia- 
monds, known as the “stones of luck,” are 
to figure in the list of Princess Mary’s wed- 
ding presents as a gift from Lord Lascelles’ 
family. For two centuries these famous 
jewels have been associated with the proph- 
esy that one day they would be worn by 
a king’s daughter who would come into the 
family. The last head of this family, the 
late Lord Clanricarde, made Lord Lascelles 
his heir. The diamonds are said to be mag- 
nificent stones and of rare worth, and, for 
a generation, they have been locked away 
in the strong-room of a metropolitan bank. 

* * * 


Cases of violence against miners of the 
Rand gold fields who have returned to work 
are being reported to the European offices 
of the gold mining corporations. The wives 
of strikers are particularly resentful at the 
attempt to reopen the mines, it is said, and 
they have led mob attacks on working 
miners, inflicting on them such injuries that 
they are being taken to hospitals. Many 
arrests are being made, according to reports, 
several women being included. 








LATEST CUSTOMS RULINGS 


Board of General Appraisers Fixes Tariff 
Rates on Wide Variety of Imported 
Novelties—Other Rulings 





The Board of United States General 
Appraisers, at New York, has just ren- 
dered a number of important and inter- 
esting decisions fixing the correct tariff 
rates on a wide variety of articles classed 
as novelty jewelry. Other decisions fix 
the correct tariff classification of imita- 
tion precious stones, wrist watches, ivory 
bead neck chains, bracelets, etc. The 
rulings follow: 

WRIST WATCHES 

Wrist watches with bracelets of leather 
with a gold or silver buckle, the buckle 
of chief value, were the subject of a de- 
Cision partly sustaining a protest of 
Abraham & Straus, Brooklyn, N. Y. The 
movements were returned for duty at 
30 per cent ad valorem, under Par. 131 
and the bracelets and case were classified 
as jewelry at 60 per cent ad valorem 
under Par. 356, Tariff Act of 1913. In 
an opinion by Judge Sullivan, the Cus- 
toms Board finds that the bracelets 
should have been assessed at 50 per cent 
ad valorem, under Par. 167, Act of 1913, 
48 manufactures of gold or silver, and 
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that the cases should have been assessed 
at 30 per cent ad valorem, under Par. 
161, Act of 1913. In view of the fact, 
however, that the proper claim was not 
made in the protest with respect to the 
cases, the Board finds that it is unable 
to grant relief to the protestants in this 
instance. 
IVORY BEAD NECK CHAINS 


In a decision sustaining a protest of 
the D. Lisner Co., the General Appraisers 
reduce the duty on neck chains composed 
of ivory beads with ivory clasps from 
60 per cent ad valorem, as jewelry, under 
Par. 356, Act of 1913, to 50 per cent ad 
valorem, under Par. 333, of the same act, 
as beaded articles. 

STONE BEAD NECKLACES 

Necklaces, consisting of heavy reddish 
stone beads, about the size of marbles, 
loosely strung on cheap white cotton 
cords, were the subject of a customs 
ruling decided by the Board in favor of 
San Francisco importers. They were 
classified as jewelry and duty assessed 
at 60 per cent ad valorem under Par. 
356, Act of 1913. The Board finds that 
duty should have been assessed at 35 
per cent ad valorem, as “beads strung 
loosely on thread for facility in trans- 
portation only,” under Par. 333, Act of 
1913. In the same ruling, bone charms, 
assessed as jewelry are held dutiable as 
manufactures of bone, under Par. 368, 
Act of 1913, at the rate of 20 per cent 
ad valorem. A similar decision sustains 
a protest of the Nelson Bead Co., of 
New York. 

IMITATION PRECIOUS STONES 


Protest of the Nelson Bead Co., of 
New York, against the collector’s assess- 
ment of duty on certain imitation 
precious stones, jewels, cabachons, etc., 
not principally used for jewelry, at 35 
per cent ad valorem, under Par. 333, 
Act of 1913, is sustained by the Board. 
Duty is fixed at the rate of 30 per cent 
ad valorem, under Par. 95, Act of 1913, 
as manufactures wholly or in chief value 
of glass or paste. 

GALALITH PENDANTS, ETC. 


William E. Flory & Co., and Gimbel 
Bros., of New York, obtained a ruling 
from the Board reducing the duty on 
galalith pendants, bracelets and belts, not 
beaded, which were returned by the 
customs appraisers as jewelry, with duty 
at 60 per cent ad valorem, under Par. 
356, Act of 1913. Judge Sullivan finds 
that dutv should have been collected as 
non-enumerated manufactured articles, 
under Par. 385, Act of 1913, at the rate 
of 15 per cent ad valorem. 

AMBER BEADS AND AMBEK CLASPS 


Amber beads and amber clasps, im- 
ported by many firms, were the subject 
of numerous rulings by the Board of 
General Appraisers. Duty was assessed 
at 35 per cent ad valorem, under Par. 
333, Act of 1913. The Board finds that 
duty should have been levied at the 
rate of but 20 per cent ad valorem, under 
Par. 357, Act of 1913, as precious or 
semi-precious stones cut, but not set, 
suitable for use in the manufacture of 
jewelry. Recent rulings on this class of 
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imports sustain protests of D. Lisner & 
Co., M. J. Corbett & Co., Ignaz Strauss 
& Co., the American Bead Co., W. E. 
Flory & Co., Lippmann, Spier & Hahn, 
Gimbel Bros., American Gem & Pearl 
Co., Royal Jewelry Mfg. Co., A. Stein- 
hardt & Bro., Albert Lorsch & Co., H. 
W. Robinson & Co., Wm. A. Foster & 
Co., John Wanamaker, Samstag & Hilder 
Bros., S. Stern, and many others. 


COLORED GLASS BRACELETS 


Wm. A. Brown & Co., of New York, 
win before the Customs Board in an 
opinion reducing the tariff on bracelets 
composed of colored glass. They were 
classified as jewelry and duty imposed 
at the rate of 60 per cent at valorem, 
under Par. 356, Act of 1913. The Board 
finds that duty should have been assessed 
at the rate of 45 per cent ad valorem, 
under Par. 84, Act of 1913, as articles 
of colored glass. 


IVORY AND GALALITH BRACELETS 


In decisions sustaining protests of the 
Bertrose Co. and Stern Bros., the Gen- 
eral Appraisers find that ivory bracelets, 
assessed as jewelry, should have been 
taxed at the rate of 35 per cent ad 
valorem, under Par. 369, Act of 1913, 
as manufactures of ivory, and galalith 
‘bracelets, also classified as jewelry, 
should have been assessed as non-enu- 
merated manufactured articles, under 
Par. 385, Act of 1913, at the rate of but 
15 per cent ad valorem. 








First Prosecution Started to Curb Jewelry 
Auctions in Violation of Baltimore 
Ordinance 

BaLtTimMoreE, Md., March 11.—The first 
prosecution under a city ordinance to curb 
jewelry auctions, which was signed by 
Mayor W. F. Broening March 3, was begun 
here Wednesday, when proceedings were in- 
stituted at Central Police Court against 
Louis Perel, who is accused of violation of 
the new law by selling jewelry at 806 E. 
Baltimore St. Three men interested in the 
law enforcement were summoned as wit- 
nesses and Perel was informed of the action 
against him by Sergeant Edward Stempel. 

The police court record shows that Perel 
is charged with “selling at public auction, 
at premises 806 E. Baltimore St., certain 
jewelry and clocks on March 7, in violation 
of a city ordinance of March 3, 1922.” Mr. 
Perel answered the summons given him by 
Sergeant Stempel and in the meantime 
State’s Attorney Robert F. Leach, Jr., was 
informed of action taken against Perel. 

Mr. Leach requested Magistrate J. H. 
Stanford, Central Police Court, not to enter 
judgment in the case, but to hold the ac- 
cused for the action of the grand jury. This 
was done by Magistrate Stanford and it is 
understood that a test case will be made of 
the action brought against Perel. Indict- 
ment by the grand jury will result in trial 
before a higher court and the finding of the 
court will probably be taken to the Mary- 
land Court of Appeals for final action. 
Hundreds of local jewelers are following 
the case with unusual interest. 

Additional action to protect jewelers from 
a certain class of auctions is contemplated 
by legislative enactment of a State-wide 
law. 
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GUNMEN GET GEMS 


Buffalo Jeweler Bound and Gagged by 
Bandits Who Escape with Loot 
Valued at $7,200 

3UFFALO, N. Y., March 11.—While a traf- 
fic policeman stood less than 100 feet away, 
directing streams of cars and pedestrians at 
Main and Seneca Sts. on the morning of 
March 6, and another policeman passed on 
his beat, only a few doors away, Max Coo- 
per, who runs a jewelry and novelty store 
at 221 Main St., was robbed of diamonds 
said to be worth $7,200. 

Two young men, one of whom held a re- 
yolver at the proprietor’s head, tied Cooper 
in a chair in the rear of his store, stole the 
diamonds from the safe and escaped with 
ease. The robbery occurred shortly before 
10 o’clock, when the sidewalk in front of 
the store was filled with a hurrying crowd. 
Cooper was alone in the store when the rob- 
bers entered and had just opened the safe, 
preparatory to arranging trays of diamonds 
for the day’s business. 

One of the bandits, a man about 30 years 
old, told Cooper one of his signs in the 
window was not properly placed. Cooper 
started toward the front door. The bandit, 
confronting him, drew a revolver from be- 
neath his coat and commanded the store- 
keeper to throw up his hands. Cooper 
wasted no time in complying. When di- 
rected to walk to the back of the store the 
jeweler obeyed with alacrity. 

The other bandit then drew from his 
pocket a stout piece of rope with which he 
tightly bound Cooper’s hands behind his 
back. The latter was then ordered to be 
seated, and after a handkerchief gag was 
placed in his mouth, Cooper was tied to the 
chair. Making sure their victim was help- 
less, the bandits proceeded to loot the safe. 
Trays of diamonds were hastily dumped 
into their coat pockets, and finally with 
everything of value that the safe contained 
in their possession, the bandits waved Coo- 
per a parting farewell arid sauntered leis- 
urely from the store. 

They took a northward direction and are 
believed to have mingled with the crowd and 
dodged around the corner at Seneca St., 
where they were soon lost to sight in the 
pedestrians that filled the thoroughfare. 

Entering the store a few minutes later, 
Joseph Okonowski, employed in the store as 
a clerk, found his employer lying on the 
floor and still bound to the chair. He had 
struggled after the bandits’ departure and 
had tipped over the chair. Okonowski re- 
leased Cooper and then shouted for the po- 
licemen near the store. They rushed in with 
drawn revolvers, but, of course, found no 
bandits there, 

Detectives, called from headquarters, 
brought Cooper back with them to the sta- 
tion, where he told his story in detail, de- 
scribing the bandits. He was given an op- 
portunity to scrutinize the photographs of 
criminals in the rogue’s gallery, but de- 
clared he could find no likeness resembling 
the men who had robbed him. Police have 

N since hunting for the bandits without 
success. They had few clues to aid them 
in their attempts to run down their men, 
rxcept fingerprints taken from the safe. 
en It Is hoped, may reveal the robbers, 

caught in perpetrating another job. 


Detectives, who requested them, were 
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given inventories and confirmation letters on 
purchases made by Cooper over a period of 
several months. They tallied with his esti- 
mate of the loss, it is said. Cooper told the 
reporter for THE JEWELERS’ CirRCULAR that 
he carried $6,000 in burglary insurance. 








CHECK SWINDLER JAILED 


W. H. Kratz, Who Was Arrested in Pitts- 
burgh, Must Serve Two Years in Prison 


PittspurGH, Pa. March 11.—W. H. 
Kratz, otherwise known as “Dr. Kratz,” 
wanted in many cities for victimizing 
jewelers by means of bogus checks and 
using the names of others by presenting 
victims with cards of professional men 
whom he impersonated, was sentenced last 
week to serve two years in jail. 

He pleaded guilty to the passing of a 
worthless check for $515 on Louis DeRoy & 
Bro., Smithfield St., July 9 last and to run- 
ning up a $59 bill at the William Penn 
Hotel which he had failed to pay. A charge 
of being a fugitive from justice is lodged 
against him at the county jail and when he 
serves out his time here, he will be taken 
to other cities. 

He impersonated a Dr. Howard here, when 
he obtained a ring from Louis DeRoy & 
Bro. Kratz immediately pawned it at 
another establishment, obtaining $350 on the 
gem. His method also was to open an ac- 
count in a bank, take the book and raise a 
$2 deposit to as much as $20,000 and exhibit 
this at the store where he was trying to get 
a ring or other valuable article, by offering 
a check in payment. He tried the plan on 
the Hardy & Hayes Co., but did not succeed. 

Last January he came back to Pittsburgh 
to try his hand again and the Grogan Co. 
was suspicious of him and notified the police 
and he was arrested in the William Penn 
Hotel by city detectives and later identified 
by Frances J. Keating of the Grogan: firm. 
Kratz had a grip with a false bottom in it 
and also cards, checks and bankbooks of 
institutions in other cities. He pleaded 
guilty here on the advice of his counsel. 











Jewelry Valued at About $10,000 Disappears 
from Tampa, Fla., Jeweler’s Office 


Tampa, Fla., March 9.—Jewelry valued 
at about $10,000 disappeared recently from 
the office of the Hemper Jewelry Co. in the 
Lucas building, at Tampa and Madison Sts., 
where the articles had been left for safe- 
keeping by their owner, M. Alexander, a 
wholesale dealer in jewelry, at 35 E. 19th 
St. New York. Only Mr. Alexander’s 
property was missing when the loss was 
discovered. Officers from Sheriff Will C. 
Spencer’s office and from the city detective 
bureau are now working on the case. 

Mr. Alexander told the police that he 
had left the jewelry, which included some 
set pieces and some jeweler’s findings, in a 
bag at Hemper’s office. Mr. Hemper said 
that as late as the previous Monday night 
when he left the office, the bag was in its 
usual place. When the New York jeweler 
called for his property the articles were 
gone. Mr. Alexander said that there was 
no insurance on the property. He had 
made a trip south to visit his trade but has 
now returned to New York. 
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ALLEGED CROOK CAUGHT 


Samuel Winkler, Alias “Harry Lee,” Ar- 
rested by Detroit Police on Charge of 
Attempting to Work “Pennyweight” 
Game 


Detroit, Mich. March 11.—Leading a 
score of police and pedestrians an exciting 
chase through city streets, Samuel Winkler, 
alias “Harry Lee,” was arrested at Monroe 
and Farmer Sts. at noon today on a charge 
of attempting to substitute a paste diamond 
for a genuine stone at the store of Charles 
W. Warren & Co., Washington Boulevard. 

When a clerk detected Winkler’s attempt 
to change the stones in a display tray, he 
started to notify the manager. Meanwhile, 
Winkler bolted for the door, and the clerk 
gave chase. Through the crowded down- 
town streets they raced, with new pursuers 
joining in the chase at every step. Charles 
Walton, traffic policeman at Monroe and 
Farmer Sts., headed off Winkler, who was 
winded, and the quarry surrendered. 

Police say Winkler is wanted in Toledo 
and Cleveland, where he succeeded in mak- 
ing his escape after being detected in a fake 
diamond scheme. When arrested Winkler 
had $770 in bills in his pockets, together 
with a diamond ring valued at $3,000, a one 
and a half carat diamond valued at $1,000. 
and a stickpin, cigarette case and cuff-links 
set with diamonds. 

Police, say Winkler’s criminal activities 
have attracted country-wide attention, and 
that his description has been forwarded to 
all jewelry stores in the city. When police 
here get through with him, he will be re- 
turned to other cities, where charges are 
pending against him, if extradition papers 
can be obtained. 











Bandit Holds Up and Robs Toronto Jeweler. 
But Fails to Take Valuable Stock. 
from Safe 

Toronto, Can., Mar. 9—Shortly before 
10 o’clock on the night of March 6, a bandit 
entered the jewelry store of F. J. Campbell, 
429 Parliament St., stole a quantity of 
jewelry but left the contents of the safe 
untouched, 

Campbell was just closing for the night 
and had locked the door, but opened it think- 
ing he had a customer. The robber at once 
drew a revolver and ordered Campbell to 
hold up his hands, afterwards forcing him 
to fold his arms so as not to attract the 
attention of passers by. 

After securing watches and jewelry from 
the counter to the value of $300 the robber 
walked off after saying: “If you move from 
where you are for a couple of minutes you 
won’t go very far.” Campbell acted on this 
suggestion and the gunman made his escape, 
walking past a police officer on the street 
near the scene of the robbery. 

The robber was apparently a foreigner. 
Though the safe stood open and contained 
much valuable jewelry the contents were 
not touched. 








Lloyd Violette has sold out his jewelry 
and watch repairing business, Old Town. 
Me., to Charles C. Larsen, who has re- 
moved it to 175 Exchange St., Bangor, 
where he has opened a new store with en- 
larged stock. 
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PRESIDENT HUFNAGEL’S TRIP 


—_—— 


Head of A. N. R. J. A. Meets Wisconsin 
Jewelers at Milwaukee and Speaks on 
Trade Topics 


Mi_wAuKEE, Wis., March 8.—Jewelers 
from Milwaukee and southeastern Wiscon- 
sin met in Milwaukee on Tuesday to greet 
Edward H. Hufnagel, Mount Vernon, N. Y., 
president of the American National Retail 
Jewelers’ Association, who arrived in this 
city from St. Paul on his tour through the 
country. President Hufnagel spent three 
days of the past week in Wisconsin, spend- 
ing Tuesday in Milwaukee, leaving here for 
Appleton, where he met with jewelers of 
the Fox River Valley Jewelers’ Club and 
other retailers from northeastern Wiscon- 
sin, and spending Thursday at Neenah to 
confer with National Secretary A. W. An- 
derson relative to national association af- 
fairs. 

On arrival in Milwaukee, President Huf- 
nagel was greeted by a reception committee 
of local and State association officials. At 
noon Messrs. Hufnagel, Edward Motl, pres- 
ident of the Milwaukee Jewelers’ Club, and 
Henry F. Stecher, treasurer of the Wiscon- 
sin Retail Jewelers’ Association, were the 
guests of William H. Upmeyer at the noon- 
day luncheon of the Milwaukee Rotary 
Club. Mr. Hufnagel was called upon to 
make a short address, which proved very 
entertaining. 

Edward H. Motl, president of the local 
club, introduced John H. Stouthamer, presi- 
dent of the State association, who presided 
as toastmaster at the banquet given in honor 
of President Hufnagel in the red room of 
the Hotel Pfister, Milwaukee, Tuesday 
night. Mr. Stouthamer told of the work 
that has been put under way by the national 
organization and the Horological Institute 
of America in furthering the interests of 
the jewelry and watchmaking trades, and 
untiring efforts put forth by Mr. Hufnagel 
in the interests of all jewelers of 
America, 

President Hufnagel responded with a talk 
on the history and development of horo- 
logical work, and expressed pleasure at the 
large number of jewelers present as indicat- 
ing keen interest in the subject which is of 
utmost importance to the craft at this time. 
He told how the institute had developed 
through the necessity of having to furnish 
the government with horologists to care for 
the fine instruments during the war, and 
while organized to meet the emergency of 
the government the purposes so well fitted 
the requirements of the jewelry trade that 
the institute is now functioning in behalf of 
the commercial trade. Mr. Hufnagel dwelt 
on the necessity of developing horology in 
America, the definite program outlined to 
accomplish this and the results that would 
be obtained from the movement which 
would be of material benefit to the public 
as well as the jewelers. 

An effort is being made by the national 
association, he said, to bring before the pub- 
lic the need for good taste in jewelry, espe- 
cially silverware. In many cases where 
rare choice is evidenced in the furnishings 
of a beautiful home, the choice of silver- 
ware is neglected, various patterns being 
seen when a uniform style should be used. 
President Hufnagel also reflected on the 
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position of retail jewelers on the silverware 
question. 

Secretary A. W. Anderson, of Neenah, 
reviewed briefly the big work undertaken 
by the national association and told of the 
untiring efforts of men like Mr. Hufnagel 
to work for the best interests of the jewel- 
ers throughout the country. He reflected 
that he had worked with such men from 
President Roberts down to President Huf- 
nagel, the present incumbent, and of the 
pleasure of such associations with the men 
of the highest type in the jewelry trade. 


Plans of the Spring Style Week in Mil- 
waukee this month were the subject of a 
short talk by Dan Weigle, of the committee, 
who encouraged all jewelers to co-operate 
with window and store decorations and the 
displays of Spring merchandise. The At- 
lantic City Board Walk Style Review at the 
Auditorium will be the first local attempt at 
concentration of style displays, but to ac- 
complish the great result, that of bringing 
the public into a purchasing frame of mind, 
requires the wholehearted and united sup- 
port of all merchants, Mr. Weigle said. 

Those who attended the banquet and meet- 
ing in Milwaukee included the following: 
Henry J. Oberst, T. J. Dale, Henry F. 
Stecher, A. W. Anderson, Edward H. Huf- 
nagel, William H. Upmeyer, Elmer A. Bier- 
sach, F. H. Pietzner, Paul C. Coelln, Oscar 
Grohosky, A. C. Kuesel, H. F. Ziese, Carl 
A. Hahn, Charles L. Carlson, A. R. Weisz, 
C. Otto, C. W. Erffmeyer, Harry P. Man- 
they, E. G. Rohn, Art B. Meyers, Jack 
Laske, Thomas Platzer, George M. Rank, 
H. E. Stouthamer, Jacob J. Weggel, Robert 
A. Rank, Henry W. Rank, Dan Weigle, 
John Krueger, James H. Havlista, Louis A. 
Miller, G. W. Harvey, Frank P. Wilde, 
George E. Wolfgram, Adolph W. Spankus, 
Charles W. Hoffman, T. C. Katke, Edwin 
E. Olson, A. C. Hentschel, Edward J. Jen- 
sen, Alfred W. Fuchs, R. T. Stark, E. J. 
Metzke, A. R. Bachmann, E. L. Feiling, 
Max Guretzke, H. C. Kneyse, G. E. G. 
Kuechle, George Durner, J. Sauermann, 
Theo. Schelle, Gust. W. Fuchs, O. L. Glahn, 
S. Dalin, Edward H. Motl, J. H. Stout- 
hamer, Thomas Bruhy, Frank J. Lukitsch 
and E. E. Meyer. 





President Hufnagel Addresses Members of 
Fox River Valley Jewelers’ Club 


APPLETON, Wis., March 10.—Edward H. 
Hufnagel, Mt. Vernon, N. Y., president of 
the American National Retail Jewelers’ As- 
sociation, addressed members of the Fox 
River Valley Jewelers’ Club and _ other 
jewelers from northeastern Wisconsin at the 
afternoon and evening sessions in the French 
room of the Sherman House on Wednesday. 
Jewelers were present from Green Bay, De 
Pere, Kaukauna, Seymour, Neenah, Mena- 
sha, Oshkosh, Fond du Lac, New London, 
Berlin, Waupaca and Clintonville. 


John R. Chapman, Oshkosh, chairman of 
the Fox River Valley district club, presided. 
President Hufnagel touched on _ business 
conditions of the country generally and par- 
ticularly with reference to the jewelry trade. 
He took an optimistic view of the coming 
year and expressed the opinion that there 
would be an improvement in all lines of 
business. Jewelers, he said, are still re- 
quired to pay an excise tax on sales and 
that the trade is endeavoring to have it re- 
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moved. He said the objection was not to 
a sales tax providing it applied to all retail 
lines, but the fact that the tax has been re- 
moved from most all other lines and not 
from jewelry. He also talked on the Horo- 
logical Institute. 

Gustave Keller, national director and 
prominent in State association work, who 
entertained Mr. Hufnagel as his guest dur- 
ing his stay in Appleton, also spoke. 








Death of Geo. E. Kummer 


Cuicaco, March 9.—George E. Kummer, 
of 4112 W. North Ave., passed away on 
Monday morning, March 6, at his home 
after an operation for gall stones. The 
deceased was 49 years of age. 

Mr. Kummer was born in Germany in 
1873, and came to this country in 1886, locat- 
ing at Elgin, III., until 1893, when he moved 
to Chicago to engage in business here. He 
has been connected with the jewelry and 
optical business for the past 20 years, being 
in business for himself for the past 14 years. 
He sold out his store at 4112 W. North 
Ave., to Alfred G. Friske just three days 
before his death. 

Mr. Kummer was an active member in 
all Masonic Circles, belonging to Union 
Park Lodge. A. F. & A. M., York Chapter, 
The Commandery and Shrine. He is sur- 
vived by a widow and one daughter. 

The remains were laid at rest at Montrose 
cemetery on March 8. 








Enthusiasm and Salesmanship 





66) NTHUSIASM,” says Bulwer Lyt- 
ton, “moves mountains, and genius 
accomplishes no _ victories without it.” 
This dynamic power has its place in 
the world of business as well as in 
the more exalted realms of man’s en- 


deavors, and is almost the very essence 
of success in salesmanship. A merchant 
should believe in what he has to sell. 
He should feel that his wares are the 
very best obtainable at the price. That 
they vindicate good judgment and good 
taste. That he is doing a public service 
in presenting them. He should pursue 
his business with a spirit of zealotry and 
belief in its intrinsic worthiness. All 
this makes for enthusiasm, and enthusi- 
asm is contagious. The salesman who 
offers goods, not as something he is 
anxious to get off his hands, but as 
objects of service in enhancing beauty, 
in promoting pleasure or increasing con- 
venience, is doing so in an enthusiastic 
spirit which is bound to infect his custo- 
mer and redound to mutual advantage. 
Such enthusiasm is not inspired by 
base purposes. Nor by coldly commer- 
cial. True there have been those who 
have been ardent advocates of the un- 
worthy. But even they have been zealots 
of a sort, like the patent cure-all vendor 
who began in time to believe his own ex- 
travagant claims for his nostrum. 
Enthusiasm transmits itself to the 
mind of the buyer in innumerable differ- 
ent ways. Not alone in speech is it 
manifest, but in all the subtle suggestions 
of environment and atmosphere is the 
evidence of this hypnotic force.—S. R. 
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To Meet the Present Big Demand 


we have stocked a truly magnificent line of 


Genuine Stones 
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Fancy Earrings 


We offer you a wonderful variety of attractive novelties, original and artistic, including 
Onyx, Jade, Lapis, Agates, Amethysts, Crystals and many others, in any quantity or size. 
Call personally if you can; if not, phone, write or wire but—don’t let this opportunity slip 
by for it will seldom be equalled. 


H. NORDLINGER’S SONS, INC., 


New York Office, 15 Maiden Lane 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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DEATH OF BARTON A. BALLOU 
Prominent Providence Jewelry Manufac- 
turer Succumbs After an Illness 
of a Few Days 


ProviDENCE, R. I., March 11.—Barton A. 
Ballou, for more than 50 years head of the 
manufacturing jewelry concern of B. A. 
Zallou & Co., Inc., 61 Peck St., this city, 
with offices at 13 Maiden Lane, New York 
city; 29 E. Madison St., Chicago, and 704 
Market St. San Francisco, died at 3:30 
o'clock this morning at his home, 61 Cong- 
don St., after an illness of only a few days. 
He was in his 87th year and until about a 
week ago attended personally to the affairs 
of his business. He was taken with a se- 
vere cold and gradually failed, complications 
incidental to his advanced age developing. 

There is no one in Providence whose 
name is more widely known in connection 
with the manufacturing jewelry business than 
was Mr. Ballou. He could look back with 
keen recollections for three score years and 
10, to the time that he first entered the 
ranks of the jewelry workers, when the in- 
dustry might well be said to still have been 
in its infancy. Although, as is well known 
even at that early date Providence and 
vicinity was well along in making jewelry, 
from that time on the real growth of the 
industry took place and Mr. Ballou stood 
as a conspicuous figure in the trade. 

His identity is not only known in this 
field of jewelry activities, but he has been 
active in other ways, and Rhode Island 
knew him as one of its prominent citizens. 
He had done much for the welfare of his 
home city, and for his State, by helping to 
advance all good movements for the well- 
being of his fellow-citizens. 


sarton Allan Ballou was a descendant in 
the sixth generation from Maturin Ballou, 
the immigrant, who came to America from 
Devonshire, Eng., previous to 1645, at which 
time he was mentioned as a contemporary 
with Roger Williams in the affairs of Prov- 
idence Plantations, and where he was ad- 
mitted as a freeman, May 18, 1658. The 
deceased was the son of Rev. Barton Bal- 
lou and Deborah Catherine (Rathbone) 
Jallou and was born at Cumberland, R. L, 
on Oct. 25, 1835. He received his educa- 
tion in the village schools of his native 
town, until he was nine years of age, when 


his father died. 


His widowed mother being thrown upon 
her resources with several small children, 
Barton, at the age of 12 years secured em- 
ployment in a cotton mill where he remained 
about one year. He then learned to manu- 
facture boots, at which occupation he re- 
mained until he was 15 years old, when he 
Was apprenticed to the manufacturing jew- 
elry concern of Lyons & Rathburn, in Prov- 
idence. Here he learned the trade and after- 
ward worked for some time as a journey- 
man, 

Owing to the great depression experi- 
enced by the jewelry business following the 
financial panic of 1857, Mr. Ballou went to 
New Hampshire, where he was_ residing 
when the Civil War broke out and President 
Lincoln issued his call for volunteers, in 
1861. He was among the first to offer his 
Services to his country and was instrumen- 
tal in recruiting part of a company, filling 
the quota of the town of Ware, and was 
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chosen lieutenant of the command, which 
became Company G, Sixteenth Regiment, 
New Hampshire Volunteer Infantry, which 
served in southern Louisiana in the De- 
partment of the Gulf, under Major Gen. 
N. P. Banks in several important engage- 
ments. At the expiration of his term of 
service he returned to New Hampshire so 
broken in health that he declined the com- 
mand of a colored regiment which was of- 
fered to him. 

After a year’s time he recovered his 
health sufficiently to return to Providence, 
where he resumed his trade in the manu- 
facture of jewelry. In 1868 he purchased 
an interest in the concern with which he 
had learned his trade, but which had been 
succeeded by Rathburn & Richards. On 
Jan. 1, 1870, his brother-in-law, John J. 
Fry, becoming associated with him, they 
purchased the entire business and the firm 
name was changed to B. A. Ballou & Co. 

Mr. Fry died in 1895, soon after which 
Mr. Ballou’s son, Frederick A. Ballou, 
joined his father, but no change was made 
in the firm name. The business was suc- 
cessfully conducted and on May 1, 1906, 
was incorporated under the Jaws of Rhode 
Island as B. A. Ballou & Co., Inc., with 
an authorized capital stock of $200,000. The 
officers were as follows: President, Bar- 
ton A. Ballou; vice-president, William W. 
Middlebrook, of Yonkers, N. Y.;  secre- 
tary, Edgar C. Lakey; treasurer, Frederick 
A. Ballou, who later became general man- 
ager. These men still continue to conduct 
the business. 

The business built up by Mr. Ballou and 
his associates developed rapidly and soon 
came to be one of the leading jewelry 
industries of the State, its success resting 
largely upon the executive ability of the 
founder, his business foresight and mastery 
of the details of the actual manufacturing 
processes. He did much to revolutionize 
the manufacture of jewelry, and took out 
numerous patents on inventions in connec- 
tion with the business. He had been a 
conspicuous figure in the jewelry world 
and had been one of the directors of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, a director of the 
Manufacturing Jewelers’ Board of Trade, 
and his firm had been affiliated with the 
National Jewelers Board of Trade and in- 
terested in the Manufacturing Jewelers’ Im- 
port Co. of New York. Mr. Ballou con- 
tinued to take an active interest in the af- 
fairs of the company, although he had sev- 
eral years ago given up to his son the prac- 
tical management of the business. 

Mr. Ballou was president of the Dyer 
Street Land Co., which owns the extensive 
brick block erected in 1874 at Clifford, Peck, 
Dyer and Orange Sts., in which the plant of 
the B. A. Ballou & Co. has for many years 
been located. He was a member of the 
Providence Chamber of Commerce; vice- 
president and trustee of the Old Colony Co- 
operative Bank; director of the Home for 
Aged Men and Aged Couples; president of 
the trustees of the Bell Street Chapel En- 
dowment Fund; member of the executive 
committee of the Rhode Island Society for 
the Prevention of Cruelty to Animals; and 
a member of the Rhode Island School of 
Design, Rhode Island Historical Society, 
Rhode Island Country Club Pilgrims’ So- 
ciety, Society of Mayflower Descendants, 
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Military Society of the Loyal Legion, Grand 
Army of the Republic, and various other 
organizations. 

In politics Mr. Ballou was a Republican 
but was independent in his support of men 
and measures. He never held political of- 
fice although invited to accept nomination 
on several occasions for high office. He 
and his wife were of liberal religious belief 
and attended the Bell Street Chapel services. 

Mr. Ballou was twice married, first May 
7, 1858, at Providence, to Miss Delia A. 
Wesley, who died shortly after without is- 
sue. He married for his second wife, Nov. 
28, 1867, at Blackstone, Mass., Miss Mary 
Rathbone, who with three children survive 
him. Of the children, Frederick A. Ballow 
was associated with him in business. 

Mr. Ballou was always interested in 
everything pertaining to the uplift and wel- 
fare of the city and recently gave the city 
of Providence a valuable tract of land with 
buildings on Prospect St., adjoining Pros- 
pect Terrace, to be devoted to public park 
purposes. 








Constantinople as a Market for Jewelry and 
Silverware 
(A report by Consul Generai G. B. Ravndal) 


Constantinople is a good market for 
jewelry, silver, tableware, and plated ware, 
especially of the cheap grades which accord 
with standard of living and _ purchasing 
power of the larger portion of the popu- 
lation, 

Jewelry of zinc-nickel alloy base, of good 
appearance, and plated with the thinnest pos- 
sible coating of gold or silver is the most 
popular. Before the war Germany and 
Austria controlled this trade; since im- 
ports have been resumed local merchants 
feel that German goods will again control 
the market, as the German plating is very 
good for the price. The value of annual 
imports of jewelry is estimated at about 
180,000 Turkish pounds ($92,000 at cur- 
rent rate of exchange). 

The demand for solid silver table service 
is small and largely confined to French 
products of first quality. The trade in other 
solid silver articles has been controlled by 
the Germans for a number of years. Their 
products are of 800 fineness only, whereas 
those of other European jewelers are of 950 
fineness. 








Two bowling teams have been organized 
in Chicago from the jewelry and optical 
trade. They consist of 10 girls, five girls on 
each side. Those playing on the jewelry side 
are: Misses Hildah Carlson, (Adolph 
Schwob, Inc.); Edith Sellstrom, (H. H. 
Ruttan Co.); Mildred Nelson, (Western 
Watch Case Co.); Virginia Hahn, (H. M. 
Heymann & Son), and Edna Hahn, 
(Jeweers’ CircuLtar). Those on the 
optical side are Misses Mayme Cantillon, 
(F. A. Hardy & Co.); Mabel Haeseler, 
(formerly of Hardy’s); Bertha Krause, 
(Hantover & Robinson Optical Co.); 
Minnie Hyde, (Robt. Rueping), and Mar- 
garet Gomoll, (Marshall Field & Co., 
retail). The first game was played last 
Friday evening and the optical team was 


the winner. It is expected that another 
game will soon be played by these two 
teams, 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


LAPIDARY 
THE OPTICAL PUBLISHING CO. Precious and Semi-Precious Stones 
11 John St., New York 15 John Street NEW YORK | 
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| Onyx Ring Stones 
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HELD ON FORGERY CHARGE 





Birmingham, Ala., Police Arrest Man Who 
[s Charged With Passing Bogus 
Checks on Jewelers 


3IRMINGHAM, Ala., March 11.—Charged 
with having defrauded a number of people, 
several of them being jewelers, out of goods 
and cash with fraudulent checks, John E. 
Killingsworth, who claims Leachville, N. C., 
as his home, is under arrest here. He was 
arrested here while attempting to pass an 
alleged worthless check on the Farmer & 
Cannon Jewelry Co. The arrest was made 
by a representative of the Bodeker National 
Detective Agency. 

According to local detectives, Killings- 
worth is wanted in Madison, Ga.; Meridian, 
Miss., and in a number of other places for 
passing bad checks, mostly on jewelers. 
According to local officers, the man is be- 
lieved to be a noted bad check artist. It 
was learned here that this man was ar- 
rested at Williamson, N. C., Nov. 17, 1921, 
on the charge of forgery at Madison, Ga., 
and that while being taken back to the 
Georgia town he escaped and was not heard 
of again until he turned up in Birmingham. 
When arrested here he had already disposed 
of a number of worthless checks, according 
to the officers. 


When searched at the police station, the 
police say Killingsworth had in his pockets 
$800 worth of small checks already made 
out and endorsed. He used cashiers’ checks 
made payable at the Carolina Trust Co., 
Sandford, N. C., and guaranteed by the 
Mechanics and Metals National Bank, of 
New York city. Local officers learned upon 
investigation that there was no such bank- 
ing institution as the Carolina Trust Co. 
in the country. 

A search of the room occupied by Kill- 
ingsworth after his arrest resulted in officers 
finding a number of blank checks, a check 
for $150 in a suitcase and a check for $549 
torn up and thrown into a waste paper 
basket. 

At Bromberg & Co's store this man 
bought two watches, a watch chain and 
charm and a fountain pen. In payment he 
gave a check for $165. The check was sup- 
posed to have been certified, but proved 
bogus. At the Schulte Cigar Co. the man 
bought 800 cigarettes and a dozen safety 
razor blades and gave in payment a “certi- 
lied” check for $40, receiving the balance in 
cash, 

_At Farmer & Cannon's jewelry store Kil- 
lingsworth called and asked to see some 
diamonds, according to Mr. Farmer. He 
selected a diamond and offered a “certi- 
ied” check for $500 in payment. The store 
did not have the change, and the man was 
asked to return within an hour. In the 
meantime the check was taken to a local 
bank and the information secured that there 
was no such bank as the Carolina Trust Co., 
at which the check was made payable. Mr. 
Farmer then notified the Bodeker Detective 
Agency. On the way from the bank back 
to the store Mr. Farmer met Killingsworth 
and the two returned to the store together. 
Arriving at the store Detectives Coyle and 
Goldstein were already there and Killings- 
worth was taken into custody by the two 
detectives. This check, the detectives stated, 

Ore a serial number used only by the banks 
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in Oklahoma, while it was drawn on an 
alleged bank in North Carolina. 

Among the articles found in Killings- 
worth’s room when searched by the officers 
was a rubber certification stamp, an en- 
dorsement stamp, an iron seal of the alleged 
Carolina Trust Co., and a 38-caliber re- 
volver. The iron seal was made in Los 
Angeles, Cal., according to a mark on it. 

Among other things found in Killings- 
worth’s room was a letter which had been 
written by him and addressed to himself. 
From this letter it was learned by the offi- 
cers that Killingsworth would write letters 
to himself and address them care of the 
general delivery. These letters were sup- 
posed to be from his son. Enclosed with 
the letter was a “certified” check for $100 
with instructions to buy a revolver for the 
son and keep the change. He would take 
the letter and the check to a dealer in fire- 
arms where he would have no trouble in 
getting the check cashed. 

In the man’s effects at the hotel were 
found a certificate stating that he was a 
licensed marine engineer in New York city, 
and a card of membership in the Marine 
Engineeers’ Benefit Association, Local 101. 
The card was No. 2003. 

The charge of forgery was 
against him. 


docketed 








ACCUSED OF CONVERSION 


Baltimore Jeweler Released in $1,000 Bail 
on Charge of Pawning Diamond Rings 
Obtained on Memorandum 





BattimorE, Md., March 11.—Accused of 
stealing diamond rings valued at $1,440 
from Henry C. Garthe, manufacturing 
jeweler, 28 E. Baltimore St., S. Leo Gam- 
mie, 44 years old, for a number of years 
proprietor of a Charles St. jewelry store, 
was arrested Wednesday by Detective Lieu- 
tenant H. P. Schanberger and Plainclothes 
Patrolman Matthew Dunn. Gammie’s ar- 
rest came as a shock to his friends here. 

The arrest was made as a result of war- 
rants issued by Magistrate J. H. Stanford, 
Central Police Station, following an inves- 
tigation made by Lieut. Schanberger and 
Patrolman Dunn. Several days ago Mr. 
Garthe visited police headquarters and re- 
quested Lieut. Schanberger of the jewelry 
division of the detective bureau, to locate 
several diamond rings which he had _ in- 
trusted to Gammie. 

Schanberger located the rings in pawn- 
shops. Further investigation developed the 
information that Gammie pawned the rings 
soon after getting possession of them. Mr. 
Garthe when questioned by Schanberger 
said that Gammie came to his shop on Feb. 
20 and obtained two rings, valued at $575, 
taking the jewelry “on memorandum.” 
Gammie is alleged to have told the jeweler 
that he had a sale for the jewelry. 

On March 1 Gammie is alleged to have 
returned to the Garthe shop and to have 
told Mr. Garthe that “the customer desired 
to look at other rings.’ Two additional 
rings, valued at $865, were intrusted to 
Gammie, but no returns were made. Gam- 


mie was taken to police headquarters, where 
he is alleged to have admitted to Lieut. 
Schanberger that “he was in financial dif- 
ficulties and used the money obtained from 
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pawnbrokers on the jewelry to pay some 
of his debts.” 

Gammie was arraigned before Magistrate 
Stanford Thursday and he was released on 
$1,000 bail for action of the grand jury. 
The four rings were recovered from the 
pawnbrokers by Lieut. Schanberger. Near- 
ly $600 was advanced on the jewelry. 








Harris & Wiener, New York, File Schedules 

in Bankruptcy Showing Liabilities of 

$90,384 and Assets of $23,837 

Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Friday by Harris & Wiener, wholesale 
jewelers, 35 Maiden Lane, against whom 
bankruptcy proceedings were instituted on 
Feb. 6 last. The schedules place the lia- 
bilities at $90,384, which amount constitutes 
wages, $180; secured claims, $347.52; un- 
secured claims, $83,357; notes and bills 
which ought to be paid by other parties 
thereto, $6,000, and accommodation papers, 
$500. The assets total $23,837 and are di- 
vided as follows: cash on hand, $40; stock 
in trade, $14,000; carriages and other ve- 
hicles, $2,700; machinery, tools, etc., $2,087, 
and debts due on open accounts, $5,010.27. 

Among the largest unsecured creditors 
are: Acme Ring Co., $1,175; Alland & 
Finkel, $2,608; H. F. Barrows & Co.,, 
$1,102; Baumgold Bros. & Co., $4,486; Bor- 
relli & Vittelli, $275; C. H. Cooke Co., 
$1,819; D. & N. Mfg. Co., $354; Feinberg 
Mfg. Co., $781; Forstner Chain Corp., $514; 
B. Goldsmid, $1,002; Granite Jewelry Mfg. 
Co., $364; Greenberg, Pollock & Schwartz, 
$582; L. Heller & Son, $3,507; Interstate 
Smelting & Refining Co., $282; J. M. Jablow 
Co., $1,190; Jeanette Jewelry Co., $226; 
Kautzman Co., $1,417; Kessler Bros., $355; 
Andrew O. Kiefer, $880; Klebanoff & 
Grosman, $1,933; Louis Koppel, $228; P. 
Kirschbaum & Co., $363; the Rossner Co., 
$2,761; H. C. Lindol Co., $2,586; Edwin 
Lowe Co., $608; Newark Jewelry Novelty 
Co., $633; H. Nordlinger & Son, $305; 
Ostby & Barton, $2,966; the Powel Co., 
$459; Reich & Rottenberg, $350; Saacke 
Schmidt & Co., $4,285; Otto Schaubacher 
Co., $570; Schlessinger & Krauss, $1,979; 
FE. L. Spencer Co., $863; Stern & Stern, 
$483; International Silver Co., $478; Tom- 
chin & Levinson, $938; Triangle Jewelry 
Co., $662; Philip Woolf, $1,394; W. S. P. 
Jewelry Co., $1,042; Jacob Kohn Diamond 
Co., $751; Rex Jewelry Co., $626; Hirsch- 
berg & Kaufman, $472; Kaufman Mfg. Co., 
$451; Associated Ring Mfrs., $1,242; Ber- 
lan & Schanfein, $475; Skaletzky & Schulte, 
$500; R. A. Breidenbach, $1,801; M. & I. 
Goldstein, $795; Jacob Surach Co., $1,144; 
Isidor Punio, $856; Louis Landin, $595; 
Long & Koch Co., $568; Brod & Co., $1,156; 
Joseph Cowan, $313; E. B. Desatnick, $483 ; 
Tancer & Wasserstrom, $250; Mrs. M. 
Goldberg, $1,150; L. Polancer, $2,230; Mrs. 
J. Wiener, $700; Sam Harris, $300; H. 
Burger, $1,500; H. Flecker, $500; Lillian 
Kohn, $2,800; Sigmund Mandel, $500; H. 
Harris, $2,750; H. L. Schilkraut, $1,000, 
and Hyman Harris, $3,500. 








S. M. Edelstein, formerly a well-known 
jeweler of Coatesville, Pa., sailed recently 
on the steamship La Lorraine for a trip 
through southern France. 
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DEATH OF WEBB C. BALL 
Head of Great Watch Inspection System and 
Prominent Cleveland Jeweler Succumbs 

to Attack of Pneumonia 


CLEVELAND, O., March 8.—Webb C. Ball, 
head of the Webb C. Ball Co., this city, and 
one of the most widely known men in the 
watch trade of this country, died at his home 
in Cleveland Heights early today. Mr. Ball 
has been ill for several weeks with a cold, 
which later developed into pneumonia. Only 
a few days before his brother, F. G. Ball, 
advertising manager of the Ball interests, 
believed that Webb C. Ball was on the way 
to recovery. In fact it was being planned 
by relatives and friends to send the veteran 
watch expert to Florida for the balance of 
the Winter. 

Mr. Ball was 75 years old, but was ac- 
tive in his various business enterprises 
daily up to the time he was taken ill early 
in February. Beside being head of one of 
the nationally known retail jewelry estab- 
lishments, Mr. Ball was the active head of 
several other interests—the Ball railroad 
standard watch, the Ball Watch Co., and 
the Ball System of Watch Inspection. In 
addition he was heartily interested in the 
Norris-Alister-Ball Co., Chicago, wholesale 
jewelry house. 

Mr. Ball was born in Fredericktown, 
Knox County, Ohio. In referring to his 
business achievements only a short time ago 
to the correspondent for this paper, Mr. Ball 
compared himself to others prominent in one 
line of business or another, Where others 
were born “with silver spoons in their 
mouths, I was born with mush in mine,” 
he said. 

That was his way of putting it that he 
started in the watch business at a wage of 
$1 a week, in his home town. In addition 
he learned the retail jewelry business, and 
after 10 years’ experience in both divisions 
of the industry, came to Cleveland. 

He began his retail enterprise in this city 
in that part of Cleveland near the Public 
Square when all retail business was ex- 
pected to center there. His establishment 
consisted of a work bench and two show 
cases. At the end of 32 years the estab- 
lishment had grown so that it took in the 
entire building and its equipment. 

The inspiration that marked the begin- 
ning of railroad time service in this country 
came when a collision on the then Lake 
Shore Railroad, near Oberlin, wrecked a 
mail train, and in which nine postal clerks, 
and the drivers and firemen of both trains, 
were killed. Up to that time railroads had 
paid little attention to accuracy in timing 
their trains. When collisions affected the 
mail service, the government began to look 
into the situation. 

In the court hearings that followed the 
Lake Shore wreck Mr, Ball gave expert 
testimony on watches and time in their re- 
lation to rail operation. These trials de- 
veloped the fact that defective watches that 
timed the trains involved in the Oberlin 
wreck were responsible for the accident. 

Meanwhile Mr. Ball had been working on 
one Perfecting his now famous railroad time 
service, and when this was presented to rail 
executives, they adopted it. Mr. Ball also 
Was appointed to institute reforms in rail- 
Toad timing, 
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From this developed the present systems 
of standard clocks and watches in the hands 
of trainmen by which trains are operated, 
and the frequent inspection of all time 
pieces used for this purpose. The Lake 
Shore, (now part of the New York Central 
lines), was the first to put the systems into 
effect. Today the Ball method is used by 
perhaps 75 per cent of railroads in this 
country and Canada. 

Almost constantly Mr, Ball worked to 
improve these services still further, a no- 
table achievement of his being the invention 
of certain watch movements and parts, pro- 
tected by patent, which have since added to 
the accuracy of watches used in railroad 
operation. 

The Webb C. Ball Co. occupies its own 
building in Cleveland, where, in addition to 
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the mammoth retai! jewelry business, it con- 
ducts one of the four branches of railroad 
watch inspection service, as well as being a 
distribution point for Ball watches and Ball 
standard railroad watches. 

The principal distribution point of Ball 
standard railroad watches, however, is the 
Norris-Alister-Ball Co., Chicago, claimed to 
be the largest of its kind in the United 
States. It is under the direction of Sidney 
Y. Ball, son of Webb C. Ball. 

Conspicuous for his achievement and ini- 
tiative in certain lines of endeavor, Mr, Ball 
was equally unique in other directions. For 
cxample, he saw his first professional base- 
ball game in 1920, when the Cleveland base- 
ball team was contending for the world’s 
series. enthusiastic as always in every- 
thing he undertook, Mr. Ball became an ar- 
dent fan for baseball, and missed few games 
for the remainder of that season, going so 
far as to present diamond studded medals 
to some of the players for conspicuous effort 
in the series. Through 1921 he continued 
his keen interest in the sport, and planned to 
reserve a box for the 1922 season at Dunn 
Field, this city. 

Mr. Pall is survived by his widow, who 
was Miss Florence J. Young, formerly of 
Kenton, O., his son, in Chicago, a daughter 
and his brother, F-. G, Ball. He was a char- 
ter member of the Cleveland Chamber of 
Commerce, a member of the Cleveland Ad- 
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vertising Club, the Union Club, and a di- 
rector of the Convention Board in 1902, 
when he was also its president. 





Pallbearers Composed of Men Who Worked 
with Late Jeweler 


CLEVELAND, O., March 10.—Pallbearers 
at the funeral of Webb C. Ball, nationally 
known watch expert and head of the 
Webb C. Ball Co., consisted of men who 
worked with and for him for years, and 
men who came to know him in his work 
as time regulator for railroads throughout 
the country. 

Services were held at Wade Memorial 
chapel, Lake View cemetery, Rev. Dr. 
Alexander McGaffin, pastor of the 
Church of the Covenant, officiating. 

The active pallbearers were W. S. 
Gaines, L. N. Cobb, W. F. Hayes, H. F. 
Taber, W. E. Ruthhart, H. J. Cowell, 
H. R. Avery, W. C. Harris, H. L. Mowatt 
and Lawrence L. Doty. The honorary 
pallbearers were Charles F. Brush, W. 
M. Alister of Chicago, Jacob Bunn, 
Springfield, I1l.; Simon Sichel, New York; 
Charles H. Hulburd, Chicago; Charles 
I. Miller, Lancaster, Pa.; David Kaiser, 
New York; E. C. Fitch, Boston; Warren 
S. Stone, president of the Brotherhood 
of Locomotive Engineers, of which Mr. 
Ball was an honorary member; Andrew 
Squire; O. M. Stafford, Flamen Ball, Dr. 
H. F. Biggar, Walter S. Bowler and 
Robert J, Gross, Dunkirk, N. Y. 








Creditors Start Bankruptcy Proceedings 
Against the Richard Gans Co., 
New York 


Involuntary bankruptcy proceedings were 
instituted in the United States District 
Court, New York, last Thursday, against 
the Richard Gans Co., Inc., dealer in jewel- 
ry, 36th St. and Sixth Ave. The petition- 
ing creditors are the A. B. Mfg. Co., for 
$175.06; G. H. French & Co., $33.15, and 
Hamilton & Hamilton, Jr., $441. 

According to the petition, the concern has 
liabilities estimated at $20,000 and assets ap- 
proximated at $10,000. On Friday, Judge 
Hand signed an order appointing Edward S. 
Murphy as receiver under a bond of $5,000 
with authority to continue business for a 
period of five days. 








A court order issued several days ago, 
authorizes the sale on March 24, of the 
assets of White & Kleiner, Augusta, Ga. 
The sale will be held at 12 o’clock noon 
under the direction of J. S. Watkins, trus- 
tee in bankruptcy. The announcement 
states that the assets to be placed on sale 
consist of jewelry stock inventoried at 
$15,000 and appraised at $11,000, fixture; in- 
ventoried at $6,000 and appraised at $3,750. 
together with a lease extending to Oct. 1 
1930. The inventory and appraisals were 
made by Carter Burdell of Wm. Schwei- 
gert & Co., Augusta, and copies of same 
can be procured by communicating with 
Greenbaum, Wolff & Ernst, 7 Dey St., New 
York. The order further states that all 
bids must be accompanied by cash or se- 
curity representing 10 per cent of the bid 
submitted and also that the sale is subject 
to confirmation by the court. 
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IF—We came to you this year with 
something totally different 
than anything we have ever 
shown you? 


IF—it were not at all like anything 
you or any other merchant has 
ever seen? 


IF—it were something that would 
positively create a sensation in 
your city? 


IF—it were something that would 
surely make every man, 
woman and child stop in front 
of your window? 


Furthermore—in the W.W.W. Ring line this year you will 
find a large assortment of rings at popular prices that can 
be retailed profitably from $5 to $10; each one, however, 
well made, well set, up to the high standard of the 


W.W.W. quality that has made the W.W.W. name famous 


the world over. 


To Buy Rings—of any one this year before seeing what we 
have to offer is doing both of us an injustice because re- 
member—not merely good rings at new popular prices— 
but marvelous advertising. 


We repeat— it will pay you to wait. 


WHITE, WILE & WARNER 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
Buffalo, N. Y. 


WOULD YOU WAIT? 










IF—it were something so different 
and unusual that even the 
newspapers in your city would 
give you a free write-up? 


IF—it were something that would 
make everybody in your com- 
munity talk favorably of you 
and your store? 


IF—it were something worth hun- 
dreds of dollars to you in the 
way of a business-getter but 
costs you nothing? 


IF—you say “YES” to these ques- 
tions, then wait for the 


W.W.W. Man. 
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INGERSOLL ASSETS SOLD 


Waterbury Clock Co. Purchases Assets Sub- 
ject to Confirmation of Sale by Court 





It was announced last week that the assets 
of Robert H. Ingersoll & Bro., the alleged 
bankrupt concern, were purchased several 
days ago by the Waterbury Clock Co., for 
a cash consideration reported to total 
$1,500,000. The sale, of course, was made 
subject to the approval of the court and 
already application for an order confirming 
the purchase by the Waterbury concern has 
been made. <A hearing on the application 
will be held on March 20 at the office of 
John J. Townsend, referee in bankruptcy, 
299 Broadway, New York. 

The price paid is reported to be the figure 
at which the trustee was authorized to sell 
the property by order of the referee. Under 
the terms of the offer the Waterbury com- 
pany also agrees to waive its claims against 
the Ingersoll concern and agrees, it is said, 
to additional considerations bringing the 
total amount involved in the purchase price 
to slightly more than $1,750,000. 

Negotiations have been carried on for 
several months and the Waterbury Clock 
Co. in February submitted an offer of 
$1,100,000 cash. This was not acceptable 
and plans were laid for offering the Inger- 
soll assets at a public sale to be held in 
April. Last week, however, the Waterbury 
concern made a supplemental offer, adding 
$400,000 to their original offer, bringing the 
amount to $1,500,000. 

Under the terms of the offer, according 
to the announcement, the Waterbury Clock 
Co, is to acquire the entire assets of the 
Ingersoll organization; including all prop- 
erty, real, personal and mixed, all stocks, 
bonds, patents, bills and accounts receivable, 
trade marks and trade names and good-will, 
and all rights or claims held by the trustee 
for recovery of property, money or dam- 
ages, with certain exceptions. There is ex- 
cluded from the offer of purchase cash on 
hand or in the bank held by the trustee or 
in the name of the bankrupt. 

It is reported that the assets include good- 
will, the factories, land and buildings, ma- 
chinery, tools and equipment, manufacturing 
inventories, and work in process. The 
tangible assets are estimated to be worth 
$3.300,000, not including good-will. The 
factories are located at Waterbury, Conn., 
and Trenton, N. J. The Waterbury prop- 
erty, which includes 3 6/10 acres of land, 
has a capacity of 11,000 watches a week. 
The Trenton property, in addition to a fac- 
tory capable of turning out 8,000 watches 
4 week, includes two acres of ground, The 
trading inventories of the company include 
more than $1,000,000 in watches made up 
ready to sell. The Ingersoll organization 
includes offices and service departments in 
New York, Chicago, San Francisco and 
Montreal. 

With the sale of the Ingersoll assets goes 
the capital stock of the Ingersoll Watch 
Co, Ltd, of London, which shows a net 
worth at par exchange of approximately 
$272,000. The assets of the British sub- 
‘idiary are mainly in cash, inventories and 
accounts, together with an investment of 
40,000 in Ingersoll House, built under a 
“o-year lease, 

An involuntary petition in bankruptcy was 
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filed against the Ingersoll concern last De- 
cember after which Edward H. Childs, 59 
Wall St., New York, was appointed re- 
ceiver. From this until the time of the sale 
the business had been continued under the 
receivership. The concern had its main 
offices at 30 Irving Place, New York, and 
manufacturing plants at Trenton, N. J., 
Waterbury, Conn., and Chicago. 








Gold Watch Fobs to Be Presented to 
“Giants” who Won Baseball 
Pennant in 1921 





OR winning the world’s championship 

on the baseball diamond last Fall, each 
of the New York “Giants” is to be awarded 
a handsome 14 karat gold watch fob, as 
a memento. Baseball fans all over the coun- 
try will recall the bitter fight between the 
“Giants” and the ‘Yankees’ and how the 














GOLD WATCH FOB FOR THE GIANTS 


series was finally decided largely through 
the masterly pitching of a jeweler’s son, 
namely “Art” Nehf, whose father is a mem- 
ber of the Swope-Nehf Jewelry Co., Terre 
Haute, Ind. 

To commemorate this historical fight, the 
baseball powers decided to present each of 
the victorious players with a fitting remem- 
brance and shortly after the series ended, 
the leading artists all over the country were 
asked to submit designs for watch fobs 
Naturally there was great rivalry among 
the artists and after looking over a large 
variety of designs, Baseball Commissioner 
Landis selected one submitted by Major 
Charles J. Dieges of Dieges & Clust, 15 
John St., New York. The fob is illustrated 
herewith and is now being struck off by 
the Dieges & Clust concern. 

The emblem is about 14% inches by 1% 
inches. In the center is raised a daintily 
modeled figure of Victory offering the 
wreath of laurel. Arched above in raised 
letters is the word “Giants.” Below this 
is the inscription “World’s Champions” and 
“1921” on a small decorative shield relieved 
by a festoon. Opposite on each side are 
baseball bats in miniature supporting a tiny 
baseball. On the right lower side in a 
shield ornament is an especially fine selected 
diamond set in platinum. The reverse side 
is also suitably decorated symbolizing the 
great American game with the following in- 
scription—“Presented to ..........++-- by 
Commissioner of Baseball’—in the center 
of which the player’s name will be en- 
graved, thus giving it the personal touct. 
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DEATH OF CHARLES E. MASON 





Providence Jewelry Manufacturer Passes 
Away in His Seventy-sixth Year 


ProvipENcE, R. I., March 11.—Charles E. 
Mason, for many years identified with the 
manufacturing jewelry industry of Provi- 
dence as an apprentice, journeyman, super- 
intendent and manufacturer and for some 
years associated with his son in the manu- 
facturing jewelry concern of C. H. Mason 
Jewelry Co., 25 Congress Ave., died at his 
home, 163 Norwood Ave., Edgewood, R. L., 
on Thursday evening, after a serious illness 
of a month. He was in his 76th year. Mr. 
Mason had been in poor health for more 
than a year. 

Charles Edward Mason was born in 
Providence, Jan. 25, 1847, the son of Moses 
Henry and Eliza (Dunster) Mason. After 
attending the public schools he went to At- 
tleboro, Mass., where he entered a manufac- 
turing jewelry shop to learn the trade and 
upon completing his apprenticeship he re- 
turned to Providence. For a number of 
years he was with Theodore W. Foster & 
Bro, Co. 

On April 1, 1913, his son, Charles H. Ma- 
son, succeeded to the business of Mason, 
Potter & Co., manufacturing jewelers at 122 
Clifford St. With many years of experience 
to draw upon and being an expert jewelers’ 
toolmaker, the deceased finally decided to 
associate himself with his son and the firm 
was called C. H. Mason Mfg. Co. A year 
later the firm removed to larger quarters at 
92 Westfield St. and in February the fol- 
lowing year took quarters at 9 Calendar St. 
In October, 1920, the plant was again moved, 
this time to the present location and the style 
changed to the C. H. Mason Jewelry Co. 

As a manufacturer, Mr. Mason was known 
and esteemed by all with whom his business 
brought him in almost daily contact. Among 
those surviving him are his widow, Mrs. Em- 
ma J. (Howarth) Mason; one son, Charles 
H. Mason, and a daughter, Mrs. L. W. 
Sherwin; two brothers, Frederick and Ed- 
ward Mason of Attleboro, and a grandson. 








The National Commander of the Ameri- 
can Legion has designated Monday, March 
20, as American Legion Employment Day 
and national, business, civic, fraternal and 
welfare organizations have been asked to 
co-operate. There are approximately 700,- 
000 veterans of the World War now idle 
and in need of employment. These men 
have “carried on” for victory and peace and 
now ask to be placed in positions where 
they may “carry on” for themselves. Prop- 
erly supported it is hoped that the concen- 
trated effort will help in the relief of pos- 
sibly 500,000 unemployed soldiers. In another 
section of this issue wil] be found a page an- 
nouncement, including a questionnaire, to 
be filled out and sent to THE JEWELERS’ 
Circutar, in the event the reader has a 
position open for an unemployed soldier. 
If the reader does not employ direct, he 
may know of someone who does and op- 
portunity is given on the questionnaire to 
advance this information. It is earnestly 
hoped that the employers in the jewelry in- 
dustry may bend every effort to make March 
20 a day of rejoicing for unemployed vet- 
erans of the World War. 
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Unusual Quality 
in 
Ring Mountings 


Nothing more remains to be desired in the 
way of handsome ring mountings when you 
place your order with Dorst. Some are 
fashioned in simple patterns, others are very 
much adorned; all are a combination of un- 
usual quality and exquisite workmanship. 
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| W. REICHERT & CO. 


| 
| 320 Fifth Ave. New York 


| The House that Specializes in 
| GENUINE 
| Stone Bead-Necklaces 


in Rock Crystal, Onyx, Amethyst, Topaz, Russian 
Lapis, Amazonite and many other varieties. 


Bohemian Garnet Jewelry 


in Necklaces, Brooches, Bracelets, Earrings, etc. 


|| Real Onyx-Cameo Jewelry 


Mounted in 14Kt. White Gold 


Real Amber Beads 
Italian Jet Beads Bakelite Beads 


European Jewelry Novelties 


Memorandum requests given prompt attention 
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Jhe Dorst Company 


Special Jewelry Manufacturers and 
Importers of Diamonds 


3rd and Vine Streets 


Cincinnati, Ohio 


“The Jewelry City” 

















SERVICE QUALITY VALUE 


TRADE ware 











SHEFFIELD 
MADE INU. S.A 


FOR EASTER 


Two Introductory Assortments 
Including the 


Newest and Best Selling Items of 


Continental Sheffield 
Hollowware 
At Moderate Prices 


Assortment No. 1, 


Write for particulars. 


Continental Silver Co. 


Manufacturers of Sheffield Silver Plate 


341-347 Fifth Ave. New York City 
Works: 187-195 Broadway, Brooklyn, N. Y. 
* 


50 pieces at $2.50 per piece 
Assortment No, 2, 25 pieces at $3.50 per piece 
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SENT TO PRISON 





Albert H. Noether, Arrested by Little Falls, 
N. Y., Police, Is Given Seven Years’ 
Term at Auburn 


Little Farts, N. Y., March 13.—Albert 
H. Noether, who was arrested in this city 
last November by Chief of Police 
“Dusty” Long and identified by the 
Pinkertons and Jewelers’ Security Al- 
fiance as a man wanted in many places 
for shoplifting, his victims being espe- 
cially jewelers, has been sent to prison 
for seven years in Auburn. He was 
brought before the Herkimer Court last 
week and pleaded guilty to shoplifting. 

He visited the jewelry store of R. L. 
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stick (Adormee), and Bond St. Auer- 
bach, Smith’s, Boston Store Meyer Bros., 
and other silk shirts, some estimated to 
be worth $16 each. 

Chief Long took the fellow to Fred. 
Abbott’s photograph gallery, immediate- 
ly he found the various articles, and had 
him photographed, a copy of the result 
being presented herewith. Fingerprints 
were also taken. 

The man made frantic efforts to obtain 
his release. He had three rolls of bills, 
containing $861; he had $1,400 in postal 
bank securities, in amounts from $100 to 
$500. He had bank books showing bal- 
ances in Troy Trust Co. 

Asked about his financial resources, 
the fellow said he had bet on football, 





ALBERT H. NOETHER, SHOPLIFTER, WHO MUST SERVE A PRISON TERM 


Anderson & Son last November where 
he asked to see wrist watches. Soon 
he took his departure. He went to the 
jewelry store of Harold Dubois, at 568 
E. Main St., where he examined society 
charms and emblems. He crossed the 
street again and entered the store of 
Oppel’s Son, at 563 E. Main St. There 
he looked at Elk charms. He crossed 
a7 to Willard Levee’s, at 562 E. Main 
a 
The police were notified and Noether 
was followed and arrested. After his 
arrest he handed out a mink fur neck 
piece, valued, according to the tag still 
on it, at $19.75. This was later identified 
by the manager of the Lurie department 
store. He disgorged a 75-cent necktie, 
a pair of silk stockings, and finally 
yielded the jewelry. The total value re- 
covered belonging to local stores was 
$330.99, all of which had been taken 
within 40 minutes of his arrival in town. 
In addition to these pieces, however, 
Were a number of things in his leather 
bag which the local storekeepers could 
not identify. Among these things are: 
Diamond tie clasp, 1921 diamond class 
emblem, diamond scarf pin, gold filled 
Pencil, a Tavannes watch, with chain and 
han two Knights of Columbus em- 
ae solid gold Knights of Columbus 
ie ne 14 karat diamond ring 
ia which stone may have been 
lk’. €d; new leather pocketbook, an 
§ tooth emblem, ladies’ lip rouge 


baseball and other games. He advised a 
bet on the Navy in the Navy-Army con- 
test. 

Chief Long notified the Pinketton 
agency in Syracuse, and Superintendent 
Harrington said the arrest was unques- 
tionably important, and that the New 
York headquarters should be also noti- 
fied immediately. The work of the Jewelers’ 
Security Alliance in this case has caused 
much favorable comment. 

According to the police Noether is 
also wanted in Baltimore, Md., Rochester, 
N. Y., Hartford, Conn., and Johnstown, 
Nae Ye 








POLICE GET HIM AGAIN 


Alleged Diamond Thief Who Escaped from 
Authorities While Enroute to Lewiston, 
Me., Captured by Thomaston Chief 
of Police 

Lewiston, Me., March 11.—Charles Levy, 
alias “Charles Harris,” wanted here on 
the charge of stealing a thousand-dollar 
diamond July 24, 1919, and said also to 
have committed extensive jewelry rob- 
beries in New York and Denver, was 
arrested yesterday afternoon in Thomas- 
ton by Chief of Police Herbert Meser- 
vey. Levy spent the night in the Rock- 
land police station awaiting the arrival 
of the Lewiston official from whom he 
escaped in Portland March 4, while being 
brought from Niagara Falls. 

The alleged diamond thief is such a 
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conspicuous personage that it is difficult 
to see how he could have so long re- 
mained a_ fugitive from justice. He 
weighs only about 115 pounds, has a 
persistent hacking cough and very notice- 
able characteristics of St. Vitus dance. 

After his escape in Portland notices 
were sent to the police authorities all 
over Maine, and all have been keeping 
a strict watch for him. Yesterday the 
man entered the Knox Hotel, Thomas- 
ton, and Chief Meservey had no difficulty 
in identifying him as the man wanted. 

Levy did not resist arrest, and it would 
have been absurd to do so, for the 
Thomaston chief is a very powerful man, 
and there were plenty of bystanders to 
give aid if it had been needed. 

But Levy’s vanity was sorely wounded. 
“T have dodged the smartest officials in 
the country, only to be nabbed by a 
rube policeman,” he told somebody. He 
shouldn’t have taken such chances in the 
very shadow of prison walls. 

The Lewiston man who is complainant 
against Levy, is R. C. Barnstone, a 
jeweler, from whose store a diamond 
valued at $1,000 is alleged to have been 
stolen. Levy, or Harris, is also listed 
in THE JEWELERS’ CiIRCULAR as getting 
away with gems valued at $12,000 in 
New York city, and as being known in 
Salt Lake City and Denver police circles. 
In Denver he is said to have defaulted 
bail in the sum of $1,500, after being 
arrested on the charge of larceny of 
stones valued at $11,000. 

On Levy’s person were found clippings 
from Portland and Lewiston newspapers 
relative to his escape from the Lewiston 
official in Portland. He exhibited these 
at the police station last night, with 
something akin to pride—all the while 
protesting his intention to fight the case. 
He talked volubly, coughed incessantly, 
and must have made a rather uncom- 
fortable cellmate. 

It’s a cinch he will not be allowed 
much liberty on the ride to Lewiston. 








JEWELER’S OFFICE ROBBED 





Thieves Get Loot Valued at $15,000 from 
New York Wholesale Dealer and Leave 
Few Clues for Police 


In some unknown manner, thieves gained 
entrance to the offices of Joseph Riskin, 
wholesale dealer in diamonds, pearls and 
mounted jewelry, 522 Fifth Ave., New York, 
some time between Monday night, March 
6, and Tuesday morning, March 7, and after 
ripping open a safe, stole loose diamonds 
and colored stones and jewelry valued at 
$15,000. In the same building is located the 
Guaranty Trust Co., which is guarded by 
four armed watchmen and two other men, 
who patrol the building during the night. 
So, just how the men were able to work 
without detection is a mystery which the 
police are endeavoring to solve. 

The robbery was not discovered until 
Tuesday morning of last week, when Louis 
Friedman, the bookkeeper, opened the of- 
fice. He went direct to his desk, but saw 
nothing wrong until he had occasion to 





(Continued on page 109) 
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Help a World War 
Veteran Get a Job! 


JEWELERS’ CIRCULAR March 15, 1922. 














There are 700,000 veterans of the World War who 
are now unemployed! They want jobs! These men “Car- 
ried on” to bring victory and peace to you. Help them to 
“carry on” for themselves. —_ 





The National Commander of the American Legion has 
designed Monday, March 20th, as American Legion 
Employment Day. 








It is concerted effort that is going to place these men in 
jobs. Do your “Peace Bit” now. Help to make March 
20th a day of rejoicing for the unemployed soldier. 


Fill Out The Hi Questionaire Below 








Have you a position for a World War Veteran? .................000008- 
What 19 the mature of employment?...... 2... 6... cece cece eens 


IR i ee et a at le ae ela a al 


Remuneration 


(If you do not employ direct, you may know someone who does and has a 
position open. If so, use spaces below.) 

















Mail It t io See eae kdb Kw ah ek ee 
sane ° eR eek a bn ie ered ie aig ES 
JEWELERS’ Telephone Number ....................55 

CIRCULAR comet 
51. Sales Seecet EE, eres 25k ha diag cee kee Oke aN e 
Mew Verk i eh aN eon aos an al Sain diice shes Maa OE 
Telephone Number ............. ere reer TT eT 
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for a trip to Hot Springs, Ark. 

Mr. and Mrs. Max Granitz have returned 
home from a stay of several weeks in Miami, 
Fla. 

H. J. Labossiere is now associated with 
Edmond P. Pepin, watchmaker in the Fan- 
ning building, Pawtucket. 

Manual F. Williams has purchased a fine 
estate at the corner of Angell St. and Elm- 
grove Ave., consisting of two lots with 
buildings. 

Daniel A. Scullian has filed a statement at 
the city clerk’s office that he is the sole 
owner of the Scullian Co., manufacturer of 
silver novelties at 86 Page St. 

The offices of the Providence Cutlery Co., 
Inc., are located at 74 Main St., where larger 
and lighter quarters are occupied than on 
Federal St., from which the concern recently 
removed. 

The Pawtucket Electroplating Co. is the 
style under which Joseph P. O’Kane and 
William W. Robinson of this city have 
started in the electroplating business in 
Pawtucket. 

The case of E. G. Spooner against the 
A. B. Mfg. Co., appellant, which was on the 
.calendar of the Superior Court for a hearing 
on appeal on Friday last, was continued for 
re-assignment. 

At the annual meeting of the Providence 
Gas Co., among the directors elected were 
Henry D. Sharpe of the Brown & Sharpe 
Mfg. Co., and Frank W. Matteson, a direc- 
tor of the Gorham Mfg. Co. 

Sigmund W. Fischer, son of Sigmund 
Fischer of the manufacturing jewelry con- 
cern of Fischer & Preufer, has been ap- 
pointed to the newly created position of 
Fourth Assistant City Solicitor of Provi- 
dence, 

Mortgages for $400 and $800, respectively, 
upon the fixtures and equipment used in the 
electroplating business in the Old Slater 
Mill building, Pawtucket, against Stephen 
Motyka and Frank Motyka, have been dis- 
charged. 

Decision for the plaintiff for $72 and costs 
was entered in the case of Angelo Marsella 
against the Imperial Knife Co., in a book 
account suit in the civil session of the Sixth 
District Court before Judge Wright on 
Thursday last. 

Judge Hahn entered a decree in the Su- 
Perior Court on Thursday vacating the re- 
ceivership and directing the transfer of assets 
of the Empire Jewelry Co. to the respondent, 
John M. Weinbaum, who assumes claims 
excepting personal claims of the complain- 
ant, Beatrice M. Weinbaum. 

By agreement of parties judgment for 
the Plaintiff for $125 without costs, execu- 
tion to issue forthwith, was entered in the 
ova session of the Sixth District Court, 
Wednesday, before Judge Rueckert, in the 
case of Edward Magnotta against M. F. 
Williams Co. 

Councilman Asa Cushman, who js with 
— & Buffinton Co., and Councilman 
— P. Eddy, of P. S. Eddy & Son, have 
‘ named by Mayor Gainer as members of 
' municipal committee on celebration of 

ourth of July. C. Walter Pabodie has 
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been appointed as a member from the Board 
of Aldermen. 

The contract has just been awarded for 
the erection of a new factory building on 
Eddy and Baker Sts., for Edgar R. Barker 
of the manufacturing jewelry firm of Barker 
& Barker, who have been at 86 Page St. for 
many years. The new factory will be of 
brick, mill construction, 100 feet long and 
40 feet in width. Work is to be commenced 
at once. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Davisburg, of 
Abraham & Straus, Inc., Brooklyn, N. Y.; 
Joseph Loftis and John Haas, of Loftis 
Bros. & Co., Chicago; Mrs. Vernon, of A. 
I. Namm & Son, Brooklyn, N. Y.; Ben Fel- 
senthal, of Ben Felsenthal & Co., New York 
city; Ed Levy, of Kaufman & Baer, Pitts- 
burgh, Pa. 

The business heretofore carried on by Adolf 
Meller, under the name of Adolf Meller, 
importer of precious, semi-precious and im- 
itation stones, 201 Strand building, has been 
succeeded by an equal partnership between 
Franz Kretschmer, for over six years with 
H. Nordlinger’s Sons and for the past year 
in charge of their Providence office. This 
partnership will be carried on under the name 
of the Adolf Meller Co. at the same address 
as formerly. The Adolf Meller Co. assumes 
all the assets and liabilities of the business 
of Adolf Meller. : 

Perle W. Rudgers, of 160 Colfax St., this 
city, a traveling salesman for the manufac- 
turing jewelry concern of Walter H. Mc- 
Kenna Chain Co. of 15 Norwich Ave., had 
a narrow escape from death in a hotel fire 
in Easton, Pa., Sunday morning, March 5, 
according to information that has been re- 
ceived here. Word from Mr. Rudgers states 
that he suffered no injuries. He was awak- 
ened just after midnight Saturday and found 
that his retreat was cut off by dense smoke 
that poured from a stairway into the hall 
leading into his room. The fire was at its 
height at this time and Mr. Rudgers made 
his way to a rear window, where he was 
discovered by the firemen. A ladder was 
raised, down which he climbed to safety with 
his personal effects. 

Chris W. O’Brien, gold and silver refiner, 
at 44 Borden St., has entered suit in the 
Superior Court against Samuel H. Moskol, 
alleging in his declaration that the defendant 
unlawfully received silver scrap and filings 
belonging to the plaintiff to the value of $750. 
This property, the declaration recites, was 
received by the defendant between Nov. 10, 
1921, and Jan. 19, 1922. After selling the 
property Moskol refused to turn the money 
over to the plaintiff, according to Mr. 
O’Brien’s allegations. The suit is an out- 
come of investigations made some time ago 
by the police authorities which resulted in 
the arrest of an employe of Mr. O’Brien 
named John J. Doherty, a refiner, charged 
with stealing scrap metal valued at several 
hundred dollars. At the time of his arrest 
the police claimed that he was about to dis- 
pose of silver scrap at the second-hand store 
conducted by Samuel H. Moskol, of 711 
Westminster St. An examination of the 
books of Moskol disclosed that there had 
been no entry made of the transaction as 
required by law and he was arrested on a 
charge of receiving six pounds of ashes of 
silver that had been stolen. When arraigned 
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at the time in the Sixth District Court he 
pleaded guilty, was fined $100 and costs and 
appealed. The scrap metal that was involved 
in the transaction had been sent to this city 
by Jacques Kahn, a large mirror manufac- 
turer of New York city, to be refined at the 
O’Brien plant. It is claimed that it was 
stolen by Doherty. 











A. Blickman, proprietor of “The Dia- 
mond Shop,” 512 Woodward Ave., Detroit, 
announced last week that he had sold his 
lease, stock and fixtures of his store to 
Joseph Samuels and Milton Ginsburg. The 
sale, it was stated, went into effect on Feb. 
15. Mr. Blickman has expressed his inten- 
tion of going into the credit jewelry busi- 
ness, probably in the early Fall. 

Taking four watches valued at $100 and 
$25 in cash from the safe, two armed men 
entered the store of J. J. Cargill, 5671 Grand 
River Ave., at 8 p. Mm. Tuesday evening, 
March 8, making their getaway in an auto- 
mobile. Thousands of persons passing the 
store at the time of the holdup witnessed 
the crime. Bold daylight holdups are again 
becoming common in Detroit, and the peo- 
ple are becoming terrorized. Jewelers are 
arming themselves for self-protection. 

Arrested just as he was breaking a pane 
of glass in the show window of the Crown 
Jewelry Co. store, 407 Woodward Ave., to- 
day, George Johnson, alias “William Tem- 
ple,” confessed at police headquarters that 
he had committed other bruglaries here and 
had served two sentences for burglary in 
Ohio, police say. Johnson, according to the 
police, admitted stealing six 21-jewel 
watches from the shop of Sidney Stone, 
Michigan Ave., opposite the Cadillac Hotel. 
He said he had been in prison in Ohio for 
two terms, one of five months and the other 
of 43 months, for burglary. Police recov- 
ered one of the watches stolen from the 
Stone store after Johnson told the name of 
a pawnshop where he sold it. 








Business Troubles. 





S. O. Russell, Marion, S. C., has .been 
closed out under a chattel mortgage. 

J. A. Richter, Newport News, Va., has 
filed a voluntary petition in bankruptcy. 

A petition in bankruptcy has been filed 
in the matter of Harmon Bros., Graham, 
Tex. 

J. S. Reel, Fairmont, Nebr., is offering 
creditors 25 cents on the dollar. He owes 
about $1,700. 

L. D. Jernigan, Alachua, Fla., is in finan- 
cial trouble and a petition in bankruptcy 
has been filed. 

C. C. Hunt, Stratford, Wis., is in financial 
trouble and a voluntary petition in bank- 
ruptcy has been filed by him. The nominal 
assets are $2,840 and the liabilities are re- 
ported to be $1,867. 

T. L. Floyd, Columbia, Mo., has made an 
assignment for the benefit of creditors. His 
stock of goods and fixtures inventoried 
$15,913 and his liabilities will amount to 
something over $22,000. 











Louis Ringold, 126 S. 8th St. has pur- 
chased a new home in Logan. 

J. Luxenburg, Hotzdale, Pa., has bought 
an interest in a nickel plating company in 
this city. 

William Miller, jeweler, formerly of 719 
Sansom St., has moved to the basement of 
730 Sansom St. 

A. E. Baylies, jeweler of Bristol, Pa., is 
suffering with the grippe. Mrs. Baylies was 
also ill, but has recovered. 

George Sperber of the Newall Mfg. Co., 
Newark, N. J., was in Philadelphia last 
week calling on the trade. 

K. Berkowitz, 721 Sansom St., has re- 
turned home after a trip through the an- 
thracite region of Pennsylvania. 

Arthur Mayer, representing the William 
Dixon Co., of New York, was in Philadel- 
phia last week calling on the trade. 

M. Zemlin of R. M. Cooper & Son, 713 
Sansom St., who was ill with the grippe 
for more than a week has returned to busi- 
ness. 

John Oberholtzer, Earl Gutekunst and 
Mathilda Wundohl, all of J. B. Bechtel & 
Co., 729 Sansom St., were ill for several 
days last week. 

Harry F. Everline, formerly of 115 S. 7th 
St. has moved to his new office 717 Sansom 
St. Mr. Everline recently bought the San- 
som St. property. 

J. Spiegelman, of D. Atlas & Co., San- 
som St., will sail from New York on March 
15 for the European diamond markets. He 
will be accompanied by Mrs. Spiegelman. 

Ernest Ruehling, who was formerly as- 
sociated with his brother, Gustav Ruehling, 
at 3357  N. Front St., is in Chicago, 
where he is connected with a chain of res- 
taurants. 

The Crescent Jewelers Co., Inc., will be- 
gin alterations on its building at 731 San- 
som St. about April 1. While the altera- 
tions are being made the concern will be 
temporarily located at 101 S. 8th St. 

G. W. Leopold, of H. O. Hurlburt Sons, 
813 Chestnut St., returned home from a 
business trip after visiting Reading, Pa., 
and Atlantic City, N. J., and reported a 
slight improvement in business conditions. 

William Price, jeweler, formerly of 115 
S. 7th St., has moved to 717 Sansom St. 
Workmen began to raze the property at 115 
S. 7th St. last week and a new building for 
the Public Ledger will be erected on the 
site. 

Among the out of town 
Philadelphia last week were: 
Quicksell, Mt. Holly, N. J.; S. Mayer, At- 
lantic City, N. J.; Howard Fitsimmons, 
West Chester, and Henry Struntz of Lans- 
dale. 

B. Cohen & Sons, who have for many 
years operated a store at &th St. and 
Edgment Ave., Chester, Pa., have an- 
nounced that they will open a branch store 
at 115 S. 11th St. Philadelphia. The new 
store will be opened on or about April 1. 

A large number of out of town jewelers at- 
tended the Annual Road Exhibit of the In- 
ternational Silver Co., which opened in 
rooms 701-706 Hotel Adelphia March 6, and 
saw a beautiful display of the various ster- 


jewelers in 
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ling silver lines manufactured by the con- 
cern, The exhibit was closed Wednesday 
and was later taken to Washington, D. C. 
A number of new items were shown in the 
four lines displayed. A complete dinner 
service in hollow and flat ware in the Tri- 
anan pattern was the feature of the Simpson 
Hall & Miller Co. line. The Watrous Mfg. 
Co. line included a line of sterling silver 
novelties for ladies and gentlemen. Exclu- 
sive hand engraved, hand chased dinner ware, 
a product of the Barbour Silver Co. was 
also shown, A complete dinner service in 
the Pantheon design in the Wilcox & Evert- 
sen line was a subject of much favorable 
comment. One of the features of the latter 
line is a new combination candelabra and 
cut flower holder. 











Lew Levine has opened a new store at 10 
W. Eagle St., just across the street from 
Tanke’s. 

Charles T. 
Friday, after a weck’s indisposition due to 
an attack of grippe. 

Gustav Frisch, a Genesee St. jeweler, has 


Kvans returned to business 


moved into his new home on Winspear 
Ave., one’ of the most desirable streets in 
the northern section of the city. 

With a capital of $10,000, the F. & R. 
Jewelry Mfg. Co., Buffalo, was incorporated 
at Albany, N. Y., several days ago. The in- 
corporators are M. and F. and R. Rosen. 

William F. Ehmann, Jr., Elk St. jeweler, 
sailed from New York yesterday (Tuesday ) 
for Florida, where he will join his father, 
William F. Ehmann, Sr., at St. Petersburg. 
They will both return to Buffalo early next 
month, 

Edgar N. Block, secretary and treasurer 
of the T. C. Tanke, Inc., 378 Main St., and 
his wife are passing the week at Atlantic 


City. His brother, Arthur J. Block, presi- 
dent of the Empire State Ring Co., 738 


Main St., returned last week from Florida, 
where he enjoyed a month’s rest. 

Sam Goldberg, a Broadway jeweler, has 
moved into his new store in the Lafayette 
Theater building, just off Lafayette Square, 
in the heart of the downtown section. Mose 
Cohen, “the Square Deal Jeweler,” will 
move into a new store at the corner of Main 
and Genesee Sts, just as soon as alterations 
have been completed. lle is at present lo- 
cated at 519 Main St., where he has been 
established for a number of years. 

As he was being released on bail after 
his arrest on an old charge, one day last 
week, Harry Stock, 533 High St., was re- 
arrested at the request of Charles I. Damm, 
jewelry manufacturer at 703-707 Main St., 
who charges that Stock is the man to whom 
he gave a diamond ring to sell two months 
ago. Stock was arrested last week by De- 
tective Sergeants Frank J. McCarthy and 
Alex Dorrity on a bench warrant issued last 
July, charging him with grand larceny, sec- 
ond degree. He was at police headquarters 
signing his bail bond when Damm came in 
to report that the man to whom he had 
given the ring had returned neither the ring 
nor the money. “Why there is the man,” 
Mr. Damm told Chief Zimmerman, pointing 
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to Stock. The prisoner's name again was 
placed on the blotter, but this time the 
charge was first degree larceny and bail was 
refused him. 

Final arrangements for the reception to 
Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Asso- 
ciation, were completed at an executive 
meeting of the Buffalo association early this 
weck. The reception will take place in the 
Lafayette Hotel, taking the form of a din- 
ner, the annual banquet of the Buffalo Re- 
tail Jewelers’ Association. Thedinner is set 
for 7.30 Kriday evening. Secretary Edward 
Leininger reports a gratifying response 
to the invitations he had sent out, evincing 
a keen interest in the visit of the national 
president, who is returning from a tour of 
the country. Mr. Hufnagel is expected to 
reach Buffalo from Detroit about mid-day 
of the 17th. Many jewelers from points in 
western New York, as far away as Roch- 
ester, have written for reservations at the 
dinner, while Buffalo jewelers will swell the 
attendance to over 125, it is expected. All 
of the jewelers are eager to hear President 
Hufnagel’s message, which is sure to be of 
paramount importance to the trade, also his 
report on conditions as he found them on 
his Coast to Coast tour. Alfred O. Bald, 
sécretary of the New York State Retail 
Jewelers’ Association, will present to the 
members on this occasion the report of his 
attendance at the convention of the Canadian 
National Association, held at Quebec City. 








Notes from South Carolina 





Chester Ward, Spartanburg, S. C., re- 
turned from New York, March 1, where 
he had been ill with the influenza at his 
mother’s home for some time, to find that 
his bill folder containing $1,000 worth of 
jewels, which had been missing from his 
residence here since May, 1921, had _ been 
picked up on the banks of a small stream 
which flows through the eastern suburbs of 
Spartanburg, the day before. The jewels 
had been missing from the Ward home since 
one evening when Mr. and Mrs. Ward at- 
tended the music festival. A servant had 
been accused and arrested. Detectives were 
employed and a close watch kept on all stuff 
brought to pawnshops or offered for sale. 
The leather hill folder showed evidence of 
having been long submerged in the water, 
but all of the missing jewels were in it. 

To unwrap a brown paper parcel, ad- 
dressed with an ordinary indelible pencil, 
with only two cents postage, and find a dia- 
mond ring worth $1,200, is a most ¢x- 
traordinary occurrence. This happened to 
W. A. Leland, 126 Congress St., Charles- 
ton, S. C., on March 2. On Feb. 6, there 
was a burglary at the Leland home, 4 
jewelry valued at $1,800 was stolen. Of- 
ficers recovered all but the diamond ring. 
They found the articles—a small ring and 
two wrist watches in a Charleston paw?- 
A colored man was arrested on the 
charge of having had_ stolen goods and 
pawned them. Simmons told the officers 
the shopkeeper also had the $1,200 diamond 
ring. A warrant was sworn out for m 
shopkeeper and the case was to have come 
up in the courts. While in this position 
Mr. Leland received the package desct! 
above containing the lost ring. 


shop. 
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August Loch, his daughter and grand- 
son have returned from a very delightful 
sojourn spent at Atlantic City. 

William Hofmann, Heeren Bros. & Co., 
and Mrs. Hofmann are expected back 
from California the early part of next 
month. They have been fully restored 
to health by reason of this trip. 

P. C. Gillespie, of Gillespie Bros., Jenkins 
Arcade building, will sail for Europe on 
the Aquitania on March 21 on a purchasing 
trip. He expects to visit Paris, Vienna, 
Berlin, Amsterdam and London and will 
be gone about two months. 

Gilbert W. Kelly, whom the common- 
wealth claimed was the actual man who 
shot James H. Neal, assistant superin- 
tendent of Boggs & Buhl last June 10 
when he was robbed of $44,000 of the 
firm’s money and killed, as a result was 
convicted Saturday of murder in the 
second degree. He is only 18. He 
claimed he did not fire the shot, but that 
the man still at large, Ben Stokes, fired 
the shot that killed Neal. One other 
conviction of murder in the second de- 
gree has also been obtained in the same 
case. Two more will be tried this week 
on the same charge. Kelly did not deny 
his participation in the crime. 

A strong movement is on foot in 
Pittsburgh to have the daylight saving 
ordinance repealed. Many concerns are 
signing petitions, addressed to council 
requesting that the ordinance not be 
repealed. The 50 emloyes of the John 
M. Roberts & Son Co. put in such a peti- 
tion and thousands of employes in depart- 
ment stores have done likewise. To 
date the sentiment as expressed in the 
petitions, against the repeal of the ordi- 
nance, is about 10 to one. There are 
indications that the citizens may be 
called upon for a referendum at the 
coming general election. The jewelry 
trade is opposed to a repeal of the ordi- 
nance. The ordinance is effective the 
last Sunday in April, at which time the 
hands of the clock would be moved for- 
ward one hour. Whether enough 
strength can be mustered now, to defeat 
it, before it is effective is doubtful, but 
there is an undercurrent against the 
present measure. 

The directors of the Jewelers 24 Karat 
Club of Pittsburgh met last Tuesday in 
the Union Club, at the call of President 
J. Clare Crawford, and decided to hold 
the annual banquet in April. The ma- 
jority of the directors of the organiza- 
tion were present and the indications are 
that those who are manifesting such a 
lively interest in the affair, will be promi- 
nent in the planning of the event. The 
directors present included William H. 
Hofmann, Jr., W. W. Warrick, C. Glen 
Sipe, Samuel E. Hall, P. C. Crowley, 

Loughrey Roberts, William E. Jones, 
A. C. Gies, Jr., and Secretary Frank W. 
Burger. President Crawford has named 
the members of two committees as fol- 
lows: Banquet, J. Loughrey Roberts, 
chairman; Frank W. Burger. M. L. 
Cronin, Chester G. Hall, E. W. Jones, 
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C. Glen Sipe; entertainment, C. Glen 
Sipe, George B. Barrett, III., A. C. Gies, 
Jr., and Secretary Burger. Other com- 
mittees are being organized and the 
personnel will be announced at another 
meeting of the directors scheduled for 
this week. 








Hartford, Conn. 





The electric clock system to be used in 
the new high school buiiding at Thomaston, 
Conn., will be installed by the Seth Thomas 
Clock Co. of that town. 

Frank J. Terrell, Waterbury, Conn., has 
been granted a patent for a design for 
pencils. He has assigned his rights to the 
Hoge Mfg. Co., Inc., New York. 

Charles E. Bradshaw, Waterbury, Conn., 
has been granted a patent for a buckle and 
he has assigned his rights to the Robert N. 
Bassett Co., Inc., Shelton, Conn. 

The bowling team of the William L. Gil- 
bert Clock Co., Winsted, Conn., was defeat- 
ed in the industrial league contest last week 
by the Strong Mfg. Co. team, two out of 
three games. 

In a special basketball game last week 
the Sessions Clock Co. girls’ team of For- 
estville, Conn., defeated the Trumbull girls’ 
team by a score of 17 to 2. Following the 
game, dancing was enjoyed. 

R. T. Lee of Northampton, Mass., and 
T. B. Lashar of Bridgeport, Conn., have 
been granted a patent for manufacturing 
one-piece rustless knives for table use. 
They have transferred their rights to the 
International Silver Co., Bridgeport, Conn. 

The condition of Alexander Harper, pres- 
ident of the American Silver Co., Bristol, 
Conn., who recently underwent an operation 
for appendicitis at the Charter Oak Hospital 
in Hartford, continues to improve. Presi- 
dent Harper will probably be able to return 
to his residence in Bristol in a few days. 

Following a service of 60 years as expert 
handle finisher with the Meriden Cutlery 
Co., George V. Donnelly, 75 years of age, 
retired Saturday last on a pension. He was 
the oldest employe of the company in point 
of service, coming to South Meriden at the 
age of 15 years. Mr. Donnelly is a veteran 
of the Civil War. 

Ulrich Kruse, for 35 years a resident of 
Waterbury, Conn., and for many years em- 
ployed as a clockmaker at the factory of 
the Waterbury Clock Co., died last Thurs- 
day morning at the Waterbury Hospital 
after a long illness. Mr. Kruse was 55 
years of age and a native of Oppenvell, 
Switzerland. The body was taken to 
Fresh Pond, L. I., for cremation. 

The annual meeting of the members of 
the American Silver and Relief Association 
was held in the reading rooms of the Amer- 
ican Silver Co., Bristol, Conn., last week, 
the following officers being elected for 1922: 
President, T. J. Greene; vice-president, 
Mark Chapin; treasurer, Harold Belden; 
secretary, Augustus Richtmeyer. A cash 
dividend was paid to each member which 
reduced the cost of dues from 50 cents each 
month to 28 cents. Reports of the secre- 
tary and treasurer showed the association 
to be in excellent financial condition. 

Word has been received in Hartford to 
the effect that Albert H. Noether, wanted 
in this city for jumping his bail of $2,000 
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after his arrest on a charge of the theft of 
a diamond from the retail jewelry store of 
J. Fred Bitzer, Jr., 19 Pearl St., in June, 
1921, has been sentenced at Herkimer, N. 
Y., to serve seven years in Auburn prison. 
The diamond he stole in this city was valued 
at $400 and was never recovered. Noether 
was arrested in Little Falls, N. Y., on Nov. 
23, 1921, as related at that time in THe 
JEWELERS’ CircuLar. He is wanted in sev- 
eral cities for skipping his bail and has 
served time in the State prison here. He 
traveled under several aliases, among them 
being Albert Nelson, Arthur Steadman and 
August Mullin. 

The third important addition to the fac- 
tory of the Lux Clock Mfg. Co., Sperry 
St., Waterbury, Conn., manufacturer of 
bank and novelty clocks, is under way, the 
building to be erected of brick, 38 by 34, 
at a cost of about $10,000. This company 
has had a fine growth since it was started 
10 years ago by Paul Lux and his son Fred 
who started in a small way in a building 
in the rear of their home. Another son, 
Herman Lux, later went into the partner- 
ship with his father and brother and in 
1913 the concern was capitalized at $10,000. 
In 1917 the old Lincoln school was convert- 
ed into a modern factory by the company 
and the total capital stock of the concern 
today is $150,000, reporting also a handsome 
increase in business this year. 








Columbus, O. 


W. E. Russell, jeweler at Delaware, 
O., visited Columbus this week on a 
buying trip. 

M. M. Jay has returned from Clarks- 
burg, W. Va., where he visited his estab- 
lishment in that city. 

Joseph Sculler appeared Friday at his 
office, after being confined to his bed 
for a week with an attack of influenza. 

G. Dana Harrington, of the Harrington 
Co., is on a buying trip in New York. 
He will return the early part of next 
week. 

Goodman Bros. have offered a_ silver 
loving cup to the marksman who makes 
the highest score in the Columbus 
Dispatch Rifle Shooting Tournament. 

L. A. Grassbaugh, of the C. & E. 
Marshall Co., has returned from an 
extensive trip through his territory in 
northern Ohio and _ western  Pennsyl- 
vania. 

E. T. Hainey, and E. W. Owen, of 
Joseph Sculler, are taking extensive trips 
through their territories in the south, 
and western Pennsylvania and_ eastern 
Ohio, respectively. 

M. Kridel, situated for 25 years in 
the building at 202 N. High St., will 
move into his own building, which is now 
in the process of construction, on April 
15. Mr. Kridel’s new address will be 
296 N. High St. The new building has 
a depth of 90 ft., and a width of 20 ft. 
Mr. Kridel has taken his son Max into 
the business which he first originated in 
1885. His many friends among the 
wholesale and manufacturing jewelers in 
New York and Chicago will undoubtedly 
be glad to hear of his newest successful 
Venture. 
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The Stability of 


Gorham Silver 


@ Styles in household articles 
change quite frequently. Furnish- 
ings go out, before they wear out. 





@ But the classic silver designs of 
the Gorham Interests enjoy a 
vogue that is stable and perennial; 
always in perfect taste; always in 
style; always a standard of art, just 
as a Greek column or a Renaissance 
pilaster. 















Gorham silverware is a permanent 
investment, valued long after other 
important purchases have dis- 


appeared. 


The GORHAM INTERESTS 


NEW YORK: 5th Ave. and 36th St. 























BOSTON: 480 Washington St. ATLANTA: Metropolitan Bldg. 
CHICAGO: 10 S. Wabash Ave. PHILADELPHIA: Widener Bldg. 
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An EWELERS in 
Auction Ordinance many sections of 
N Li the country who 

oe So See have been working 


either alone or in conjunction with their 
local organizations to prevent unnec- 
essary or fraudulent auctions in their 
vicinity, will be particularly interested in 
the work of the jewelers of Baltimore 
and Boston in their efforts to get legis- 
lation that will accomplish in part the 
objects desired. As already pointed out 
to readers of this journal, the result of 
the agitation of the Boston jewelers has 
been the introduction of a State law into 
the legislature of Massachusetts, which 
has the backing of many business bodies. 
This law, the text of which was published 
in full in THe JeWweLers’ CIRCULAR in 
the issue of Feb. 22, page 57, is both com- 
prehensive and drastic and, if passed, as be- 
fore said in these columns, will probably act 
as a model for similar State legislation in 
other parts of the country. Its progress will, 
therefore, be watched with a great deal of 
interest. 

The work of the Baltimore jewelers, 
as told last week, has resulted in the 
enactment of an ordinance in that city 
which has already been signed by the 
Mayor and is now in effect. This ordi- 
nance is also most drastic inasmuch 
as it starts out by forbidding any auction 
sale in Baltimore of gold, silver, plated 
ware, precious stones, watches, clocks or 
jewelry, except the judicial sales by 
executors and administrators; sales in 
behalf of licensed pawnbrokers of un- 
redeemed pledges, or sales of the stock 
of jewelers who have been continuously 
in business in Baltimore for a year or 
more. Even such sales as are permitted 
shall not continue for more than 30 days 
in all within a period of one year. 

It is believed by those behind the Balti- 
more ordinance that it will withstand 
efforts that will undoubtedly be made to 
upset it on constitutional grounds, and if 
it is not overturned there is no doubt 
that it will put a stop to most of the 
sales by transient and “fly-by-night” con- 
cerns that have been a disturbing element 
to the jewelry business in the past. 

To those jewelers seeking this kind of 
relief we recommend the Baltimore Ordi- 
nance as a model for careful study. 





ERIOUS objec- 

tion is being 
voiced by a number 
of the manufacturers 
against the practice of certain retail 
jewelers who return merchandise for 
credit months after it has been  pur- 
chased and often at a time when the 
chance of re-sale of such goods by the 
manufacturer has been greatly diminished. 
In fact, according to a number of com- 
plaints that have been received from 
manufacturers in the past few weeks, 
certain retail jewelers have been demand- 
ing the right to return and get a credit 
for goods which were supplied to them 
a year or two years or more ago, in 
some cases, during the war. Had these 
goods been returned directly after they 
had been bought, say the manufacturers, 


Unreasonable De- 
mands Which De- 
moralize Business 
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they could have been easily disposed of 
because merchandise was scarce and no 
hardship would have resulted, but to take 
them back now would work not alone 
an injustice but a loss to the firms who 
made them. 

That we have among our retailers a 
number of firms who are unreasonable 
to the extent of making the demands 
referred to, is to be deplored; first be- 
cause such business practices disclose a 
very low and poor type of merchant, and 
second, because the demands, if acceded 
to, would tend to demoralize business 
within the industry and work an injustice 
to our real merchants who buy what 
they need and stick to the bargains they 
have made. It is such business prac- 
tices and such unreasonable demands that 
have given the jewelry trade, as a whole, 
a bad name among many manufacturers 
of merchandise that could readily be dis- 
posed of in great part through our 
retailers, but which is now offered to 
other trades. Many of the manufacturers 
of these goods have an idea because a 
few of our unintelligent, unprogressive 
merchants insist on all sorts of unreason- 
able concessions as to price, time of 
settlement and privilege of returning 
goods, the jew2lry trade is an undesir- 
able market for their product. This is 
distinctly unjust because we have in the 
industry a very large number of intelli- 
gent, honest and progressive dealers who 
are real merchants: who know how to 
buy; who know how to sell, and who 
are honest, upright and straight in their 
dealings with both customers and credi- 
tors. Their reputation should not be 
marred by the selfish acts and unsound 
business practices of a few who are not 
merchants and never will be, 

The manufacturer or wholesaler in the 
jewelry trade who weekly gives in to the 
small selfish and _ unbusinesslike element 
of our trade or who acquiesces in their 
unreasonable demands, is not only hurt- 
ing his own business but is creating un- 
fair competition for the better element 
of the industry and is striking at the busi- 





ness prosperity of the very customers 

whose interest he should conserve and 
develop. 

Confidence l NI YE R the head, 

; Confidence, The 

the Foundation of ,, ith 1 

p it Need of the Nation, 

rosperity the secretary-treasurer 


of the National Association of Credit Men 
recently sent out an article which we feel 
should be given wide circulation and read 
carefully and digested by business men gen- 
erally, for, in our own opinion, he strikes 
at the root of the trouble with business to- 
day. The United States is in excellent con- 
dition, the buying power of its more than 
100,000,000 of people is fully sufficient to sup- 
port all our industries at all times, and this 
buying power is by no means at a low ebb 
today. lI undamentally, ag standpoint 
of our agricultural, mining and other indus- 
tries based on our natural resources, we are 
in good shape and the wheels of industry 
should be turning fast. What is holding us 
back? Secretary Trego’s answer to this 
question is; “Lask of confidence’ and we 
think that he has put his finger on the 
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Platinum Ring Mountings 


For the Spring. Workmanship of the 
Highest Quality. Cut Shows a Few of 
Our Most Popular Numbers. Selec- 
tion Sent on Request. 
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psychological cause that needs to be con. 
sidered now. Says he: 

“Confidence, unadulterated and uncondj- 
tioned, is what the nation needs today more 
than anything else. We have had a very 
wonderful history. We lacked capital in 
the early development of our industries and 
at no time did a serious disturbance hit the 
business of the nation but what we were 
very poor, had overshot the mark and cre. 
ated credit without adequate underlying 
values. 

“After the beginning of our real indys- 
trial career in 1903 the scene changed grad- 
ually and we now stand out as the richest 
nation on God’s footstool, with unbounded 
possibilities, with 60 per cent at least of 
the world’s liquid stock of gold and a fun- 
damental soundness that has defied the at- 
tacks of ignorance and the violations of 
natural laws in business. We cannot com- 
pare our present depression to former ones 
because fundamentals are very different, 
In the earlier years the foundations were 
ragged, oftentimes a mere muck, but now 
the foundations are solid. We have every- 
thing upon which to build substantially, we 
have every resource upon which to build 
permanently. Why, therefore, should not 
we hold confidence as to our future? Why 
shouldn’t we ask the question, ‘Are present 
conditions significant of weakness, or did 
they result from injudiciousness in using 
our powers?’ Look up and look onward, 
should be our slogan. Confidence, even in 
the face of difficulties. Confidence, even 
though the future is hard to penetrate, and 
we shall probably be required to pass 
through a probationary period before sub- 
stantial and permanent revival arrives, The 
citizen of this country who hasn’t confidence 
has missed an opportunity to participate in 
the joys of living.” 

The late head of the greatest banking 
house of this country once remarked that 
the success of his institution was built on 
two factors: Confidence in the integrity of 
the people with whom they dealt and con- 
fidence in the future prosperity of the U. 
S. A. We feel that the business men can 
safely today follow the example of this 
great financier and of all trades and indus- 
tries where this confidence is most neces- 
sary and in which fundamental basic and 
business conditions warrant it, the jewelry 
industry stands pre-eminent. 


A Loss THE death _ last 
week at Cleve 

poteciy land of Webb ©. 
en a i ial, i 4 
loss to the jewelry trade but a greater 
loss to the public. Prominent as Mr. 
Ball was in our industry, through his 
large interests in the great concerns o 
Cleveland and Chicago, it was a8 the 
head and dominating figure of the rail- 
road inspection systems of the country 
that he was best known. For it is to 
Mr. Ball, more than to any other singit 
influence, that the present condition of 
watch inspections on the great railroads 
of the United States is due. His was the 
mind that conceived the necessity = 
time inspection among railroad men as 
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Max Verlstein, 136 Ave. C., will open a 
new store on March 20 at 2325 Eighth Ave., 
this city. 

Samuel Pitzele, of Pitzele & Hamburger, 
sailed for Europe last Saturday on the 
steamship Olympic. 

Robert Loch, sales manager of the Gor- 
ham Mfg. Co. and vice-president of the 
Gorham Co., this city, sailed last Saturday 
on a trip to Paris. 

Frank Jeanne, president of Wm. S. 
Hedges & Co., importers of diamonds, 170 
sroadway, returned from Europe recently 
on the steamship Olympic. 

Mrs. V. Isler, formerly in the employ of 
Henry Meyer, importer of diamonds and 
precious stones, 170 Broadway, has severed 
her connections with that concern. 

G. Sollazzo & Son have established them- 
selves in business at 106 Fulton St., where 
they will manufacture jewelry and make a 
specialty of onyx rings in green and white 
gold. 

Morris Guterman, of Guterman & Cooper, 
Yonkers, N. Y., left for Europe on March 
11. While abroad Mr. Guterman will visit 
France, Germany, Belgium, Poland and Eng- 
land. 

The office of M. Fine, 87 Nassau St., 
which was closed all last week due to the 
death of Mrs. Fine, has been reopened. Mrs. 
Fine died suddenly on Sunday morning, 
Feb, 26. 

James L. Hand. jewelry auctioneer, is 
conducting an auction sale for David Gold- 
man, Milwaukee. He will return to New 
York after he finishes the sale, which will 
run until March 18. 

Louis P. Marks, dealer in diamonds, 68 
Nassau St., announced his marriage on 
March 5 to Lena Braude, Philadelphia. The 
ceremony was held at the bride’s home, after 
which Mr. Marks left for a business trip, 
accompanied hy his wife. 

H. Friedman, of Friedman & Parko- 
vitz, importers of watches, 49 Maiden 
Lane, is now on his way to Europe to 
visit the watch markets of the continent. 
Mr. Friedman sailed from this city 
March 11 on the Olympic. 

J. Schnelwar, manufacturer of fine 
platinum and diamond jewelry, now at 
284 Pearl St., has taken a lease on larger 
and more commodious quarters in Rooms 
1204-5 at 71 Nassau St., into which he 
will move his business about May 1. 

W. Sherman Lees, for a number of years 
past with the Shreve, Crump & Low Co.. 
Soston, Mass., is now associated with Lee 
Bach, importer of diamonds, 527 Fifth Ave. 
Mr. Lees will visit the trade in this city and 
vicinity in the interest of the Bach concern. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Pan-Ameri- 
can Gem Corporation, this city. The new 
concern will engage in prospecting and has 


a capital of $100,000. The incorporators are 


W. Ramsay, E. W. Pierce and E. 
Harding. 

Goldfarb & Friedberg, Inc., manufac- 
turers of ring mountings, 336 Canal St., 
announce that Samuel Hoenig has sev- 
ered his connections, and Bernard Gold- 
farb will cover the New York and east, 
the territory formerly represented by 
Mr. Hoenig. 

Skaletzky & Reisman, manufacturing 
jewelers, have moved from 115 Nassau St. 
to larger quarters at 64 Fulton St., where 
they will continue to manufacture mount- 
ings. Benjamin Norris, who represents the 
concern, will call on the trade as soon as 
the new factory is completed. 

It was announced last week that Arthur 
C. Matthews is now managing the local 
sales office of the Saart Bros. Co. in Room 
1001 at 366 Fifth Ave. This concern manu- 
factures silverware and has its headquarters 
at Attleboro, Mass. Mr. Matthews will 
also represent the same concern in Phila- 
delphia, Baltimore and Washington. 

The many friends and relatives of M. E. 
Passes, jeweler, 300 Columbia St., Brooklyn, 
were pleased to learn last week of the com- 
plete recovery of his wife who had been 
suffering from a prolonged illness. Mrs. 
Passes was at first stricken with bronchial 
influenza which later developed into double 
pneumonia and was confined to her bed for 
six weeks. She is now convalescing at 
Lakewood, N .J. 

The first meeting of the year of the 
new good and welfare committee of the 
National Jewelers Board of Trade was 
to have been held on the afternoon of 
March 8, but was postponed until yester- 
day (Tuesday) afternoon at 2 P. M., 
when a number of important matters 
were placed before that Board by Secre- 
tary Backus. The meeting was still on 
when THE JEWELERS’ CirCULAR went to 
press. 

An involuntary petition in bankruptcy was 
filed in the United States District Court last 
Thursday against David Rosenbaum and 
Arthur Davidson, doing business as_ the 
Keystone Jewelry Store, 118 E. 14th St. 
The petitioning creditors are Altschul Bros., 
who hold a claim for $428.50; Samuel Rod- 
man, $222.05, and Henry Diamond, $64. Ac- 
cording to the petition, the concern has al- 
leged liabilities of $10,000 and assets approx- 
imated at $5,000. On Friday, Judge Learned 
Hand appointed Mary G. Potter as receiver 
under a bond of $3,000. 

Charles W. Becker, formerly a member 
of the firm of Eberly & Becker, who were 
dealers in antique jewelry and other an- 
tiques on 42nd St., died last Thursday in 
St. Luke’s Hospital, following a long ill- 
ness. His death was caused by a complica- 
tion of diseases. Mr. Becker was 60 years 


old and was well known among experts in 
the metropolis. For 14 years he was asso- 
ciated with Belasco and advised with him 
regarding the proper antiques necessary in 
the scenic setting in the plays in which 
Mr. Belasco was interested. 

Charles H. Layng, diamond and precious 
stone expert and originator of the Harding 
blue gems, 21 Maiden Lane, delivered an 
address last Saturday before the members 
of the Battle Pass Chapter Daughters of 
the American Revolution. The subject of 
his address was diamonds and precious 
stones and was delivered at the home of 
Mrs. S. H. Stebbins, 590 E. 19th St., Brook- 
lyn. During his address, Mr. Layng placed 
on exhibition his collection of Harding blue 
gems named in honor of President Harding’s 
wife. 

Creditors of Attanasio, Son & Rosenthal, 
Inc., manufacturing jewelers, 72 W. 125th 
St., started bankruptcy proceedings against 
the concern in the United States District 
Court, last Wednesday. The only petition- 
ing creditor named is Lilian Saff, who 
holds a claim for $900. The day after the 
petition was filed, Judge Learned Hand ap- 
pointed Joseph Frier as receiver under a 
bond of $2,000. It is claimed that the con- 
cern has alleged liabilities amounting to 
$9,000 and assets estimated at $3,500, con- 
sisting of merchandise and fixtures 

Creditors of Eugene Friedman, jeweler, 
with stores at 2539 Broadway and 207 E. 
Fordham Road, held a meeting on Tuesday 
morning of last week at the rooms of the 
National Jewelers Board of Trade. At the 
meeting, a creditors’ committee was ap- 
pointed consisting of Jacob Schoen, chair- 
man, George Kahn. Mr. Meyer, R. D. Good- 
man and M. Rosenthal. After this meeting 
an inventory of the stock of the store at 
2539 Broadway was taken and it was de- 
cided to sell the stock at both establishments 
at private sale. On Monday, Joseph H. 
Frier, receiver in bankruptcy, announced 
that he had been authorized to receive sealed 
bids up to March 22, on the stock now in 
these two stores, consisting of watches, 
jewelry, silverware and also the fixtures, 
leases and the good will. Bidders may sub- 
mit bids for the stock in both stores or in 
either store or on the stock or fixtures 
separately. Any further information regard- 
ing this sale may be obtained from R. D. 
Goodman, 180 Broadway. Mr. Frier an- 
nounced that a certified check representing 
10 per cent of the bid submitted must ac- 
company all bids. 

Morris Landau, importer of diamonds, 12 
John St., announced several days ago, that 
he had formed a partnership with Louis 
3usch, Antwerp, Belgium, for the purpose 
of importing diamonds. The new concern 
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will do business under the style of Landau 
& Busch and will maintain offices at 12 John 
St. this city and at Antwerp. 

Phil Wengrow, of the V. & W. Watch 
Co. 65 Nassau St., has started on a five 
weeks’ business trip. 

Jentleson & Kaplan, wholesale jewelers, 
formerly located at 71 Nassau St., are now 
situated in larger quarters at 36 John St. 

Charles T. Dougherty, of the Charles T. 
Dougherty Co., Inc., importer and dealer of 
pearls and precious stones, 7 W. 45th St., 
js enjoying a fishing trip in [lorida. 

A charter of incorporation was filed in 
Albany, N. Y., last week, by the S. & D. 
Jewelry Mfg. Co., this city. The capital 
is $5,000 and the incorporators are W. 
Shafer, R. Brier and M. Libowitz. 

The business of the [. Wollstein 
assayers and refiners, sweep smelters and bul- 
lion dealers, now located in the store at 12 
John St., will move on May 1 to rooms 23 
and 24 on the first floor of the same building. 

Levine & Moodnik, this city, have au- 
thority to engage in the pawnbrokerage 
business according to a charter of incorpora- 
tion issued at Albany, N. Y., several days 


C05, 


ago. The capital is $20,000 and the incor- 
porators are L. A. Levine and B. and M. 
Moodnik. 


The members of the Ten-Year Club of 
the L. E. Waterman Co, were scheduled to 
hold their annual get-together dinner at the 
Arkwright Club, 320 Broadway, last night 
(Tuesday) after THE JEWELERS’ CIRCULAR 
had gone to press. The Ten-Year Club is 
composed of employees who have been in 
the company’s service for 10 years or more. 

Murray Goodman, of Goodman & Manes, 
Inc. importers and manufacturers of 
watches, jewelry and novelties, 21 Maiden 
Lane, was married on March 8 at the Hotel 
St. George in Brooklyn. On Saturday, the 
couple sailed for Europe aboard the steam- 
ship Olympic. While abroad Mr. Good- 
man will visit the foreign watch and 
novelty markets, 

Many members in the trade were grieved 
to learn on Monday that “Kitty” Hamil- 
ton, for the past six years, silver buyer for 
Henry Healy, jeweler, 468 Fulton St., 
Brooklyn, had passed away after an attack 
of pneumonia. Miss Hamilton 
ill last Thursday and succumbed to her ill- 
ness on Monday morning. She was well 
known in the trade and attained unusual 
success as a silverware buyer. Before going 
with Mr. Healy, she was silverware buyer 
for the John Wanamaker department store 
and also occupied the same position at Mc- 
Creery’s department store. 

On Tuesday, March 7, after THe JEWEL- 
Es’ CircuLAR had gone to press, Jacob 
Harris and Joseph Wiener, partners in the 
‘irm of Harris & Wiener, wholesale jewel- 
rs, 35 Maiden Lane, and against whom in- 
dictments were handed down recently, were 
arraigned before Judge Edwin Y. Webb, in 
the United States District Court, New York. 
On indictments charging each of the part- 
"ers with conspiracy to conceal assets from 
the trustee in bankruptcy in violation of 
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Section 37, U. S. Criminal Code, both de- 
fendants pleaded not guilty and were re- 
leased under $1,500 bail. Mr. Wiener was 
also arraigned on an indictment charging 
perjury and to this charge, he also pleaded 
not guilty, and was released in $2,000 bail. 
This indictment charges violation of Section 
125, U. S. Criminal Code. A full report of 
the circumstances leading up to the indict- 
ment of these men was published in the last 
issue of THE JEWELERS’ CIRCULAR. 








EDITORIALS 


(Continued from page i096) 





> 





we now have it and his was the mind that 
developed that system to its present state 
of efficiency. 

Much as the watch and jewelry trade 
of the country is indebted to Mr. Ball 
for the increase in the use of standard 
time pieces by railroad men, the debt 
owed to him by the public is still greater, 
for the safety in railroad travel today 
that is in great part the result of the 
accurate time pieces of the railroad em- 
ployes, which has overcome the mis- 
takes in train despatching that resulted 
in accidents in the past. 

To an extent, Mr. Ball was a crusader 
in the interests of time inspection and 
he brought to his work, a crusader’s en- 
thusiasm and ardor in accomplishing his 
great work. The system which he left 
behind him will be a monument to his 
memory, more enduring than any shaft 
of granite that could be erected by his 
friends. 








Jeweler’s Office Robbed 
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walk into Mr. Riskin’s private office. He 
then discovered that the large safe which 
held part of the concern’s stock had been 
ripped open and rifled. 

An investigation showed the men _ had 
used a “can opener” in prying loose the door 
of the safe. After the outer covering of 
the door had been ripped off and the con- 
crete packing had been smashed, it was an 
easy matter for the thieves to open the 
inner door and thereby gain access to a 
large assortment of loose gems and mounted 
jewelry. Among the loot taken were many 
colored stones, including emeralds, sap- 
phires, and a few diamonds, as well as sev- 
eral pieces of platinum-mounted jewelry. 
The only trace left by the thieves were a 
pair of cotton gloves, a few tools and an 
old oil can. 

On Monday, the concern was still engaged 
in completing an inventory, and at that time 
it was stated that the loot would total at 
least $15,000. Most of this, it is said, is 
covered by insurance. 

The police are making a thorough inves- 
tigation, but have been unable to determine 
just how the men gained entrance. It is 
the theory of some that the thieves walked 
into the building before 7 o’clock on Mon- 
day evening and secreted themselves until 
after all the offices were closed. Then it is 
believed they used a skeleton key to gain 
entrance to the jeweler’s offices. After com- 


CIRCULAR 





109 


pleting their job, they probably again hid 
themselves until the building was opened 
the following morning and then walked out 
of the place with their loot. The doors and 
windows of the place were locked when the 
robbery was discovered and there were no 
marks of violence to indicate just how the 
men did get into the place. 








DEATH OF ED. A. HALDIMAN 


New York Clock Dealer Succumbs to an 
Attack of Pneumonia 

An illness lasting six weeks terminated on 
Friday in the death of Edward Albert Hal- 
diman, head of Haldiman & Co., dealers in 
clocks, 43 Maiden Lane, New York. His 
death occurred in Christ Hospital, Jersey 
City, N. J., and resulted from pneumonia. 
On Saturday afternoon at 4 o’clock funeral 
services were held at the Grace Reform 
Church in Jersey City, after which the body 
was laid at rest in the Grove Church Ceme- 
tery, North Bergen, N. J. 

Edward Albert Haldiman was 
L.ocle, Switzerland, in Sept., 1842. 


born in 
At the 














THE LATE EDWARD A, HALDIMAN 


early age of eight years he came to this 
country with his parents, making the trip 
on a Sailing vessel, and after landing here 
settled in New York. After receiving his 
education, Mr. Haldiman, when still a young 
boy, obtained a position with a shipping con- 
cern. At the age of 14 years he entered the 
employ of Albert Berger & Co., at that time 
engaged in the optical business on Maiden 
Lane. He remained with this concern until 
he was 18 years of age and then affiliated 
himself with Kahn & Limburger, a well- 
known watch house in its day. A few years 
later he embarked in the watch business on 
his own account and continued until the 
early 80’s, when he went into the clock busi- 
ness. Ile started as Haldiman & Co. and 
continued under this style until the time 
of his death. The concern was for many 
years located at 51 Maiden Lane, but now 
has its showrooms and offices at 43 Maiden 
Lane. Mr. Haldiman was a member of the 
Masonic order. 

The deceased is survived by two daugh- 
ters and a number of grandchildren. 











Henry Ruferson has moved from 14 East 
Park St. to 366 Mulberry St. 

Fred Reutschler, die cutter for the trade, 
is now located at 473 Washington St. 

A patent has been issued to F. and A 
Peaus of Newark for a jewelry coupling. 

Mr. and Mrs. Frederick C. J. Wiss, 171 
Fairmont Ave., have arrived home after 
spending five weeks in Florida. 

John A. Pryor is on a trip through the 
middle west in the interest of the B. M. 
Shanley, Jr., Co., manufacturing jewelers at 
13 Governor St. 

Miss Ruth Allsopp, daughter of Mr. and 
Mrs. Thomas Allsopp, 590 Clinton Ave., will 
be married on April 19 to J. Robert Dorer, 
702 Stuyvesant Ave., Irvington. 

At the annual meeting of the board of 
directors of the Newark Young Men’s 
Christian Association, Augustus V, Ham- 
burg reported for the Industrial and Amer- 
icanization work committee of which he is 
the chairman. 

Meier & Rothschild is the trade name 
which has been filed for the wholesale 
jewelry business conducted at 207 Market 
St., by Leo Meier of Arsdale Terrace, East 
Orange, and Leo D. Rothschild, 255 10th 
St., Hoboken, N. J. 

William J. Allsopp is visiting the trade 
in Boston and other New England cities this 
week in the interest of his concern, Allsopp 
& Son, Inc., manufacturing jewelers at 475 
Washington St. _T. H. Betcheller, who has 
been visiting the trade in the south for the 
concern has moved into the middle western 
territory. 

Fred H. Felger is on a trip through the 
middle western territory in the interest of 
F. & F. Felger, manufacturing jewelers at 
42 Marshall St. F. C. D. Bonnor is visiting 
the trade in New York State. William 
Pfleuger, the firm’s representative in the 
southern territory is now on a trip through 
the Pacific Coast territory. 

The jewelry manufacturing business of 
Frisch Bros., in the Richardson building, 50 
Columbia St., has been absorbed by George 
J. Bessinger & Co., of the same address. 
The combined business will be run under 
the name of George J. Bessinger & Co, In 
addition to rings the company makes. all 
sorts of lodge, society and fraternity em- 
blems. 

Salesmen for many Newark manufactur- 
ing jewelers report that retailers are still 
buying cautiously, just filling in their stock 
when it is absolutely necessary. Several 
concerns have orders for considerable spe- 
cial order work. The popular priced stuff 
is what is selling the most readily. Diamond 
and other high priced jewelry is not much 
in demand just now. 

George J. Busch, retail jeweler, with a 
store at Springfield Ave. and High St., who 
has been on a trip to Florida and other 
southern points for six weeks, has returned 
home. He was accompanied by Philip L. 
Mackinson. Some time was spent at Tal- 
lahassee, Fla. They then went by automo- 
bile from St. Petersburg to Palm Beach 
and Miami. They also went to Cuba. 

Directors of the Newark Museum have 
sent condolences to Mrs. Shelton and her 
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two daughter over the death of the Rev. 
Dr. Albert L. Shelton who was killed by 
Chinese bandits on Feb. 17. Dr. Shelton 
was the first missionary allowed to enter 
Tibet, and an exhibit of Tibetan articles, in- 
cluding art metal goods and jewelry, which 
was recently given at the Newark Museum 
attracted much _ attention. In the con- 
dolences sent to Mrs, Shelton. who is to 
continue her husband’s work. the Museum 
directors told her of the great interest 
shown by the public in the exhibit of articles 
brought to America by her husband. 
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Hi. Levy, of Levy Bros., Natchez, Miss., 
who spent a few days in New Orleans, fol- 
lowing Mardi Gras, reports good business 
prospects for his section. 

The estate of the late H. G. Springer, 
veteran watchmaker, who had offices in the 
Krower building, has been wound up and 
his widow will return to Germany shortly. 

J. D. Madigan, southern representative of 
the Gorham Mfg. Co., with headquarters in 
\tlanta, visited the city last week in com- 
pany with H. C. Hecker, who looks after 
the trade in this territory. 

R. B. Colvin, Winnfield, La., is visiting 
the city for a few days. Owing to his 
wife’s health, Mr. Colvin is making prepa- 
rations to move to Texas, where he will 
resume the business he has so successfully 
conducted at Winnfield. 

In the matter of the sale of the stock of 
EK. Escobar, a voluntary bankrupt, it is 
stated that the amount realized from the 
sale of the property, after deducting the cost 
of administration, is not sufficient to pay 
claims. The ordinary creditors will get 
nothing, 

The wholesale jewelry houses in New Or- 
leans are preparing for the Spring Buyers’ 
convention, which will take place March 13 
to 18, inclusive. The convention will be 
held in the auditorium of the Association 
of Commerce here. Reports received from 
many sections indicate a large attendance. 
The local jewelers are preparing to give the 
delegates a fine reception and are now ar- 
ranging an elaborate program for their en- 
tertainment. 

The business of B. Haberman, wholesale 
jeweler in voluntary bankruptcy, of which 
O. A. Odendahl, of Leonard Krower & Son, 
was trustee, was sold at public auction a 
few days ago. While the final accounting 
has not as yet been made by the auctioneers, 
it is definitely known that with the good 
prices received for the articles sold, the re- 
turns will be in all respects satisfactory. In 
a day or two there will be a meeting of the 
creditors, when the funds in hand will be 
distributed. 

Gus Kreihs, watchmaker at William 
Frantz & Co.’s establishment, 140 Caron- 
delet St., is 78 years of age, and refuses to 
retire from business. It is said that his 
vision is clear enough still to permit him 
adjusting to a nicety the most delicate parts 
of the most delicate watch. For 45 years 
Mr. Kreihs has followed the business of 
watchmaker. He learned his trade in 


Switzerland, from whence he came to this 
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country years ago, and for the larger part 
of the time has lived and practiced his pro. 
fession in New Orleans. 

James Wahl, 25 years ago a watchmaker 
in the employ of Hausmann, Inc., but now 
a citizen of Princeton, Ky., where he is con- 
ducting a jewelry establishment of his own, 
was here during Carnival week, accom- 
panied by Mrs. Wahl. This was Mr. 
Wahl’s first visit to New Orleans in 10 
years. He was much impressed with what 
he saw in the way of improvement in his 
own home, and especially with the growth 
of the Hausmanns, who during his connec- 
tion with them did business on Poydras St. 
During their stay, Mr. and Mrs. Wahl were 
guests of L. D. Fincke, superintendent of 
}{ausmann’s factory. 








Evansville, Ind. 


Hovey H. Tislow, retail jeweler of Pe- 
tersburg, Ind., was in Evansville a few days 
ago on business. 

Local jewelers report that their repair 
work has held up unusually good this year 
thus far and that in fact it is better than it 
was last year. 

Moses Gans, formerly vice-president and 
manager of the I. Gans & Co., wholesale 
and retail jewelers, has returned from a 
business trip on the road. 

The large clock in the tower of the Van- 
derburg county court house in this city went 
on a strike a few days ago and for several 
hours the city was without its official time- 
piece. 

Arthur Bitterman, of A. Bitterman & 
Son, wholesale jewelers, who has been con- 
fined to his home here for several weeks 
with a slight attack of throat trouble, is 
improving and probably will be able to re- 
turn to the store within a short time. 

Mr. Vollmer, well-known retail jeweler 
of Princeton, Ind., and active in association 
work, was a business visitor in Evansville 
recently and reported that trade was coming 
along all right at this time and that he is 
looking for a good business all Summer. 

Esslinger & Salm, and Charles F. Artes, 
of the Charles F. Artes Co., Inc., well- 
known retail jewelers here, will offer sev- 
eral prizes this season to the ball players 
on the Evansville team of the Three-Eye 
League who will make the best plays during 
the coming season. 

Chris Hewig, traveling representative for 
A. Bitterman & Son, wholesale jewelers, re- 
ports that his trade has more than held its 
own during the past month and that indica- 
tions point to a splendid business during 
the Summer and Fall months. Mr. Hewsg 
travels through a number of States. 

FE. A. Rhodes, Chrisney, Ind., who has 
been engaged in the retail jewelry business 
for several years past, is on a committee 
to arrange for a big democratic rally to be 
held at Chrisney on Saturday, March 18, 
that will be one of the early political rallies 
of the year in this part of the State. 

John H. Rholander, who for many years 
owned and operated a retail jewelry store 
on Main St., here, and who retired some 
years ago because of failing health, has 
much improved in health and has opened 2 
jewelry and clock repair store on Jefferson 
Ave., and reports that he is doing a lot of 
repair work. 
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li. B. Burnham, president of the Ripley, 
Howland Mfg. Co., has gone to Panama for 
an extensive vacation. 

George Gutteridge, Maynard, has re- 
turned from a trip south, during which he 
inspected the Panama Canal. 

Frederick T. Widmer is at Jacksonville, 
Fla., where, after a short visit, he will pro- 
ceed to Palm Beach and other points of 
interest. 

\ voluntary petition in bankruptcy has 
been filed by the Ripley Jewelry Co., Taun- 
ton. The liabilities are $6,083 and the 
assets $4,364. 

Mr. and Mrs. Carl D. Smith have gone 
on a tour south and will visit Cuba, Panama 
and other points of interest. They will be 
away a month or more. 

Thieves broke into the jewelry store of 
L. B. Wilder, Malden, March 6, and stole 
$100 worth of goods. The novice methods 
employed in the break indicate that the bur- 
glars were boys. 

The Stratford-Carlton Co. has opened a 
jewelry store in the premises formerly oc- 
cupied by a famous restaurant at 1-2 Win- 
ter Pl. The company also carries china, cut 
glass and novelties. 

The first annual banquet of the Boston 
Jewelers’ Bowling League was held at the 
Hotel Brunswick, March 15. A full report 
will appear in next week’s issue of THe 
JEWELERS’ CIRCULAR. 

Charles Jenkins, one of Boston’s leading 
watchmakers, has the unusual task of keep- 
ing 1,800 railroad watches of the New Ha- 
ven and Boston & Albany railroads in fine 
repair. His time, naturally, is fully oc- 
cupied. 

As in the past, ladies are to be invited 
to attend the annual convention of the State 
retail jewelers’ association convention. It 
will be held in Worcester,’ March 28 and 29, 
headquarters being the Hotel Bancroft. 
Anyone in the trade, whether retailers, 
wholesaler or manufacturer, traveler or 
otherwise interested in the jewelry trade, 
is welcome to attend. In accordance with 
the vote of the last convention, the dues 
are now $10. 

Arthur L. Cole, of Lawrence, was elected 
president of the Boston Stationers’ Asso- 
ciation at the 34th annual meeting and din- 
ner at the Boston City Club last Wednes- 


day. About 100 members attended. Other 
officers elected were: Vice-president, 
Thomas Groom, Boston; treasurer, Neil 


suckley, Boston; auditor, H. B. Van Dorn, 
Jr. Boston; executive committee, George 
L. Davis, John T. Bailey, H. B. Crosby, 
and Frank J. Merrill, all of Boston; Her- 
bert A. Sweet, Lowell; membership com- 
mittee, Harry E. Copeland, John S. Briggs 
and Samuel Narcus, Boston. 

A solid gold bowl, weighing two pounds 
and resembling a jelly mould with fluted 
sides, is one of the newest additions to the 
early Greek collections at the Art Museum. 
It is a libation bowl and was made in the 
seventh century, B. C. The Corinthian in- 
scription on the outside, according to Dr. 
L. D. Caskey, tells that the gold dish was 
donated to religious purposes by the sons 
of Kypselos, a tyrant of Corinth, in the 
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latter part of the seventh century, B. C. 
They had seized it as part of the spoils 
after capturing the ancient city of Heraklia. 
The chief interest in the bowl is that it 
marks the very beginning of art. It is in 
a perfect state of preservation and is made 
of 24-karat gold. 

Miss Mary Carney, Jamaica Plain; Miss 
Myrtle Jones, West End, and Archibald 
McDonald, South Boston, were all charged 
with breaking and entering in the night-time 
and larceny in the Jewelers’ building, March 
7. Each was held in $1,200 bail for the 
grand jury. Charges of drunkenness were 
placed on file. McDonald told the police 
that he discovered the girls helping them- 
selves to jewelry in two offices on the upper 
floors, and when they refused to give up 
the stolen goods he hit Miss Jones. The 
young woman claimed that they had been 
invited into the building and were given the 
gems by McDonald and the engineer. The 
police who made the arrest say that when 
they went to the building and looked 
through the Washington St. entrance, they 
saw a woman running through the hallway 
minus the upper part of her clothing. The 
Carney girl was found hiding on the first 
floor. : 

Gold leaf worth $5,000 mysteriously dis- 
appeared March 7, after it was shipped to 
F. W. Rapskolb, 16 Franklin St., Medford. 
Decayed lemons were substituted in two 
boxes for the gold leaf. The shipment was 
from Germany and there were three cases. 
Metal cases were used by the manufacturer 
in Hamburg. Two of the cases had been 
opened in transit from New York to Boston 
and the lemons put in place of the gold leaf. 

Jacob Miller, one of the founders of the 
\Mitchell-Woodbury Co., importers of china, 
and a leading merchant of Boston for 50 
years, died at Orlando, Fla., March 8, in 
his 77th year. He went to Florida nearly 
four months ago, after he had suffered a 
shock which compelled his active retirement 
from business. He was a native of Well- 
fleet and descended from Experience 
Mitchell, who came to America in 1623, and 
Jane Cook, a Mayflower passenger. As a 
young man he engaged in the china business, 
and in 1874 he founded the Mitchell-Wood- 
bury Co., of which he was treasurer. 

Word has been received from Buffalo, 
N. Y., that the Keuka Hotel jewel rob- 
bery in 1914, when $8,000 worth of dia- 
monds and other precious stones. were 
stolen from Mrs. Bessie Young, the pro- 
prietress, is recalled by news of the arrest 
in Boston of Anna Rusling, who is charged 
with the theft of nearly $5,000 worth of 
diamond and other rings from jewelry 
stores here. She is well remembered in Buf- 
falo, as she eloped from her home in Law- 
renceville with a glass cutter, from whom 
she was later divorced. She then married 
Theodore Eggert, an Elmira business man. 
With him she was a guest at the hotel when 
she gained the confidence of the proprie- 
tress, Mrs. Young, until the latter displayed 
her jewels. Next morning the Eggerts left 
the hotel without settling their hotel bill. 
Mrs. Young found that her jewels were 
missing. Mr. and Mrs. Eggert were ar- 
rested. Eggert was acquitted after trial and 
Mrs. Eggert was released on condition that 
she reimburse the county for its costs. The 
jewels were found in the gasoline tank of 
the Eggert automobile. 
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One local firm received an order last week 
for 1,000 gross of girdles. 

Charles MacDonald has returned from a 
business trip made through New England. 

Ben Felsenthal of New York was in the 
city last week visiting the -local manufac- 
turers. 

Messrs. Marcouiller and Grant, of the W. 
T. Grant Co., were in town last week plac- 
ing orders. 

M. W. Potter, salesman for the J. M. 
Fisher Co., is passing a few days at Attle- 
boro Springs. 

Jenjamin F, Lindsey resigned last Satur- 
day as paying teller of the First National 
Bank, after 32 years of faithful service. 

Joseph Finberg is chairman of the local 
committee in charge of raising contributions 
for the relief of the Jewish people in Europe. 

George Berberian, who recently returned 
from a trip to Turkey, left again last week 
for a three months’ trip to Europe on busi- 
ness. 

A banquet was tendered Walter C. Loch- 
ner, former secretary of the Attleboro 
Chamber of Commerce last Saturday night 
at the Bronson Cafe. 

Frank Barnard, who for many years was 
a local jeweler has been elected a selectman 
of Mansfield and is leading the fight against 
the town manager form of government. 

Lamont M. Clark, formerly of this city 
but latterly assistant office manager of the 
American Optical Co., has been named gen- 
eral secretary of the Southbridge Y. M. 
C. A. 

Jail sentence or a complete “showdown” 
are the alternatives which face Joseph M. 
Black of Hayward St., Attleboro, charged 
with larceny of $1,065 worth of silver scrap 
from the Watson Co. of this city. There 
have been two continuances in the case al- 
ready, the defendant promising to reveal 
the identity of the “fence” in the case. To 
date, however, he has failed to make good 
and last Saturday in court he was squarely 
told by the court that the story he has told 
is not believable. Attorney R. C. Estes 
appearing for Black at the trial last Satur- 
day morning stated the defendant told the 
officers that he had disposed of the silver in 
Boston but that the “fence” has not been 
discovered and that Black’s explanation of 
his attempt to locate the man is not satis- 
factory. He pleaded for a substantial fine 
and a suspended jail sentence insomuch 
as the defendant has a wife, a 10 year old 
daughter.“and mother-in-law to support. 
Attorney Estes admitted sufficient evidence 
to cause a verdict of guilty. Judge Phillip 
E. Brady for the Watson Co. stated that 
prosecution did not consider a fine adequate 
punishment in the case. He stated that the 
defendant admits he has met the “fence” 15 
times, yet does not know his name or ad- 
dress, He expressed his belief that Black 
was protecting the “fence.” Judge Hagerty 
who heard the case reiterated his oftrepeated 
statement that a man who has the confi- 
dence of his employer and steals is worst 
than a burglar who breaks in at night. The 
case was continued until Wednesday when a 
final verdict will be rendered by Judge 
Hagerty. 
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Chicago Notes 





Mort Tinker, Heyworth building, is out 
making an extended trip through Wisconsin 
and Minnesota. 

Harry Levitus has associated himself with 
the jewelry and silverware department of 
the Leiter building stores. 

J. Haines, of the diamond department of 
Mandel Bros., accompanied by his wife, is 
spending a month touring Florida. 

Louis H. Green, of the Charles E, Han- 
cock Co., left last week on a three weeks’ 
business trip through Illinois and part of 
Iowa. 

B. Wolf, of the “Platinumshop,” is again 
back on the job, after having been home for 
the past two weeks with a severe case of 
influenza. 

Maurice Weiss, Chicago manager for T. 
K. Fishel-C. A. Bugli, returned recently 
from an extended business trip through 
Ohio and Missouri. 

F, A. Kopsa, who represents the Stein & 
Ellbogen Co. in the State of Wisconsin, is 
now making his regular Spring trip and ex- 
pects to be out for about three weeks. 

Miss Margaret Fisher, secretary to I. C. 
Newman, N. Clark St.,. surprised her 
friends in the trade last’ week when she 
announced that she had become engaged to 
Harry Labowitz, of Chicago. 

Otto Lieberman, of the diamond depart- 
ment of the Stein & Ellbogen Co., left last 
week on his regular Spring trip through 
the central west territory. He expects to 
be gone for a couple of weeks. 

Hiram Long, vice-president of the Kar- 
peles Co., returned last week from the east, 
where he spent a couple of weeks visiting 
at the factory. After spending a few days 
here Mr. Long left for a short trip to St 
Louis, 

Albert Ellbogen, of the Stein & Ellbogen 
Co., left last week with his wife for New 
York, where he will spend a few days, com- 
bining business with pleasure, and from 
there will leave for Florida, where he will 
test for a month. 

J. C. Manheimer, of Louis Manheimer & 
Bros, accompanied by his wife, left last 
week for Miami, Fla., where they will meet 
William Manheimer, who has charge of the 
New York firm, They expect to remain 
there for about a month, resting. 

The Illinois State Pawners’ Association, 
located in N. Dearborn St., proved to be 
4 very popular place last week, when for 
a few hours each day, new Peace silver 
dollars were exchanged for old dollars. It 
took from three to five clerks to handle this 
Part of the business alone. 





Mrs. H. Charmack will assist her hus- 
band, H. Charmack, in taking charge of the 
Chicago office of E. & J. Bass., Inc. Mrs. 
Charmack will call on the gift shops in this 
city with the Bass line, and will also show 
the Fan Toi Co. line of smelling salts, etc., 
which is handled by the Bass house. 

Samuel Kierski, of Lee & Kierski, manu- 
facturing representatives to the jobbing 
trade, San Francisco, Cal., spent several 
days in Chicago last week, and has con- 
nected with the Illinois Watch Case Co., 
which they will represent on the Coast. Mr. 
Kierski left for the east, where he will 
spend a week or ten days visiting. 

P. Sussman, who was of the firm of Suss- 
man & Zinder, 57 E. Jackson Blvd., re- 
cently sold out his interests to G. F. Osti- 
guy, and the firm is now known as Zinder 
& Ostiguy. Mr. Ostiguy came from S. 
3uchsbaum & Co., where he was employed 
in the manufacturing end. Zinder & Ostiguy 
will continue the manufacture of platinum 
jewelry. 

Fred M. Padgett bought out the retail 
jewelry store of O. J. Johnsen, 3503 W. 
Chicago Ave., last week. Mr. Padgett for- 
merly was employed by Mr. Johnsen, hav- 
ing been with him for the past 10 months, 
and prior to that time was with J. J. Carl- 
sen. Mr. Johnsen has left for California 
and may locate there. He has made no 
plans for the future. 

J. R. Elliott, who has charge of the watch 
and diamond department of The Fair, is 
able to be up and around again, although 
he does not expect to be able to attend to 
his duties for a couple of weeks, owing to 
a severe attack of double pneumonia which 
kept him confined at the Grant Hospital for 
tive weeks. His many friends in the trade 
wish him a speedy recovery. 

William H. Whitmore, who has a retail 
jewelry store at 640 FE. 63rd St., is manag- 
ing the store of J. G. Hobbs, 752 FE. 47th 
St., in connection with his own store, while 
Mr. Hobbs is in California, combining busi- 
ness with pleasure. Mr. Whitmore is con- 
ducting this store with prospects of pur- 
chasing same a little later on. Mr. Hobbs 
will be gone for an indefinite length of 
time. 

Levitus & Flansberg, Milwaukee, Wis., 
who have the concession in the Leiter build- 
ing stores, to operate the jewelry, silver- 
ware, leather goods, and optical depart- 
ments, incorporated last week under the II- 
linois law for $100,000. Officers elected are 
J. Levitus, president; Max Herman, vice- 
president, and J. Flansberg, treasurer. Mr. 
Herman will continue to manage the vari- 
ous departments 





The side window of the retail jewelry 
store of I. C. Newman, 133 N. Clark St., 
was broken early one morning last week 
by a burglar, who used a brick wrapped up 
or a mallet, and jewelry and watches to the 
amount of $750 were taken. The burglar 
evidently used a window tong to assist him 
in getting the watches, as they were dis- 
played in the center of the window and the 
hole was not large. The robbery was not 
discovered until about 6.30 a. m., when the 
policeman traveling in that section noticed 
the break. 

The Scratcher of the Golden Roosters 
has sent out a letter to all the members. 
headed “A Night in Florence,” announcing 
that it will be on Friday, March 24. Much 
mystery shrouds the letter and members are 
wondering what it is to be and where it is 
to be. The only positive information in the 
letter is the date and that the committee has 
selected some extra good “eggs” to be 
hatched on this occasion. Meetings of the 
Golden Roosters have always been success- 
ful and it is anticipated that this meeting 
will surpass all previous efforts. 

Members of Star Lodge, Knights of 
Pythias, surprised and honored Emil Braude, 
of Emil Braude & Sons, on the occasion of 
their last meeting. Mr. Braude is a charter 
member and past Chancellor of this lodge, 
and when he received a ’phone call stating 
that it was important for him to attend the 
meeting that night, he immediately com- 
plied, without knowing what it meant. 
Upon his arrival at the lodge room he found 
that all arrangements had been made for 
him to confer the degrees upon his four 
sons, who had been elected to membership 
without his knowledge. After the services 
a supper was served to Mr. Braude as guest 
of honor. 

One jeweler has solved the problem of 
catching jewelry bandits. One night re- 
cently the store of W. A. Butler, Table 
Grove, Ill., was broken into and consider- 
able jewelry taken from his store. He 
wrote friends here of his loss, but assured 
them that everything would be O. K. in a 
few days as he had sent to a neighboring 
town for 2 constable who had two good 
police dogs. The dogs were running true 
to form and last Thursday another letter 
came stating that the bandit had been lo- 
cated and captured by the constable and 
dogs. Practically all the jewelry was re- 
covered, but had all been removed from the 
cards. A speedy trial is assured and in the 
meantime the jewelry is being held as evi- 
dence. 

Peter J. Schurheck and Mandel Berger 
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bought out the retail jewelry store of Harry 
Goldman, 1383 Milwaukee Ave., and will 
operate this business as the Royal Jewelers. 
Both Mr. Schurheck and Mr. Berger were 
connected with H. E. Young for many 
years and are well known in the trade. 
Their many friends wish them luck in their 
new undertakings. 

Marks Lewy, of Lewy Bros., returned 
from New Orleans last week, where he 
spent a weck, resting. 

H. T. Holmberg, representing C. G. 
Kuhlo & Co., left last week on a long busi- 
ness trip through Indiana. 

Max Levy, Reliance building, returned re- 
cently from the south, where he spent sev- 
eral weeks, calling on the trade. 

Lester Braude, of Emil Braude & Sons, 
is again back on the job, after being home 
for the past week nursing a bad cold. 

J. E. Korshak, Masonic Temple, returned 
last week with his family from Hot Springs, 
Ark., where he spent several weeks resting. 

Adolph Weiss, of Heinrich, Herrman & 
Weiss, is spending a couple of weeks in 
New York visiting the factory and friends. 

H. C. Waite, Chicago manager for the 
Webster Co., returned recently from a 
month’s business trip through the middle 
west. 

Paul Samuels, of I. & S. Prutinsky & 
Woolf, left last week to visit the Pacific 
Coast trade and will be gone for about five 
weeks. 

Gus Weinfeld, of the Block-Weinfeld Co., 
is now making a business trip through his 
northern territory and will be gone for six 
weeks. 

Max Mayere, of the Western Watch Case 
Mfg. Co., returned last week from Hot 
Springs, Ark., where he spent several weeks 
resting. 

H. J. Bouchard, of Bouchard, Longden, 
Grier Co., is making a trip through Mis- 
souri and Illinois and will be back about 
March 20. 

Ted Tracy, of the Juergens & Andersen 
Co., resumed his Spring traveling last week, 
after being home for two weeks with a 
severe cold. 

I, T. Behr, watchmaker to the trade, re- 
cently moved from 611 to 306 Columbus 
building, which is far more suitable for him 
as to light. 

Francis Wittstein, of the Arch Crown 
Mfg. Co., Newark, N. J., is spending a few 
weeks here visiting at the Chicago office 
of the concern. 

Albert J. Jahraus returned to the United 
States last week on the steamship America, 
after visiting his parents in Germany for 
the past two months. 

J. T. Montgomery, of M. A. Mead & Co., 
accompanied by his wife, are spending sev- 
eral weeks at Miami, Fla., visiting at the 
home of M. A. Mead. 

Joe Block, of the A. Lee Brown Co., 
Flint, Mich., visited his many friends in the 
trade last week while passing through Chi- 
cago en route to South Bend, Ind. 

Ben F. Hirsch left for New York last 
week to visit his factories. On his return 
to Chicago he will make his eastern terri- 
tory return here some time in April. 
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Harry Goodison and W. H. Rice, of the 
International Silver Co., spent the past week 
in Chicago calling on the State St. trade, 
en route to their respective territories. 

Samuel Marks, Columbus building, left 
last week for Joplin, Mo., where he will 
conduct a sale for H. G. Butterfield. He 
expects to be gone for about two weeks. 

Ralph Sabsevitz, of the firm of Alexander 
Sabsevitz, New York, spent several days 
here last week, visiting Samuel N. Leibson, 
manager of the Chicago office of the firm. 

P. H. Savory, in charge of the New York 
office of the Wadsworth Watch Case Co., 
returned home last week, after having spent 
several weeks at the Chicago office, visiting. 

H. Holsman, of H. Holsman & Co., ac- 
companied by his family, left last week to 
spend two weeks at French Lick, where he 
expects to play golf and other games of 
chance. 

Morris M. Shinderman, dealer in dia- 
monds and watches, moved recently from 
the 13th floor of the Columbus Memorial 
building to room 609, where he has better 
quarters. 

P. N. Nelson, of Nelson, Spencer & Co., 
returned last week from New York, where 
he spent several days on business, and im- 
mediately left on a month’s trip through 
the west. 

M. H. Nathan, of Despres, Bridges & 
Noel, left last week on a trip through Iowa 
and part of Illinois, and E. D. Gallagher, of 
the same firm, also left on a trip through 
Indiana and part of Illinois. 

A. Trachtenberg, of Trachtenberg & 
Pritzker, returned last week with his wife 
on the steamship America, after having 
spent a couple of months in Europe visit- 
ing his parents and visiting the markets. 

Gregory & Hubbard, auctioneers, returned 
last week from Vincennes, Ind., where they 
conducted a sale for J. H. Henkes; and also 
conducted a sale for Albert G. Craig, of 
3icknell, Ind. Both sales proved very suc- 
cessful. 

Walter P. Flynn, jewelry and silverware 
buyer for Montgomery Ward & Co., left 
last week for New York, and will sail on 
March 15 on the Paris, where he will visit 
the European markets for the next two 
months, 

Raymond L. Klein, Coast representative 
of Goldsmith, Stern & Co., returned recent- 
ly from a five weeks’ business trip. Harry 
H. Miller, Chicago manager for the above 
firm, left last week on a short trip trough 
the middle west. 

John Eulenberg, Heyworth building, who 
has been home for the past two weeks with 
grippe, is spending a few hours each day at 
the office. [Ie is getting along very nicely 
and expects to be able to resume his regular 
duties very shortly. 

F, P. Combier, manager of the William 
Rogers factory of the International Silver 
Co. at Niagara Falls, spent a day at the 
Chicago office visiting en route to Winnipeg, 
Can., where he will spend a couple of weeks, 
combining business and pleasure. 

L. M. Rose, Heyworth building, returned 
last week from the east, and reports that he 
has associated himself with I. Marcus, Will- 
iam Sheff and the Tenwalt Watch Co., all 
of New York city, and will represent these 
firms in Chicago only, calling on the job- 
bing trade. 

Oliver Becker, recently associated him- 
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self with Henry C. Drumm, Heyworth bduild. 
ing, and will call on the retail trade on the 


north side of the city as well as the 
suburbs. Mr. Becker formerly was cop. 
nected with the Bay State Optical Co., for 
many years. 

Joe Goldstone, of Blauer-Goldstone 
Co., returned last week from a business 
trip through Colorado and Kansas. While 
in Kansas Mr. Goldstone attended the 
Kansas Retail Jewelers’ Association conven- 
tion and delivered a very interesting lecture 
on “Pearls.” 

Mark Eiseman, who has charge of the 
3irmingham office of the Norris, Alister- 
Ball Co., spent several days here last week 
getting his samples in shape. F. L. Jaccard 
and Mermod Jaccard, who travel through 
the south for this firm, also spent several 
days here last week. 

B. C. Caulfield, silver and jewelry buyer 
for Hillman’s, recently returned from the 
east, where he spent a couple of weeks visit- 
ing the markets. Mr. Caulfield succeeded 
Edward I. Levy about a month ago as 
buyer of this department, and formerly was 
the merchandise man for Hillman’s. 

Charles S. Purdy, representing Williams 
& Anderson and the Johnson Mfg. Co., left 
last week for Providence and Attleboro, 
where he will visit the factories of his con- 
cerns. On his way home he will stop off 
at all the large cities and visit the trade. 
lle expects to return in about a month's 
time. 

E. B. Unger, is now the sole owner of 
the Unger Jewelry Co., located on the 
17th floor of the Republic building. A. 
Kronberg, who had been associated with 
Mr. Unger for many years is no longer 
connected with him. The firm will con- 
tinue in the manufacture of gold jewelry 
and jewelry repairing. 

Theo. Bedessem, who has been located at 
2002 W. 21st St. for the past 30 years, sold 
out his retail store last week to Charles G. 
Hirhager. Mr. Bedessem has not been in 
the best of health for some time and will 
retire from the jewelry business to rest and 
regain his health. Mr. Hirhager is a watch- 
maker by trade, being connected with a firm 
here in the city for some time. 

The business of Stein Bros., manufactur- 
ing jewelers, located in the Reliance build- 
ing, is now known as Louis Stein. The 
change came about last week, when Theo. 
Stein withdrew from the firm to go to De- 
troit, Mich., where he accepted a position 
with Traub Bros. In connection with the 
manufacturing end, Louis Stein is now 
carrying a line of loose diamonds. 

Arthur L. Fuller, Chicago manager for 
the Towle Mfg. Co., and C. A. Bartling, of 
the same firm, left last week for Milwaukee, 
where they met John O’Connell, who came 
out from the home office with a special 
large display. Mr. Fuller and Mr. Bartling 
will cover the entire middle west territory 
with this display, returning here about the 
Ist of April. Mr. O’Connell returned to 
the factory. 

Three men thieves entered the jewelry 
store of Sam Ginsberg, at 2038 South 
Halsted St., one night last week just 4 
the jeweler and his wife were putting 
away the trays preparatory to closing 
the store. Ginsberg and his wife wert 


ordered to the rear room where one maf 
guarded them while the other two gath- 
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ered up about $5,000 worth of jewelry. 
All three were armed with revolvers and 
left the scene in an automobile. 

Ss. \. Golstein, journalist and lawyer, 
who arrived in this country a short time 
ago as a member of delegation now 
conducting a campaign for the Palestine 
foundation fund, arrived in Chicago last 
week to make preliminary arrangements 
here before others of the delegations 
arrived and to visit with his cousins 
Joe and Dave Goldstone of the Blauer- 
Goldstone Co. 

J. B. Schlossman, representing Arnstein 
Bros. & Co., was called home from his ter- 
ritory last week owing to the death of his 
father, who died suddenly from double 
pneumonia. Mr. Schlossman’s father was 
at the head of the money order department 
of the post-office in this city for 33 years 
up to about six years ago, when he re- 


signed on account of his ‘health. Burial 
was at Rosehill Cemetery. 
Louis M. Graubarth, who has been in 


charge of the Chicago office of Blacher 
Bros., Providence, R. I., for the past three 
years, resigned his position with his con- 
cern last week to enter into the camera 
business. Hereafter, Mr. Graubarth will 
be associated with the Eagle Camera Co., 
of Chicago, and will fill the capacity of 
treasurer and general sales manager for this 
firm. His many friends in the trade wish 
him lots of luck in his new undertakings. 











of 
E. H. Warnke & Co., is confined to his 


T. H. Miller, vice-president the 
home by illness. Although the ailment 
which prevents Mr. Miller from taking 
care of his duties is not serious, it will 
cause him to be confined to his home for 
several days. 

George Durner, Jr., of the retail 
jewelry firm of George Durner, Inc., of 
Milwaukee, was elected esteemed loyal 
knight of Milwuakee Elks Lodge No. 46 
at an election of officers recently held. 
At the meeting which elected Mr. Dur- 
ner, a world’s record in Elkdom was 
set, when Chauncey Yockey, exalted 
ruler of the local lodge was elected for 
the eighth time. 

Among the up-state jewelers who 
called on Milwaukee jewelry supply 
houses the past week, are Thomas Bruhy, 


West Bend; F. E. Kiehl, Waukesha; C. 
Armbruster, Cedarburg; R. Nicoll, of 
Gottfredsen & Nicoll, Kenosha; Mr. 


Estberg, of Estberg & Sons, Waukesha; 
amember of the firm of Schneider Bros., 
Burlington; A. P. Wilde, South Milwau- 
kee; O. C. Boelte, Columbus; and Mrs. 
F. H. Coburn, East Troy. 

A dangling display sign in front of the 
He E. Juberg Jewelry Store at Superior, 

Is, necessitated the calling out of the 
Superior Fire department, in order to 
secure its removal. The sign had be- 
come loosened probably as a result of 
the recent storm, and gradually weakened 
tntil it hung in such a position as to en- 
danger lives of pedestrians. The only 
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way to remove it was to call the fire 
department, which took the hanging menace 
down. 

Two well-known jewelers of Fond du 
Lac have decided to go into the whole- 
sale jewelry business. The men, A. H. 
Denker and Al. Wagner, have engaged 
space on the second floor of the Kremer 
building, and will open a jewelry repair 
shop there in the near future. The 
partners have practically completed plans 
for entering the wholesale end of the 
jewelry business, and contemplate selling 
to local and outside trade. Both men 
have been employed by the Glasow Leit- 
man Co., manufacturing jewelers of Fond 
du Lac, for the past several years. 

Joseph Saltzstein, jeweler and women’s 
ready-to-wear man of Milwaukee, has 
just opened his new store at 422 Grand 
Ave., having completed moving from the 
second floor of the Caswell block into the 
newly decorated location on the main 
floor. The entire right hand side of the 
large first floor will be entirely devoted 
to jewelry, and the large trade worked 
up by Mr. Saltzstein while in the Cas- 
well block will undoubtedly follow him 
to his new location. There are three 
large display windows furnished in rich 
grey at the new place, and the one in 
closest proximity to the jewelry depart- 
ment will be used solely for display of 
that department’s wares. 

In connection with the co-operative 
advertising of “Gifts That Last” insti- 
tuted last December by Milwaukee jewel- 
ers, considerable free advertising is being 
enjoyed by those men who took billboard 
space. Last December, over 50 bulletin 
boards carrying 24 sheet advertisements 
of the jewelers’ slogan and of individual 
jewelers were taken over in an effort to 
stimulate Christmas buying in the jewelry 
line. Up to date, nearly three and one- 
half months after the bills were put up, 
the boards still contain the jewelers ad- 
vertisements, entirely without cost to the 
advertisers. This unusual situation is due 
to the fact that the bill-posting companies 
do not have much space taken after 
December, until about April, and as a 
result, the December advertisements re- 
main upon the boards. 

It has been estimated by Henry Rank 
of the finance committee of the Milwau- 
kee Style Week Fashion Show, that the 
cost of putting on the show will approxi- 
mate $25,000, and that the value of the 
exhibits to be shown by leading Mil- 
waukee retailers will be well up in the 
hundreds of thousands of dollars. Mil- 
waukee jewelers are displaying a keen 
interest in the show, and will actively 
participate either in the fashion show 
itself, or in one or more of the various 
contests being conducted by the news- 
papers. Window trimming prizes will 
especially attract the jewelers, who are 
always greatly interested in good window 
displays. Up to the present two Milwau- 
kee jewelry firms have taken booths at 
the show, Rank & Motteram and Henry 
Oberst Co., being the firms which have 
made such reservations. 

The watch, clock, and repair depart- 
ments of the jewelry firm of Littlefield 
& Sons, Delavan, has been sold to Lyle 
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Shaver who will take charge at once. 
The repair work which has always been 
done by S. D. Littlefield, will be con- 
tinued by him only on those watches 
and clocks sold on his own guarantee, 
which will be kept in repair in accordance 
with the conditions under which they 
were sold. Mr. Saver, who has been 
working with Mr. Littlefield in the repair 
department for two years, is well and 
favorably known in Delavan and will 
undoubtedly make a success of his new 
business venture. The store will be com- 
pletely remodeled, a partition is planned 
which will shut off the rear of the present 
stock room, and allow considerable space 
in that section of the store. This newly 
created room will be used by the photo 
finishing business now being conducted 
in another part of the city. 

Whittemore & Son’s jewelry store on 
South Main St., Oshkosh, was entered 
by thieves recently, but luckily they 
were frightened away before making a 
large haul. Access to the Whittemore 
store was gained through the back door, 
the thieves, evidently small men, having 
removed a small pane of glass and 
entered in that manner. Excelsior placed 
at the bottom of the door to keep the 
wind out had not been touched indicat- 
ing that the opening made by removal 
of the glass was the sole means of 
entrance. The glass was about 10 inches 
wide and two feet high indicating that 
the robbers were very small men, pos- 
sibly boys. Several watch chains, two 
revolvers, some spectacles, and 10 cents 
in cash constituted the haul made by 
the burglars. The safe was not touched, 
as signs pointed to a hurried leaving 
by the intruders. Two other business 
places were also entered the same night. 

The attention of jewelers of Milwaukee 
and the State at large has been called 
by Postmaster Schultz of Milwaukee to 
the failure of advertising matter sent out 
by retailers which often goes astray be- 
cause of failure of catalogue houses to 
address their matter properly. This espe- 
cially applies to catalogues because they 
are usually sent out in the hope of get- 
ting business merely because of the more 
or less general appeal to a large class of 
trade, and affects those jewelers who 
make a practice of sending out matter 
of this kind. According to the post- 
master who has made a particular study 
of this especial fault on the part of ad- 
vertisers, the principal reasons why mail 
goes wrong is that thousands of cata- 
logues are addressed to places where 
there are no postoffices, such as railway 
stations, telegraph and express offices 
and communities where a local designa- 
tion is used but where the mail is 
handled by a postoffice of another name. 
Another reason is the gradually increas- 
ing use of the Addressograph machines 
in which the ribbon is not changed as 
frequently as might be desired and as a 
consequence, the names are often blurred, 
or otherwise illegible. The postmaster 
has recommended more common use of 
the Postal Guide, advice which is being 
followed more or less at the present time 
by most jewelers who have a considerable 
mailing list. 





H. W. Towne, Okanogan, Wash., was 
a recent visitor in Seattle. 

Jules Eggert, jeweler of Atlin, B. C., 
returned to his home March 3rd, after a 
visit of several weeks in Seattle. 

Ben Rothenburg, of the Kaufman Mfg. 
Co., New York city, and L. Diamond, of 
I. Ackerman, New York city, called on 
the jewelers in this city recently. 

Mrs. C. E. Orlander, wife of a jeweler 
at Seward, Alaska, is visiting friends in 


this city. Mrs. Orlander expects to re- 
turn to Seward about the middle of 
March. 


Among the Manufacturers’ Representa- 
tives calling on the trade in this city 
recently, were: E. Gross, of Alfred Bul- 
lion Co., and W. W. Mierow, of San 
Francisco. 

John SinClair, jewelers’ auctioneer, 
with headquarters in Seattle, has just 
completed a successful sale at Rexburg, 
Idaho, and is now conducting a sale for 
a jeweler at Jerome, Idaho. 

Mr. Wheeler, of the Wheeler Drug & 
Jewelry Co., Petersburg, Alaska, arrived 
in this city the latter part of February. 
He expects to visit in Seattle about three 
weeks then return to Alaska. 

E. Valentine, one of the pioneer jew- 
elers of Alaska has just returned to 
Seattle, after having been on a pleasure 
trip through Utah, California and Mexico. 
He will leave this city tomorrow for 
Alaska. 


W. W. Houghton, 
ton & Son, of 215 Yesler Way, has just 
celebrated his 86th birthday. This is one 
of the oldest firms in the city and Mr. 
Houghton says “he is still young in the 
jewelry business.” 

Among the out-of-town jewelers visit- 
ing the wholesale houses in Seattle last 
week was F. A. Kneipp, Shohomish; 
K. L. Sheets, Mount Vernon, Wash.; 
H. W. Towne, Okanogan, Wash., O. B. 
Allan, Vancouver, B. C. 

M. A. Phillips will succeed E. S. Barnet 
as representative for Jos. Mayer, Inc., in 
California. E. S. Barnet succeeded the 
late W. S. Barnet, who passed away re- 
cently, but owing to sickness will be 
unable to cover the territory, as pre- 
viously reported. 

Max Marcus, western representative 
for Spoehnle & Co., with headquarters 
in the Commercial building this city, left 
Chicago March 1 on his return trip. Mr. 
Marcus has been visiting the home office 
of the company and calling on the jew- 
elers in various cities enroute. 

Mr. Rothstein, father of the proprietor 
of the Smith Jewelry Co., has recently 
purchased the lease of Barney’s jewelry 
store, 615 Second Ave., and is remodel- 
ing the store, putting in a new front, etc. 
Sam Rothstein and M. Minsky will be 
in charge of the store when open for 
business about March 15. 

Aaron Friedman, formerly located in 
the jewelry business in Tacoma, Wash., 
has closed his store and is now travelling 
for Jos. Mayer, Inc. Mr. Friedman 


of W. W. Hough-- 
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worked for Jos. Mayer, Inc., before open- 
ing up his own store. He will make the 
Coast cities from Portland, Oregon to 
Blaine, Wash., and as far east as 
Wenatchee, Wash. 

Armed with an empty revolver, a lone 
bandit at 3 o’clock in the afternoon of 
March 2nd, held up the Minneapolis Jew- 


elry Co.’s_ store, 1210% First Ave, 
and robbed I. Segel, the proprietor of 
$10 in cash. Backing out of the store 


with the empty weapon pointed at Segel 
and M. Rosenstrauch, a customer, the 
bandit ran to the Sherman Hotel, First 
Ave. and Seneca St., where he was cap- 
tured fifteen minutes later by city detec- 
tives who found him hiding in a wash- 
room. In the pockets of the bandit were 
the revolver, covered with rust and the 
money obtained in the robbery. The 
chambers of the weapon were filled with 
dirt, showing it had not been loaded for 
a long time. At police headquarters the 
bandit gave his name as George Terry. 


22 years old, a laborer. 











wholesaler, is home after 


E. Bastheim, 
a business trip to New York. 


S. Genn, diamond merchant from Bel- 
gium, is here on a business trip. 
Mr. Winterhalter, of Towle-Winter- 


halter-Hlannifin Co., Butte, Mont., is here 
on a pleasure trip. 
Geo. A. Brock has so far recovered 


from his recent indisposition as to be able 
to be in his store again. 

Ralph Geist & Co., 332 S. 
are closing out with a special sale. 
intend to retire from business. 

E. W. Dellar, representing the W. S. 
Hicks Sons Co., New York, is in Los 
Angeles on business for his concern. 

L. Friestadt, formerly in the Labor 
Temple building, has sold out to Mr. 
Peterson. He is considering opening a 
new store at 6th St. and Maple Ave. 

Carl E. Schultz, salesman for Feagans 
& Co., made a week-end visit to his 
ranch at Yucaipa, going by automobile 
with Mr. Cadwallader, also a salesman 
for Feagans & Co. 


Arnold Ballard, platinum polisher for 
trock & Co., who was operated on some 
time ago, when he suffered from a very 
serious case of appendicitis, is reported 
now to be making a good recovery. 

H. V. Sweasey, traveling representative 
of A. I. Hall & Son, San Francisco, is 
here. He recently returned from a trip 
to the Hawaiian Islands. He reports 
that business conditions on the islands 
are somewhat depressed on account of 
the recent slump in the prices of sugar. 

Philip Sternberger, traveling man for 
the local branch of the T. J. Bruner Co., 
has just returned from a trip on the road. 
He reports that he found business con- 
ditions fairly good in spite of the general 
prevalence of the influenza. He {1s start- 


Hill St., 
They 


ing out for another trip through the 
north. 
Jewelers who live in the smaller towns 
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of southern California report that they do 
not anticipate any injury to their business 
interests by the unusually cold weather ex. 
perienced a few weeks ago in some sections, 
A comparatively small percentage of the 
citrus fruit crop was damaged and _ the 
liberal rains that have been absorbed by 
the ground give promise of good crops the 
coming year. 

Assistant Manager Hart of Hamburger 
& Sons has received a letter from O, §, 
Balzer, the manager, who is now in 
Paris. Mr. Balzer reports that he had a 
stormy voyage on the Atlantic. Theodore 
L. Stern, New York, importer of novelty 
beads and other novelties, was abroad 
the same ship with Mr. Balzer. Large 
shipments of goods bought in New York 
by Mr. Balzer have been received 

The following out-of-town 
have been here recently: 
nor, Pasadena; C. W. Middleton, 
Pomona; R. T. Winslow and Charles E. 
Perham, San Pedro; M. Fornes, Venice; 
Mr. Smiley of Smiley-Phillips, Pasadena; 
George White, Taft; Harry Walker, 
: - Beach; H. E. Wellman, Alhambra: 

Weare, Brawley; Leslie Gold, San 
: K. Geld, Hollywood; S. B. Clem, 


jewelers 
Charles _Con- 


Redondo; Mr. Everard, Pasadena; N. 
Frandsen, Bell, J. R. Delaplain, Al- 
hambra. 


Among those from Brock & Co.’s store 
who are now absent on account of ill 
health are Chas. H. Terstigen, Walter T. 


Thompson, Miss Elsa Kiehl, Jas. 
Dougherty, Chas. Klamm, Chas. Cross- 
man and UH. CC. Goodman. Mr. 


Dougherty, who came here from Hawaii 
some months ago, had returned to his 
place with Brock & Co., after being con- 
fined to his home for more than a week 
by illness, but had a relapse and now 
not only he but his entire family is sick 
in bed. Mr. Grossman is at home on 
account of the serious illness of his wife. 
None of the cases is considered serious, 
but nearly all are suffering slight attacks 
of the so-called influenza. Mr. Good- 
man has been absent since October and 
underwent a serious operation in No- 
vember. He is slowly recovering. 

An all-day golf tournament was en- 
joyed on March 2 by a large number 
of jewelers. Among those who partici- 
pated were George J. Germain, Jack 
Roth, R. C. Grey, L. W. Barnett, J. D. 
gridges, C. S. Douglas, E. S. Henry, 
Lonnie Feagans, J. L. Perry, J. C. Fer- 
guson, E. A. Merritt, C. A. Merritt, C. G. 
Etter, H. L. O’Neil, Howard Anthony, 
Mr. Phillips, O. L. Wuerker, H. Preston 
Smith, Kenneth Sischo, C. F. Manahan, 
W. H. M. Freeman, Dr. Cushing, George 
C. Brock, H. R. Levin, Wallace Ginder, 
J. G. Ure, E. W. Reynolds, H. S. Clausen, 
Arthur Care and A. C. Henderson. There 
were but few changes in the personnel 
between the forenoon and _ afternoon 
games. Jack Roth played an excellent 
game and carried away two prizes. For 
second honors there was a tie between 
George J. Germain and W. H. M. Free 
man and they are going to the links 
again to decide the matter. J. G. Ure 
won a cup by shooting the low gross 
score. The contest as a whole was pro 
nounced a great success. 
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A. H. Rude, of S. J. Hammond & Co., 
js calling on the Seattle trade. 

R. L. Wells, of J. H. Spiro, is prepar- 
ing to visit his old friends in the north. 

Frank Jeddis, of the Alphonse Jeddis 
Co, has returned from the 
market. 

Horace H. Allen, manager for the 
Oneida Community Ltd., is in the south 
for a brief visit. 

John J. Morse, representative of the 
Elgin National Watch Co., is calling on 
the southern California trade. 

Clyde J. Schoenfeld, of Wm. Davidson, 
is preparing to start on a southern trip 
with a line of mountings and rings. 

Alexander Klein, formerly of the Lin- 
dow Jewelry Co., is preparing to start in 
the retail] business for himself in this city. 
R. A. Beland, of Beland Bros., Fresno, 
who was taken ill while in the city re- 
cently, has now been able to return home. 
Frank Whiting, of the Whiting & 
Davis Co., accompanied by Mrs. Whit- 
ing is touring California, on a vacation 
trip. 

M. B. Hasinger, a Mission St. jeweler, 
who makes an annual trip to the fac- 
tories, has just returned from his 1922 
visit. 

Burr W. Freer, president of the Burr 
W. Freer Co., has returned from a visit 
to New York. J. T. Brennan of this 
firm has just returned from the north. 

Miss Hattie Essner, who attends to 
part of the business for Jack Lewis, 150 
Post St., is reported to be seriously ill. 
Miss Essner is very popular with the 
trade. 

Charles Weinshenk, Sr., of Charles 
Weinshenk & Son, has returned from a 
trip through Humbolt courity and reports 
that the northern section is picking up 
considerably. 

A. C. Donohoe, of A. Z. Kimes’ has 
now recovered from an attack made 
upon him two months ago by a couple 
of thugs. Mr. Kimes has been ill for 
the past week. 

Gordon Otto, 140 Geary St. has re- 
turned from New York and so also has 
Richard Abrahams, of Max Abranams, 
Inc. J. A. Jaccobi, 150 Post St., has 
left for New York. 

Leonard H. Railsback has opened of- 
fies in the Sachs building, 140 Geary 
St, with Arthur Bennet, manufacturers’ 
tepresentative. Railsback will represent 
the Frank Krementz Co. 

N. Nielsen, a leading jeweler of Fresno, 
Cal, is in town. “Business is very good 
im the raisin city,” he stated. “Every- 
thing points to the coming year being 
the best Fresno ever had.” 

J. W, King is having his motorboat 
put in commission for the season, which 
begins at the end of April. Many jew- 
elers, throughout the Summer, enjoy 
week-end outings in this craft. 

-Ouis Hunziger, formerly of “Lud- 
Wig’s,” Walla Walla, Wash., is here on 
his way back to Portland, Ore. Mr. 
Hunziger had some intention of settling 
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in California, but he has abandoned the 
idea, for the present. 

H. J. Gute, of H. J. Gute & Co., has 
left for his Denver, Colo. agency. He 
will work from Denver to the Coast. 
J. F. Kitchen, of the Gute Co., is in the 
south and H. J. Gute, Jr., is visiting the 
northern California valleys. 

William E. Hyde, local representative 
of the T. J. Bruner Co., brings the report 
from the Sacramento Valley that the 
rural valley section of the State is de- 
cidedly prosperous. C. H. Thomsen, 
vice-president has been visiting the San 
Francisco office. 

Retail jewelers visiting the trade last 
week include: C. P. Jacobs, Vallejo; 
R. D. Shafer, Pleasanton; I. Meyer, Val- 
lejo; Mrs. Seibak, of Antioch; Earl Both- 
well, San Jose, Cal.; Otto Herz, and Mrs. 
Herz, of Reno, Nev., and Ben Cohn, of 
Spokane, Wash. 


Raymond L. Klein, representative of 
Goldsmith, Stern & Co., is calling on the 
local trade, so also is C. C. Gross, rep- 
resentative of the Towle Mfg. Co. 
A. Kyburg, representative of Wolfsheim 
& Sachs and Billy Lamb, of George H. 
Fuller Son Co., Chicago. 

Edward V. Saunders, Coast manager 
for the International Silver Co., speaking 
of his recent trip north, said: “There is 


a marked improvement in conditions 
there. This is especially noticeable in 
Portland, Ore., and in Seattle, Wash. 


Our orders there have been most satis- 
factory.” 

Walter Marble, of the Bugbee & Niles Co., 
has arrived, via Salt Lake and Denver. 
tle wears a smile when business in those 
cities is discussed. Mr. Marble is an 
ardent devotee of the outdoors. He is 
waiting for the season to open to take 
his vacation in exploring a fork of the 
King’s River Canyon that he has not 
yet visited. 

Leon Aurich, of Nordman & Aurich, 
will celebrate his 30th anniversary in 
the jewelry business next October. He 
began when a boy, with the Nordman 
sros. “I look for things to brighten 
up about May 1,” he said, speaking of 
business conditions. “T have seen 
enough of the business to know that 
times have sometimes been a whole lot 
worse than they were during the recent 
depression, and I do not speak in a 
merely optimistic strain when I say that 
three months will see a_ noticeable 
change.” 








Harry D. Robbins, the first chairman of 
the National Vigilance Committee of the 
Associated Advertising Clubs, re-entered 
the vigilance work as chairman of a volun- 
teer operating committee in direct charge, 
with Merle Sidener, of Indianapolis, chair- 
man of the committee for several years, and 
Herbert S. Houston, former president of 
the Associated Advertising Clubs, as the 
other two members. fhere are now 225 
local advertising clubs affiliated with the 
association and a large number of them have 
active local vigilance committees or better 
business bureaus, each doing in its local 
community what the National Vigilance 
Committee does in the national field. 
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Pacific Coast Notes 





J. J. Baker is starting a jewelry and 
watch repair shop in Palo Alto, Cal. 

Daniel L. McCarthy, Fresno, Cal., is 
reported to be holding a closing out sale 
at that place. 

The business of Stewart Fallis, Top- 
penish, Wash., has been sold to J. J. 
Zimmerman. 

The death is announced of Samuel 
Dubiver, a partner in the firm of Dan 
Marx & Co., Portland, Ore., jewelers. 

C. Earl Miller, Van Nuys, Cal., has 
published notice of the sale of his branch 
business at Owensmouth, Cal., to J. L. 
Tindall. 

L. R. Radcliffe, Reno, Nev., has con- 
solidated with Herz & Peters, of the 
same city under the firm name of Herz, 
Radcliffe & Peters, 

It is reported that R. S. Fulford, 
proprietor of the Hanford Jewelry Co., 
Hanford, Cal., will discontinue his jew- 
elry and optical business. 

The Mt. Shasta Pharmacy, Sisson, 
Cal., successfully combines the jewelry, 
drug and music store business. H. J. 
Laurie, of this firm, has just bought a 
quarter block of city property for $20,000 
on which extensive improvements and 
additions to the present building will be 
made. They expect to move to their 
new place about April 15:and will have 
one of the finest stores in northern Cali- 
fornia. The jewelry department will be 
in charge of M. Daley, a capable man 
who is also an experienced watchmaker. 
Mr. Laurie has just returned from San 
Francisco where he has been placing 
orders for fixtures. 








Pacific Northwest 





M. S. Burnett, Chehalis, is touring the 
State of California on a pleasure trip. 

M. C. Burnett, recently bought out 
Dave Kamerman, of Kamerman’s jew- 
elry store, Everett. Mr. Kamerman has 
bought a home in Seattle and is now 
“taking life easy.” 

Isaac Bolton, formerly a watchmaker 
in Fred Brown’s jewelry store at Sunny- 
side, Wash., has purchased the store of 
Orr Gregory, Port Orchard, Wash., and 
is now operating it. Mr. Gregory, with 
his family, intends to take a trip éast 
for about a year and then will return 
and go in the jewelry business again in 
some city in the northwestern part of the 
State. 








A graceful tribute was recently paid 
to the memory of the late Fitzgerald 
Jones, the son of W. L. Jones, a well- 
known jeweler of Martinsburg, W. Va., 
who lost his life abroad during the World 
War. A post of the “Veterans of Foreign 
Wars” was formally instituted at Mar- 
tinsburg, recently, which is composed 
exclusively of those who have served on 
foreign soil or sea in the military or 
naval forces of the United States and 
it was decided to call this the “Fitzgerald 
Jones Post” in honor of the young hero 
who had made the great sacrifice 
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No. 01807 


VERY day we are receiving Silver Plated 
| Goods not of our make sent us to be 
straightened, dents taken out and put in 
good repair. Evidently, these pieces have 
been bent from the fact that their construc- 
tion is too light, and not heavy enough for the ordinary 
every-day wear. Please notice the cut of the above 
pitcher, strong, substantial and durable in every way. 





Plated Ware can possibly be bought at lower prices 
than Pairpoint, but what about the quality? Is it made 
of heavy metal? Is the article well plated? Take these 
points into consideration when purchasing. 


Pairpoint’s goods do not bend or dent with ordinary 
usage. The plate is heavy and we shall continue to keep 
up our quality, believing that the trade desires goods of 
quality as in the past. 


BRANCHES: 


“xe. Lhe Pairpoint Corporation 


MCorietine ‘Bldg., St. Nicholes 8 
oristine g., St. Nicholas St. . 
SAN FRANCISCO Factories: New Bedford, Mass. 
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other than Jewelry 


bat adantable 
to adeweler's Stock |] 


J 








; YHIS is not the 
Pick Up Trade, I time to. stand 


Don't Wait for behind your store 
Trade to Pick Up counter and wonder 
why trade does not pick up. But it is 
the exact moment when every effort 
should be made to attract customers to 
your store. When the buying public is 
taking only what it needs, then is the 
time to make buyers feel that they need 
more than they thought they did. 

Attractively displayed merchandise, well 
advertised and offering good values. will 
tend to bring your customers in, at least 
to look around. Attractive displays are 
the first essential but the displays in 
the gift department must be of necessi- 
ties and interspersed with the necessities 
a few luxuries that are in their natural 
settings among the essential things. For 
instance, a complete crystal water set is 
a positive necessity in any well regulated 
household. If a few pieces of the same 
design are shown in close proximity, it 1s 
not much of a task to induce the cus- 
tomer to think that a nice flower vase 
or salad bowl, celery trays or some stem- 
ware are just as needful for the proper 
setting of a table. Or a mirror plaque 
on which to stand’ the water set would 
complete the purchase. 

Competition is strong now and more 
inducements must be made to get cus- 
tomers inside your store. Having been 
fortunate enough to secure their presence, 
you must use all your suggestive powers 
to get them to increase their purchases. 
Sometimes, the offering of a bargain will 
secure a sale that’ otherwise would not 
have been made. It is not a bad idea 
to make your customer comfortable by 
having chairs placed near your display tables 
so that they are so comfortable that they 
like to rest a while. Then vou have them 
at a distinct advantage, although this 
should be done in such a gentlemanly 
way that they feel not only at home, 
but that you are really not so much 
interested in selling them as vou are 
anxious for them to know about the 
variety of stock you have and that when 
they really need something they know 
Just where to come for it. This will 
have another advantage. They will talk 
to friends and tell them how courteous 
you were when they visited vour store 
and what a fine variety of goods you 
have, . " 

If a jeweler will buy a live line of a 
‘ertain factory and put in stock a fair 
quantity at a small margin of profit he 
will find this will attract many new 
customers. For instance, at this time, 
when every woman likes to have her 
‘ooms looking bright, an offering of bulb 
bowls could be made and these filled 
with bulbs ready for growing. Such 


goods are put up in cartons complete for 
delivery, one to a carton. Gift stores 
are doing this and making a large profit 
out of it. But in order to make such an 
offering worth while, it will be necessary 
to get a quantity of bowls so as to attract 
people to the store. If jewelers are 
interested in this, further information as 
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Group No. 68—MAGNIFICENT VASES MADE 
FOR CZAR NICHOLAS I. 
(See tert on page 121) 


to where the bulbs, etc., may be obtained 
will be given. There are so many little 
specialties that can be bought at a rea- 
sonable price and sold cheaply and at the 


same time show a_ big profit. that it 


is astonishing the jewelers have not ac- 
quainted themselves with these things 
earlier. 





Cut Glass Manufacturers to Label Quality 
Crystalware 


At a recent meeting of the National Asso- 
ciation of cut glass manufacturers of the 
United States a most important step was 
taken to bring cut crystal back to its for- 
mer standing. A label or seal has been 
adopted by certain members of the associ- 
ation to be applied to every piece of cut 
crystal turned out of their factories, and 
these concerns have pledged themselves in 
certain sums to make this seal of quality 
known. At the recent meeting held at the 
Imperial Hotel, New York, it was resolved 
to send out calls for the first installment of 
the money pledged. The action at this 
meeting is the most important yet taken by 
the association, 

The labels are being made and will im- 
mediately be furnished to manufacturers 
who have signed the agreement, upon re- 
ceipt of the first payment. This fund will 
care for the providing of inspectors to visit 
the factories and stores to see that all cut 
crystal bearing the label is made according 
to the terms of agreement. This makes it 
very clear that cut crystal ware has to be 
finished according to the acknowledged man- 
ner of good cut crystal and, as each label 
or seal bears a factory number, it will be 
easy for an inspector to discover from which 
factory improperly finished cut crystal ware 
comes. Penalties will be enforced for viola- 
tion of the terms of the agreement. 

The agreement calls for the use of lead 
potash blanks only, so that poor glass will 
not appear and cannot be sold with this seal 
of quality upon it. Buyers are anxiously 
awaiting the advent of the labelled crystal 
ware. One buyer, one of the largest pur- 
chasers, stated that a$ soon as it is on the 
market he will buy nothing but crystal 
ware bearing the seal, Many are taking the 
same stand and the whole movement is 
creating the most favorable comment. 

Anything that will assure the sale of good 
cut crystal ware and will give confidence to 
the buyers that only genuine cut crystal will 
he offered, will help tremendously to popu- 
larize household commodity. 

All the trade papers have promised their 
co-operation in making this seal known 
among the buyers and the store buyers will 
be asked to make it known to their custo- 
mers. A general word-of-mouth campaign 
will be started, so that this news will spread 
from city to city through representatives 
of cut glass manufacturers. Local dealers 
will be asked to co-operate in their local 
daily paper advertising. 

No movement for the uplift of the cut 
crystal industry has ever been inaugurated 
that will have such a far reaching influence. 
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Perfumed Pottery 


Sounds odd, doesn’t it? And, mysterious! Well, it is 
both—one of those rare novelties requiring genius and 
craftsmanship to produce and which become sensational 
hits the instant they are introduced. 

Perfumed Pottery is just what the name implies. It is 
made from clay saturated by secret process with delightful 
perfume that withstands firing in the kiln and when fin- 
ished has the properties of a sachet. The delicate odor of 
a single piece of Perfumed Pottery is quite discernible in 
a fair sized room. ‘To every woman it is at once a unique 
and indispensable boudoir accessory. How many women 
in your town with 50 cents to $1.00 in their purses? 
That’s the size of your clientele. 

Minimum assorted package contains 13% dozens, viz.: 

9 Dz. 3 inch Shapes 
3 Dz. 4 inch Shapes 
114 Dz. 6 inch Shapes 

The accompanying cut gives a general idea of the 
shapes,—Vases, Jars and Baskets, which come in a large 
variety, in four tints of color. 

Shipments can be delivered in April. 











Wn. 8S. Pitcairn Corporation 
104 Fifth Avenue, New York 

















. Pid Get Your Share? 


Our Chicago-made Dutch Silver, Sterling 
Plate, made an immediate hit with the trade. 
But, of course, not everyone could take the 
time, during the rush of Holiday shopping, to 
send for samples. That so many did is proof 
that we offered something that had _ been 
wanted, and was recognized as soon as seen. 


If you did not get your samples, send for 
them now. You will find them very attractive, 
and priced so you can make a quick turnover. 
They’re mighty attractive for presents at any 
time of the year—and somebody is having a 
birthday every day. 

Just write your name on the margin of this 
page and we will do the rest. All at our ex- 
pense. Better than sending a salesman, as you 
can take your time to look over the line— 
only nine pieces. No. 2103-2 Table Hot Pad 


Art Craft Products Co. 3292 sheffield Ave., CHICAGO ‘a 
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Hints for Dealers Conducting a Gift Department 














= 
NQUIRIES are coming in from all sec- 
I tions of the country asking for informa- 
tion regarding the conducting of gift de- 
partments in jewelry stores. Inquiries, out- 
side of the jewelry field, are also received. 
One came recently from a wholesale to- 


kOUP No. 69 


ARTISTIC TRAVELING CLOCKS IN 


bacconist who has a large department of 
smokers’ accessories. An inquiry came in 
from Japan requesting further information. 
Canadians have written, while there has 
been a steady flow of mail from the United 
States retail jewelers. 

In this issue a selection of articles, par- 
ticularly adaptable to the jewelry business 
are illustrated and described. 

One firm is displaying a complete assort- 
ment of art objects, the result of many 
months of untiring effort on the part of 
their buyers. This enables the firm to pre- 
sent to customers a display of well chosen 





Group No. /0—NUT 


objects of art, unequalled since pre-war 
days. In this collection will be found 
Italian marble figures and busts; bronze 
figures, table lamps, etc.; French and Vene- 
tian art glassware, Holland, Italian and 
Spanish pottery. Group No. 68 shows two 
vases in this collection, the upper one an 
empire shape vase in gold decoration, stand- 
ing 35 inches high. The lower one, a Rococco 
shape vase stands 54 inches high. These 
magnificent vases were made in the Royal 
Porcelain Studios, St. Petersburg, Russia, 
for Czar Nicholas I, by artists of renown, 
who presented them as a wedding gift to 
nobility. The empire shape vase has a Rus- 
sian landscape as a motif and is executed 
by P. Schtschetinin and the counterpart has 
a painting designed by Stolettow in the 
year 1840. The Rococco vase is decorated 
by Alexander Merronow, the motif being 
“Spring” and is dated 1855. The counter- 
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part has a painting “Fall” signed by Ilsa 
Artenjew in the year 1855. They are made 
of dull gold and the ornaments are of deli- 
cate design. The pedestal and engraved 
rings are bronze. Both these vases revolve 
in ball bearings. There are many other 
offerings of a similar kind in the display. 
Group No, 69 shows a variety of travel- 
ing clocks, all of which are beautifully 
equipped with leather cases of different 
colors. This form of clock makes a very 
excellent gift. The octagonal one is made 
either in rose or French blue orchid color, 
has an eight day movement, 13 jewels and 
a radium dial and hands. The one ‘in the 
upright box has a 14-karet gold case and is 
finished in various colors with cases to match. 
This is a very beautiful piece of work and 
makes a handsome gift. These clocks 
are of great utilitarian value and may 


OWLS AND CRACKERS 
be easily carried in a pocket when travel- 
ing, 

Many inquiries have been received for nut 
bowls with implements attached for the 
cracking of nuts. Group No. 70 shows a 
simple device having hammers and what may 
be termed anvils in the center on which 
to place the nut for cracking. These are 
popular and are always acceptable gifts 
to handle. They are reasonable in cost and 
show a good profit to the retailer selling 
them. 

There is always a demand for crystal ware 
in a jewelry store and the variety of novel- 
ties being prepared by crystal manufactur- 
ers makes it possible to present new things 
each time the Gift Section is published. 
Group 71 shows a crystal desk set with a 
very unique design of checkerboard pat- 
tern. This makes quite a pleasing effect fora 
writing desk or a writing table and with 
a brilliant colored feather pen such as are 
all the vogue, makes a bright spot in the 
corner where the writing table or desk 
may be placed. 

Gold encrustations on crystal are much 
the vogue and so proficient have the manu- 
facturers become in repairing this ware that 
they are enabled to make most attractive 
offerings from a standpoint of value. Those 
shown in Group No. 72 are excellent illus- 
trations of what is being represented for the 
jewelers’ use. Tall footed compotes and 
cracker and cheese dishes have a ready sale, 
every up-to-date housekeeper feeling the 
necessity of having these for her table. 
3on-bon dishes are always in order and 
celery trays are necessities for a well set 
table. A handled nappy, such as is shown, 
has many uses on the table. It may be used 
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Incorporate 


She House of Stock’ 
54 Murray Street 
New York 
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1.00 ea. 
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Fast sellers that will boost your profits 


Your crystal stocks are not complete without these two new 
Hawkes designs. You are losing sales to every discriminat- 
ing home-lover if you cannot show them. 


They will stimulate your gift business. When a customer 
asks for an artistic, practical gift at low cost, these Hawkes 
creations are the answer. As on all Hawkes items, the dealer's 
profit on these vases is large, very large. And the satisfaction 
and good-will of your customers mean something, too. 


Order a limited number at once and put them on display. 
They'll sell on sight—and we'll ship your reorders the same 
day we receive them. 


T. G. Hawkes & Company 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
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Cut Glass in the Jewelry Store 








Address of T. P. Strittmatter at Recent Educational Meeting of Philadelphia 
Jewelers’ Club 














IKE everything else in these wonderful 
United States, the jewelry stores have 
been subject to the ever-changing caprices 
of fashion. Merchandising in its accepted 
methods today, was until a few years ago 
foreign to the business of the retail jeweler. 
It will hardly be argued that these methods 
have even now been adopted by the jewelry 
trade as a whole. 
The methods of the department stores 
have made it more difficult for the smaller 


silverware, pictures, polychromes, gold 
jewelry or other lines that are subject to 
the dictates of fashion or other varying in- 
fluences. 

Today’s fashions are chiefly the offspring 
of the manufacturing designer and printers’ 
ink. Goods are made today to sell; their 
ultimate usefulness is considered only to 
the extent to which it provides a selling 
argument. Fashion is the go-between, the 
The price paid is the 


lure, the vamp. 





Group No. 71—cCRYSTALWARE DESK SET 
(See text on page 121) 


stores of all kinds. To meet these methods 
has probably been the greatest task of the 
smaller dealer. He has been compelled to 
introduce additional lines not formerly car- 
ried; he has been using the advertising col- 
umns and has been making the best possible 
use of his show windows. 

Even with these helps his task has been 
difficult. He must compete in skill with the 
highly ceveloped specialists of the large 
stores. The result has been that the less 
versatile among the smaller dealers have 
closed their stores—only the most capable 
have survived. 

This development, so noticeable in our 
large cities, is less apparent in the smaller 
cities and in the towns where shopping is 
not influenced or is less influenced than in 
the large cities by the advertising columns 
of our great daily papers. 

This same advertising has also exerted 
a great influence with lines of merchandise. 
Competition and the desire for quick and 
easy sales have led the buyers and the ad- 
vertising managers to demand merchandise 
at lower prices, similar in appearance to 
the genuine, but ever cheaper in price until 
the original quality and merit have all but 
disappeared. 

Manufacturers of such lines are helpless ; 
they cannot individually and do not col- 
lectively counteract these assaults on qual- 
ity and merit. The small store has, how- 
ever, been the friend of the manufacturer 
and of the buying public. While its orders 
have not been large, they have been con- 
sistent with its needs and have been for 
merchandise stable in quality and with real 
merit. It would seem, therefore, that the 
department store does not sustain quality. 
while the small store does as long as it can. 
his applies to cut glass, as well as to 


printers’ bill, the reward is the profit on 
the sale. 

Fashions change and they also travel in 
cycles. Merchandise of real merit, dis- 
carded for a time by fashion, soon again 
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During this period cut glass was quite fash- 
ionable. 

Demand for cheaper cut glass resulted in 
a product lower in quality until in some 
large stores cut lime glass and even pressed 
lime glass were sold as genuine cut glass. 
The public was fooled and bought cau- 
tiously when the good was not easily dis- 
tinguishable from the counterfeit. As this 
was taking place the printing presses ad- 
vised the public that silverware was again 
on the throne of fashion, with the result 
that sales of silverware soon exceeded the 
most hopeful expectations of its advocates. 

During all this time cut glass as such 
received no advertising or protection, no 
distinguishing mark made the genuine easily 
recognizable by the inexperienced pur- 
chaser. The cheapest imitations were of- 
fered for sale on tables with genuine cut 
glass, the merchant relying upon the repu- 
tation of good cut glass to make for him 
a profit on the sale of his imitations. 

This continues even now, at least in some 
stores. The buying public is deceived, and 
to the extent of the deception it seems like 
obtaining money by false pretense. 

Until within our memory the sterling sil- 
verware of today had as competition any 
base metal plated with silver. Both grades 
were sold side by side as sterling. Weight 
was not even a criterion of quality. The 
public was helpless. The abuse was so 
great that a law was passed by Congress 
limiting the use of the name “sterling” to 
solid silverware only. It has been neces- 
sary to require the true fineness of gold to 
be indicated by the proper karat number. 

Enough fraud has been practiced to 
prove the necessity for a similar law to 
protect cut glass. The matter, I am con- 





Group No. 72—GOLD ENCRUSTED 
(See text on page 121) 


becomes popular. The length of the cycle 
is controlled greatly by advertising. Has 
this not been true of silverware, even with 
its guarantee stamp of sterling quality? 
Silverware was popular, then demand for 
it slackened and sales had to be forced. 


CRYSTALWARE IN ARTISTIC DESIGNS 


vinced, is in able hands and we may look 
forward to the passage within a reasonable 
time of such an act of Congress. Means 
for providing other and effective distin- 
guishing marks are also well under way. 
In the most effective manner possible the 
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Attractive Easter Gifts 


Write for new catalogue illustrating a selected line of 
Gifts from the pottery marts of Europe 








Mayonnaise Set (3 pcs.). 
Mettlach Inlaid Stoneware. 


Marmalade Jar — F , . 

w/Plate Raised Fruit Shipments arriving now are bringing many unusual things 

Decoration in Nat- : . <orenim - A : 
ural Colors. particularly suitable for GIFTS. New Flower and Lily 


sowls, Vases, Milk Jugs, Candy Trays, etc. 


A Complete line of the 
METTLACH INLAID 
STONEWARE includ- 
ing Teapots, Sugars, 
Creamers, Jugs, Plates, 
Bowls, Chops, etc., in 
stock for immediate de- 


Lustre Ware in Flow- 
er Bowls, Jugs, Tea 
Sets, Individual Break- 
fast Sets, Chocolate 
Sets, Candy Trays, Bon 
Bons, Candlesticks, 
Plates, Cups and Sau- 












cers, etc. livery. 


Chocolate Set (14 pcs.) in Lustre. 


EK. R. THIELER 
35 and 37 West 23rd St., New York 





Solid Color 
Candlesticks. 


Lustred Candlesticks. 

















An entirely new and clever idea—Crystal Cigarette Box and 6 individual Trays in set. Cut with engine 


turned decoration with or without medallion centre. Boxes in 3 sizes to hold 20—50 or 75 cigarettes. 


Net Prices per ; Engine Turned ae ; With Medallion 
see EST 5g ace eS) Sy Cima e Tog Boxes or Trays Also 
Pome CO saxsiasbineee 3.75 Oe OT Neecueheussenis 7.25 Sold Separately 
LAZARUS & ROSENFELD, 14 West 23rd Street, New York City 
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THE BUYERS’ DIRECTORY 


Price $1.00 
Jewelers’ Circular, 11 John St., New York 
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public will be advised of these distinguish- 
ing safeguards. 

Real cut glass has great merit. Sales of 
the best grades have been satisfactory in 
many parts of the country. We must not 
forget that only the extreme in fashion is 
overlooking cut glass today and this results 
from entire lack of essential publicity. The 
fact that imitations without merit are not 
readily distinguishable from the genuine by 
the inexperienced is a different matter en- 
tirely. 

All women respond to the beautiful. They 
crave jewelry for personal adornment; they 
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surroundings that add to rather than detract 
from its beauty. The only other requisite 
is careful selection in buying to anticipate 
the taste of the retail purchaser. 

There is a suspicion that some of our 
city jewelry houses have passed up all 
items in cut glass. Water- and iced-tea 
sets are staple all through the year and 
are sold by the thousands in the large 
stores. Many other items are as staple and 
as salable. They will sell as readily in the 
jewelry store as in the department store 
and earn a profit for the jeweler. True, he 


will have to give these sales attention, and 





Group No. 73—CUT GLASS OFFERINGS FOR THE JEWELER’S GIFT SECTION 


crave cut glass for its beauty of design, its 
sparkle and brilliancy. They regard it as 
household jewelry which in reality it is 
without a peer. 

The dining room is the chief meeting 
place of the family; théy spend more time 
together here than in any other place. It 
is the ambition of every woman to have a 
pretty dining room. She knows that diges- 
tion is definitely aided by bright, cheerful 
surroundings at meal-time. She knows that 
cut glass better than anything else gives 
the desired tone. She will ever be the 
friend of a table setting of cut glass and 
silver over a linen spread. 

Men admire cut glass, too, for the same 

reasons that women like it, also for the 
reason that their wives tell them it is so 
easily kept clean and pretty; they also like 
it because as gifts to the wife, whether for 
her boudoir or for the dining room, it is 
always certain to please. 
_ Cut glass is selling in quantity even under 
its present handicaps; at least one of our 
largest and oldest stores had larger sales 
in 1921 than in any previous year. The 
other large stores also did quite well with 
it in the same year. 

It would be interesting to know whether 
or not the jewelry stores of our city have 
been getting their share of this business, 
and if not, what should they have done to 
get it. Some jewelers have not the neces- 
sary space to show it properly, and this is 
essential. It must be kept clean and sub- 
Jéct to easy inspection in good light and in 





he has the great advantage of meeting his 
customers personally. 

It is to get back the trade of all the 
jewelry stores no less than generally to 
stabilize the business that the cut glass in- 
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on the breakfast table as a marmalade or 
conserve dish, or at a formal banquet for 
olives. All the articles shown in this illus- 
tration are quick selling items for a jeweler 
and he should have a stock of each kind 
to offer his patrons, 


Cut crystal glass adds tremendously to the 
decorative features of a dining table. In no 
other glass do the lights of the spectrum 
show with such brilliancy. The deep geo- 
metrical cuttings reflect the lights which 
sparkle and scintillate from every angle thus 
adding brilliancy to a well set table. The 
pieces shown in Group No. 73 include a 
sandwich tray, celery dish in the shape of a 
boat or canoe, a fruit bowl and two-handled 
nappies of different varieties. There is also 
a center flower vase of pleasing design. 
These are good stock and seldom fail to 
attract the attention of the people looking 
for wedding gifts. 

In former issues the use of stem ware, 
as one of the best lines of crystal ware 
to handle, has been advocated, the great 
advantage being that a trade is being built 
up that calls for constant refilling of orders 
and replacements for breakage. There are 
many other items with the same decorative 
motifs that may be used. Thus a house- 
keeper may have a table thoroughly equipped 
with every necessary crystal article, bear- 
ing the same design throughout. Or, if 
she prefers, she may have her own mono- 
gram or coat-of-arms placed on a shield 
or medallion, specially left in the design 
for this purpose. Some of this rock crystal 


cutting is shown in Group No. 74 and is a 


very popular form of decorative crystal. 
ware. This country has developed a crafts- 
manship in copper-wheel engraving the 
equal of such work produced anywhere in 





Group No. 74—ArTISTIC ENGRAVED STEM WARE FOR THE JEWELER’S COUNTER 


dustry has been developing the idea of dis- 
tinguishing marks so that the retail cus- 
tomer may have confidence that the article 
under inspection is genuine. 








A voluntary petition in bankruptcy has 
been filed by A. C. Carpenter, Wheeler, 
Ore. 


the world, and equal examples of art crys- 
tal engraving that today are exhibited as 
cabinet pieces in museums. The stemware 
shown in Group No. 74 are both of Euro- 
pean manufacture. 








Frank Alfi, Kenosha, Wis., is reported to 
be in bankruptcy. 
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Borghese Productions 


are a natural response to the growing and in- 
sistent demand for suitable objects artistically 
worthy of being incorporated into the decora- 
tive schemes of the best homes. The designs 
are rich though conservative, and the colors 
and finishes are appropriate. 


BOOK-ENDS LAMPS 
CANDLESTICKS PANELS 
BOXES DESK SETS FRUIT BOWLS 


18 West 23rd St., New York City 


Gouda’ Art 
Pottery 
Plateelbakkerij 


Zuid, Holland 


High-Grade 
Bohemian 
Glassware 


Lorenz Glass 
Czecho-Slovakia 


Fine Table Pure Crystal Ware 
Complete line of stemware. 


Cristalleries de St. Louis, France 
Founded 1767 


EK. Torlotting 


Sole Representative in the United States and Canada 


35-37, W. 23d St., 


New York 














GIFT CRYSTAL 


Gold Decorated 


This No. 60/485 Cologne is 
one of the numbers in our 
$50.00 assortment that contains 


over thirty pieces. 


All items are equally attrac- 


tive and are guaranteed as to 


quality. 


Send for catalogue of cut 
and decorated glassware. 


GEORGE W. MURPHY 


Manufacturer: 


Hawley, Pa. 


“Send it on wings from the Butterfly Box’’ 
Happiness 


Amathonte Blue Bird Pendant 


Brilliant 
Realistic 


ingenious 
Fascinating 








For the first time we 
offer our new creation: 
a combination of 
Mother of Pearl with 
the inimitable iridescent 
wing of the Tropical 
Amathonte Butterfly. 


Patent applied for 


One dozen consisting of nine medium and 
three large size pendants, attractively ar- 
ranged on a black velvet easel display stand 
complete and ready for display at $21.75. Re 
tail value $43.50. 


THE BUTTERFLY BOX, Inc. 
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That this department shall prove mutually bene 
ficial to our. readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
Jewevers’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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Get Their Ideas 














HE most prosperous jewelers, a canvass 
by a representative of THE JEWELERS’ 
CircuLar reveals, are the ones who are con- 
stantly on the alert for new ideas which 
they can use with profit in their business. 
New and novel window displays, the display 
of jewelry in the inside showcases, treat- 
ment of customers, advertising, methods of 
bookkeeping, perpetual inventories, proper 
allowance for overhead charges, frequency 
of turnover—these and a score of just as 
important questions are given close atten- 
tion by the up-to-date jeweler of today. 
Some jewelers still can’t see the importance 
of such things. They stick to the hit-or- 
miss, guess-it’s-all-right methods of former 
years. They can’t tell you their true costs, 
or the amount of their overhead, or the 
amount of stock on hand, except in a crude 
way, but they are not the jewelers with a 
really profitable trade. They may work just 
as hard as their more prosperous trades- 
man, but they don’t arrive. They may get 
a living, but they don’t get a good living, 
such as jewelers should get. 

Either unwillingness or inability to con- 
form to modern business methods is un- 
doubtedly the trouble with nearly all of 
these less prosperous jewelers. 


PRACTICALLY all of the jewelers with 

Well-established, prosperous stores in 
Newark are subscribers to THE JEWELERS’ 
CikcULaR, and many take several trade 
journals in order to get as many viewpoints 
as possible. It was found also that many 
hints for the conduct of their businesses 
were obtained from reading department 
store ads and advertisements in all kinds of 
Papers and magazines. A number of jewel- 
ers reported that they had secured many 
valuable suggestions from reading adver- 
tisements in lines wholly foreign to the 
Jewelry trade. A number of the Newark 
retailers get help in color blendings, win- 
dow arrangements, etc., from regularly ob- 
serving the window displays of department 
Stores, stationery stores, clothing stores, 
ete, and one spoke of the color blendings 
of the New York Hippodrome as furnish- 
ing him with helpful suggestions. 


In addition to trade journals, many jewel- 
ers get help from other business periodicals, 
books, etc. The State and national associa- 
tions and their conventions where the jewel- 
ers come into contact with one another and 
swap experiences, are also found helpful by 
most of the live-wire retail jewelers of 
Newark. The research work of the Ameri- 
can National Retail Jewelers’ Association is 
found especially helpful. 


OLLOWING are the things which some 
of the individual jewelers of Newark 
have found helpful in their business: 

Jean R. Tack, of Broad St., who for a 
number of years has been president of the 
New Jersey Retail Jewelers’ Association, 
and for several years was either second 
vice-president or first vice-president of the 
American National Retail Jewelers’ Asso- 
ciation, said that contact with his fellow 
jewelers had been one of the most helpful 
things to him. Meeting other retail jewel- 
ers from other parts of the country and ex- 
changing experiences has furnished him 
with many suggestions which he has applied 
with profit to his business. He has also 
found great profit in discussing business 
conditions, methods, etc., with those jewel- 
ers of his own city and State with whom he 
is well enough acquainted to have heart-to- 
heart talks without fear of their interfer- 
ance in any way with his own business. The 
State and national associations give him the 
opportunity to meet jewelers from more 
distant places whom it would be impossible 
to meet were it not for the conventions of 
these trade bodies. 

Conrad J. Brotherly, 411 Springfield 
Ave., says he has found the State and na- 
tional associations a great help to him in 
his business. The ideas which he gets in 
meeting other delegates at State and na- 
tional conventions he has applied with great 
profit to his own business. He has found 
the research work carried on at Harvard 
University under the auspices of the Ameri- 
can National Retail Jewelers’ Association 
of untold value to him. “The national as- 
sociation,” he said to THe JEWELERS’ Cir- 
CULAR representative, “is so helpful to a 





jeweler that he cannot afford to stay out 
of 1” 

Mr. Brotherly is a bank director and as 
such receives the monthly trade reports of 
the Federal Reserve system. The articles 
and diagrams in these reports are carefully 
studied by Mr. Brotherly, whether they per- 
tain particularly to the jewelry business or 
not. There is a vital connection between 
general business activity and prosperity for 
the jeweler, and a jeweler who keeps his 
finger on the pulse of business will avoid 
many errors of judgment as to purchasing 
and marketing, 


NOTHER thing Mr. Brotherly has 
found is that system for the retail 
jeweler pays. His books are kept in such 
a way that he can instantly tell the condi- 
tion of his business at any time, or the con- 
dition of any particular department of his 
business. He keeps a perpetual inventory. 
This takes time to install, but once installed 
is invaluable. His system of bookkeeping 
also makes it easy to tell almost at a glance 
his turnover on any particular line of goods, 
or for his whole stock. An adding machine 
facilitates the tabulating of the data neces- 
sary to accomplish such results. 
x * Ok 
Jerome B. Wiss, of Wiss Sons, Inc., 
hitherto known as J. Wiss & Sons, retail 
jewelers at 665 Broad St., says that he has 
gotten many helpful hints from jewelry 
trade journals. Like several other Newark 
jewelers, he mentioned as a most profitable 
source of ideas for business, especially in 
the matter of window displays, constant 
watchfulness as to what other merchants 
are doing—mostly merchants in other lines 
of business. Mr. Wiss said that frequently, 
when in New York, he goes to see the win- 
dow of a certain stationery store there for 
ideas that he can apply in his own business. 
The window displays of other merchants 
often furnish ideas which he can adapt to 
his own needs. 
x * * 
Henry Aurnhammer, 224 Springfield Ave., 
has found great help in attending jewelers’ 
conventions. He has found profit in the 
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JUST APPEARS 
THE GRAPHIQUE DE LA JOAILLERIE 


French Publication of Jewelry Designs 


THE MOST UP-TO-DATE TO PARIS STYLE ' 
JEWELERS :— 


We beg to draw your attention to this-new publication, entitled “LE GRAPHIQUE DE LA JOAILLERIE” 
(meaning in English “THE JEWELER’S GRAPHIC”). It is a trade journal edition in the most up-to-date form and 
containing all the latest ideas in the matter of design. We recommend it unreservedly to all classes of the jewelry 
trade. All designs are very carefully executed with practical good taste by our best Paris draftsmen. 

This journal appears every two months only, because we have observed that it takes this time in which to study 
out and produce genuine novelties, and we feel that our subscribers will support us on this point. 

However, the six copies per annum will contain as many designs as 12 copies (one each month) would, and this 
enables us to put the yearly subscription of “THE GRAPHIQUE DE LA JOAILLERIE” at 180 FRANCS. 

Our publication will certainly assist you greatly in your business and also in your choice when you are selecting 
new stock, because it will keep you constantly acquainted with PARIS novelties in your line. 


Trusting to be favored with your valued subscription we are, dear sir, 
Yours faithfully, M. C. MARET. 





TO SUBSCRIBE: Send to “The Graphique de la Joaillerie,” 2 Rue des Italiens, Paris (France), one hundred and eighty French 
francs, and you will receive twenty days later our first copy with a receipt certificate, which entitles you to one year’s sub- 
scription (or 6 copies). 
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>=ELECTRIC FURNACES= 


For ENAMELERS, TOOLMAKERS, 
DIE SINKERS, ROLLED PLATERS, 
KNIFE MANUFACTURERS 


and for all other trades requiring an even 
high temperature. 


What Your Customers 
Want 






Cheaper than gas furnaces and does better, 
quicker work. 





Made in France 


“MADE TO MAKE GOOD” 


Write for further information. 


—Z. BERBERIAN— 


185 EDDY ST., PROVIDENCE, R. I. 
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Catalogue Sent on Request 
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suggestions as to determining how much 
to charge for jewelry, rings, watches, 
clocks, silverware and other goods in order 
to make a fair and reasonable profit. “Not 
so many years ago,’ Mr. Aurnhammer told 
the representative of THE JEWELERS’ Cir- 
CULAR, “we guessed at what we should 
charge for an article. If an article cost, 
say, $5, we would judge about how popular 
that particular piece would be and how 
much the people in our neighborhood could 
affor to pay for it. One article we might 
sell for $2 more thar we paid for it. An- 
other article we might add $3 or $4. It de- 
pended on what we thought we could get. 
We did not understand, then, that the over- 
head in the retail jewelry business ate up 
33 per cent. of the true or scientific selling 
price. We didn’t give much thought to 
overhead, and often sold goods at little or 


no profit.” 
k * * 


Norbert Bertl, 41 Springfield Ave., gets 
ideas and business hints from many sources. 
He said that THe Jewerers’ Circular and 
other trade journals gave him many prac- 
tical ideas for window attractions and the 
conduct of his business. He also cuts out 
attractive advertisements and articles which 
might help him in his business that he finds 
in papers and periodicals other than trade 
journals. These he files in such a manner 
as to be easily available when wanted. 
News items are also utilized in his window 
displays. For example, if a newspaper item 
announces that the price of diamonds is 
about to be advanced, Mr. Bertl will clip 
this out and place it in a conspicuous part 
of his window, with a note to the effect 
that now is the time to buy diamonds. Mr. 
Bert] frequently clips articles from the 
Storekeeping Department of THE JEWELERS’ 
CircuLar and incorporates them in his win- 
dow display. 

Mr. Bertl also makes it his business to 
observe window displays of other merchants 
outside of the jewelry line. The way other 
storekeepers place their goods in the win- 
dow, and the different effects produced, all 
give Mr. Bertl points which he adapts to 
his own use. Often the exact idea of the 
other merchants is not produced, but the 
way they do things suggests new ideas to 
Mr. Bertl. But he never looks into the 
windows of other jewelers for suggestions, 
he says. He thinks he can get more origi- 
nal ideas by other sources than actual dis- 
Plays of other jewelers. 

Besides his habit of observation, study of 
trade journals, and adaption of suggestions 
he gets from newspapers and periodicals, 
Mr. Bert! has gotten much substantial help 
in building up his business from the study 
of books on business, of which he has a 
considerable library. Some of these per- 
tain to the jewelry trade, such as the Dia- 
mond Book, Time Telling Through the 
Ages, and others. But many of his books 
are on fundamental business. Some of 
these are as follows: Economics of Re- 
tailing, Principles of Salesmanship, Devel- 
opment of Executive Ability, Auditing 

heory and Practice, Sales Promotion, 
ae Men and Their Work, Advertising 

rinciples and Practice, Encyclopedia of 
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Law and Forms, Human Nature, Handbook 
of Expression and Phrase Book, Advertis- 
ing and Selling, Marketing, Management, 
and many others. Mr. Bertl also takes a 
number of general business periodicals. 

* * * 


Harry De Roy, of 12 West Park St., is 
another Newark jeweler who gets many 
new ideas for window displays and adver- 
tising from watching window displays of 
merchants in other lines. “There is one 
window dresser in Newark,” Mr. De Roy 
said to THE JEWELERS’ CIRCULAR repre- 
sentative, “who is a wizard at blending 
of colors. I get many ideas from going 
around to see his window displays. There 
should never be any clashing of colors in a 
jewelry window display. No matter how 
beautiful a thing may be, it should not be 
put in a window unless it thoroughly har- 
monizes with the other things on exhibit. 

“I always plan to have flowers in my 
window, something to give color. It is very 
essential that these harmonize with the 
jewelry displayed.” 

Mr. De Roy said that he also got helpful 
ideas concerning the blending of colors 
from attending the performances at the New 
York Hippodrome. 

“Many ideas for advertisements are se- 
cured from reading advertisements of mer- 
chants in other lines than jewelry. Meth- 
ods used by others can be adapted to 
jewelry advertising with great profit many 
times,” said Mr. De Roy. 





Per Cent of Gross Sales Spent on 
Advertising 





GOME excellent arguments in favor of 

co-operative advertising, which has 
been treated extensively in this depart- 
ment during the past several years, are 
given in the following: 

“A large eastern advertising agency 
made a survey of various industries 
of the United States in order to find 
out what percentage of gross sales were 
being spent for advertising. One of the 
results of this investigation was the dis- 
closure that the entire jewelry industry 
spends but one-seventh of one per cent 
of the gross sales for advertising! It 
was pointed out that it was very evident 
that one of the reasons for jewelers hav- 
ing such a small yearly turnover was the 
lack of appreciation of the value of ad- 
vertising. It was shown that some mer- 
cantile businesses spend as much as 12 
per cent on advertising. A very conserv- 
ative amount for jewelers to spend would 
be 2 or 3 per cent. 

“Many jewelers seem to think that be- 
cause they are in the jewelry business 
any one wanting jewelry would naturally 
come to them, but they fail to go one 
step farther and realize that they have an 
almost inexhaustible source to draw upon 
for sales of jewelry because in the realm 
of gifts there are many lines of mer- 
chandise from which the consumer can 
choose, and it is the duty of the jeweler 
to see that he gets his proper percentage 
of sales of the great consuming public. 

“Ofttimes a father and mother may be 
contemplating a gift to their son and in 
talking over the matter had reduced the 
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possible choice to something in the 
jewelry line or sporting goods and it only 
remains for them to make the final de- 
cision to determine which to give. Then 
the day before the shopping expedition a 
snappy advertisement will appear in the 
newspaper showing some good line of 
sporting goods and in it will appear the 
article which was under consideration. 
The description, price and display of pic- 
ture put the final touch to the reasoning 
process with the result that the gift is 
chosen from a_ sporting goods house 
rather than from a jeweler. The gift 
may have been a sweater, so that if the 
jeweler had dwelt on the lasting quality 
of his merchandise, in advertising, and 
had used the same persuasive and pro- 
gressive methods of advertising as the 
sporting goods man he would have made 
the sale because he would have had the 
best argument—the lasting quality of the 
article—on his side. 

“Many jewelers are arguing that at this 
time they can’t afford much toward ad- 
vertising, but this argument is check- 
mated by the co-operative advertising 
movement that is extending over this 
country due to the activity of the Na- 
tional Jewelry Publicity Association. The 
sum and substance of which is_ that 
jewelers should get together, co-operate 
in many things where the results will 
prove mutually beneficial and there is no 
place where this would be more so than 
in advertising. For example, in a town 
of 5,000 population there may be three 
jewelers and by combining, they could, 
for a moderate sum from each jeweler, 
put in the daily paper a good size ad- 
vertisement setting forth jewelry, silver- 
ware, clocks, watches and diamonds as 
the best merchandise for gift giving, also 
that they carry many lines in order of 
necessities, that they have hundreds of 
articles selling from one to five dollars, 
and so on. 

“Government reports show that the 
jewelry industry gets but 2 per cent of a 
possible 98 per cent of business going 
to the so-called non-essential lines of 
merchandise. It is, therefore, manifest 
that jewelers of this country must co- 
operate and get a larger per cent of the 
98 per cent they are not now getting 
rather than by cutting each others’ 
throats in an effort to divide up the very 
small 2 per cent. 

“Co-operative advertising will bring re- 
sults for the local jeweler and besides 
doing this, the effort made in putting on 
a co-operative advertising campaign will 
bring the jewelers closer together and 
they will find they can co-operate on 
many other things that will bring benefit 
to the jewelry trade.” 








The retail merchants’ department of the 
Evansville Chamber of Commerce will un- 
dergo a reorganization within a short time 
and select officers for the year. This depart- 
ment has been of a great deal of benefit to 
the jewelers and their interests in Evans- 
ville and surrounding country. Charles F. 
Artes, of the Charles F. Artes, Inc.; Ben 
Kruckemeyer, of Kruckemeyer & Cohn, and 
others are members of the department. 
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Our Number 260 Tea Set 


Highly Polished, Hand Engraved 





The J. Rogers Silver Co, 


Manufacturers of Popular Priced and 
Medium Grade of Silver-plated 


Hollowware 
Selling to the Jobbing Trade Only 


Factory and Salesroom 


13-15 Laight Street, New York, N. Y. 
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SIMSON BROS. 


125 Canal Street New York 


Pierced Shanks 


Suitable for Onyx or Colored Stones 





Made in various lengths and shapes. 





Immediate Delivery 

















ECLIPSE DESK SET 





This Latest Addition to the Eclipse Line Is 
Meeting With Instant Demand 


The Desk Set is a combination of our three most 
popular numbers, put up in an attractive velvet lined 
leatherette box. 


14K. Gold Filled Mounted Fountain Pen 
14K. Gold Filled Propel-Repel-Expel Pencil 
14K. Gold Filled, Pearl Blade Paper Knife 


Specially Priced to Meet Popular Demand. 
Samples and Prices on Request to Jobbers Only. 


The Eclipse Fountain Pen Company 


42-44 East Houston St.—298 Mulberry St. 
NEW YORK CITY 

















Full Size Newspaper Cut 
Ask for No. J116 


Write for free newspaper cut service 


Buffalo Jewelry Mfg. Co., Inc. 


“The Mail Order House” 
Brisbane Building Buffalo, N. Y. 
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Simplified Showcard Writing 








Described and Illustrated in 10 Lessons 


Written Expressly for The Jewelers’ Circular by A. E. Edgar 














(Coutinued from issue of March 1) 
LESSON NO. 3 
N Lesson I the perpendicular and hori- 
zontal strokes were given, when it was 
found that six letters were made of these 
two strokes. In Lesson II the right and 
left oblique strokes were given, when it 
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WIL 
WILTON 


Fic, 1 














was found that these four strokes in com- 
bination formed fifteen letters of the alpha- 
bet, leaving only eleven others to complete 
the alphabet. Of these eleven, only three 
are composed entirely of new strokes, eight 
of them having straight strokes in com- 


LAWYER 
MILTON 


PIG.Z 


bination with the curved strokes introduced 
in Lesson III. 

Lesson IJ] is the most difficult of all 
the lessons to the beginner, because here 
we employ curved strokes for the first time. 
Practice alone can bring perfection to the 
student of Show Card Writing. The more 


CLOTHING 
CLOTHING 


Fic. 3 


Mainstaking practice that is given to the 
study of the letter forms, and especially to 
the Primary or foundation strokes the sooner 
the jeweler will be able to make cards for 
his windows. 

The lesson task for the third week is as 
dllows : For ten minutes each day prac- 
tie the curved strokes on the first line. 
‘or another ten minutes practice the letters 


'h 


the order given in the two middle lines, 


making the strokes in the order indicated 
by the numbers, and in the directions in- 
dicated by the arrows. Then for another 
ten minutes the words in the lower line 
may be practiced. If longer time can be 
given to practice give more time to the 
strokes in the first line, and to forming 
the letters that appear to be the most diffi- 
cult to form correctly. 

At the completion of these three lessons 
the student should be ready to make words 
of any length and in any position. That is, 
he should be willing to try to do this and 
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strive to secure the best arrangements of 
the letters possible. 

The spacing of the letters is of as much 
importance as the making of the letters, 
if not greater. Poorly made letters properly 
spaced on a neatly laid out card will be 
far more pleasing to the eye than perfectly 
made letters badly spaced, and remember, 
in making a card the eye is the sole judge 
of its beauty and its perfection, 

If every letter occupied the same amount 
of space on the card it would be possible 
to secure mechanical perfection. It would 
be merely a little matter of measurements. 
Spaces of the same size equally placed apart 
would be the sole requisite. The first 
line of Fig. 1 is arranged with equal 
spaces and with the same spacing be- 
tween. How badly this will serve us in 
actual work is shown by using the word 
“WILTON,” with its six letters to corre- 
spond with the number of spaces laid off, 
as an example. Here we have one letter 
that is wider than all the others and one 
that is narrower than all the others. If 
these letters were all given an equal amount 
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of space, taking the size of the space from 
the first letter, the “W,” the spacing for 
the “I” would still be further out of propor- 
tion. 

Even if we allow for the different widths 
of the letters in our spacing and merely use 
a mechanical measurement for the spaces 
between the letters we will not secure the 
proper spacing to please the eye. This is 
done in the second and third line of Fig. 
1. In the second line note the great amount 
of space between the “L” and the “T.” 
That between the other letters, while un- 
equal, might pass muster with many eyes 
not too critical, but the poorest trained eye 
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would immediately discover the unsightly 
spot between the “L” and the ‘‘T.” 

In the last line the letters of the word 
are properly spaced. Note that the top 
stroke of the “T” overlaps the bottom stroke 
of the “L.” This brings the amount of 
space between the upright strokes of these 
two letters into better proportions. The 
rounded portion of the “O” falls within the 
line drawn perpendicularly from the tip of 
the “T,” showing that these two letters 
overlap slightly instead of having a space 
between them as would be the case in the 
arrangement in the first three lines. 

The formation of the letters are so differ- 
ent that they require special spacing ac- 
cording to their combination. The only 
safe rule that can be laid down in regard 
to spacing is that the letters should appear 
to the eye to be equally distant apart. 
Words, also, should be spaced apart in the 
same manner. The spacing of words may 
be actually more or less as the need arises, 
by varying the form of the ending stroke 
of one word and the beginning stroke of the 
following word, 

The capital letters of the alphabet may 
be roughly divided into groups according 
to their physical appearance, as follows: 

Group 1. Those beginning and ending 
in perpendicular lines: H—I—M—N—U. 

Group 2. Those beginning and ending 
with oblique strokes: A—V—W. 

Group 3. The circular letters: )— 
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Technique of Eye 


Dissection 


By Frederick A. Woll. 


136 pages; illustrated with 123 half- 
Most of the dissections 
described in the book are original, and 
the others are revisions of the standard 
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| Jewelers’ Tools and Supplies 
V. T. F. and Other Watch Crystals 
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All These Rings Are Hand Pierced 
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We Do Not Sell to Retailers—Buy from Your Jobber. 
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NEW YORK 
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Group 4. Those having one perpendicular 
and one round side: B—D—G—P. 

Group 5. Those having open spaces on 
both sides: T—X—Y. 

Group 6. Those having one perpendicu- 
lar side and one open, or partly open side: 

Take the space between the letters in 
group 1 as the standard for measurement. 
That is the space between the H and the 
I, or the H and the U, N or M, would be 
the same. 

Letters in group 1 and 2, in group 1 and 
3, in group 1 and 5 and letters in where 
group 1 follow those of group 6 the spacing 
would be slightly less. 

Letters coming together in groups 2, 3 
and 5 are also placed closer together. 

The letters A and V will actually over- 
lap as in the Land T in the word WILTON, 
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I, the I and the L which is particularly 
striking in this word, in connection with 
the closeness of the letters L and T, the 
T and the O. 

In Fig. 3 another example of spacing is 
shown. The upper line shows the ease with 
which the card writer can fall into error. 
The actual space between all the letters in 
the word CLOTHING on the upper line 
is the same throughout, but it appears to 
be much more between the first four letters 
than between the last four on account of 
the variation of the forms of the letters 
composing each group. The correct spac- 
ing is shown in the word CLOTHING on 
the lower line. 

A test for good spacing that is easy to 
apply is to take the first three letters of the 
word and compare them for spacing—by 
appearance—not by actual measurement. 
Then compare the second two with the 
letter following and see if this new group 
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LESSON PLATE III 


thus, AV. The same occurs where A and 
W come together, AW, 

Of course these are not all the variations 
between the various letters. It would fill 
4 page and make tedious reading to give all 
the peculiar variations necessary. These 
have been given merely to start the jeweler 
to investigate the spacing of his letters 
when he forms a word. His eye will tell 
him when he is wrong, and unless the eye 
says “too much space” or, “too little space” 

May rest assured that no one else will 
question it on a show card, whether he 
$ the rules of spacing or not—but he 


must be honest with himself in his judg- 
ments. 


_ Examples of correct spacing are shown 
a Fig. 2. Note the overlap of the A and 
W in the word LAWYER. Note the close- 
mess of the end of the horizontal stroke 
—— L and the first stroke of the A. 
ote that the closest points of the W and 
are nearer together than in the Y and E. 
word MILTON has the same char- 
teristics as the word WILTON. Note 
wider spacing between the M and the 


of three appear to be properly spaced, and 
so on until the whole word is tested in this 
way. The uneven spacing will be apparent 
because the standard of spacing will be the 
spaces between the first two letters. 

For practice in spacing letters the jewel- 
er might practice on such words as he 
will use on his cards, viz) DIAMONDS, 
PEARLS, BAR PINS, WATCHES, 
CLOCKS, and so on. Notice the varia- 
tion in spacing necessary to secure a well 
proportioned word. 

The advanced student will find in Fig 4 a 
motto card that can be placed in the window 
at any time of the year. Note the promin- 
ence given to the word “Diamonds.” That 
word will catch the eye of anyone at all 
interested in diamonds, and many of those 
who are not directly interested. Curiosity 
to know what is said about the diamonds 
will cause the card to be read. 

This lay-out of the card is probably as 
good as can be planned except by the most 
expert card writers. The only other form 
that would be as pleasing is that where the 
words below the headline or catch phrase 
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are so arranged that they will exactly fill 
the panel made by the words. This means 
a careful selection of words so as to secure 
an even spacing, and often results in a 
stilted phrasing of the text. By keeping 
the beginning of all lines in alignment a 
very pleasing lay-out is secured, whether the 
ending of the lines are in alignment or 
not. 

The card shown in Fig. 5 is specific and 
the message direct. It will apply only where 
circumstances are such as to warrant it, 
but the use of this kind of window card is 
to be commended above the ordinary motto 
card shown in Fig. 4, although that in a 
measure is specific too, in its reference to 
“Diamonds.” Card texts cannot be too 
direct or timely. 

The illustration of the boy and the dog 
are clipped from a magazine advertisement 
of a clothing firm and pasted to the card. 
It connects the watch and the boy in the 
mind of the parent or guardian. Pasted 
on cut-out pictures can be used very freely 
as long as the picture is suitable and it is ap- 
plied in an artistic manner. In another les- 
son the method of securing a smooth and 
attractive card with a pasted on picture wilt 
be given more prominence. 





Try a Personal Inventory 

How often do you take an inventory? 

We don’t mean simply an inventory of 
your cash assets on hand, or the number 
of diamonds you personally own, or even 
the number of letters you have forgotten 
to answer. We refer to an inventory of 
your tangible as well as your intangible 
assets and liabilities. 

Why not, in order to measure your own 
progress, and those under your direction, 
make an appointment with yourself and 
devote, say an evening or two, towards 
analyzing your own personal situation? 

With a pencil and a sheet of paper ask 
yourself these questions—and then answer 
them fairly: “What have I done during 
the past year to improve myself?” “What 
have I done to broaden myself in the busi- 
ness I am in?” “Have I really used deter- 
mination in my year’s work?” “What im- 
provements or suggestions have I made to 
the benefit of my profession?” “What short- 
comings in my personality have I over- 
come?” “What personal deficiencies have I 
discovered that need remedying?” “What 
definite progress have I made during the 
past year?” “Have I put a _ reasonable 
amount of effort towards bettering myself?” 
“What is there about my business I know 
this year, but which I did not know be- 
fore?” 

These qeustions are merely suggestive 
ones and by no means complete, yet an- 
swered they will furnish a good analysis 
of your personal standing. They will show 
you where you stand with yourself. 

Every business enterprise judges its actual 
progress by both mental and material in- 
ventories. Cold fact and figure inventories 
tell the story—mental inventories explain 
the story. The mere fact that a store has 
created a profit or caused a loss is not 
enough—the reasons for the profit or the 
loss must be analyzed so that the profit can 
be increased or the loss reduced —C. T. H. 
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CorduroyVelvet 
WindowDisplayMaterial 


CIRCULAR 


$199 yard 


30 inches wide 


Dresses Your 
Window 
and Always Heeps It 
LooKing Its Best 





ORDUROY VELVET is a new 

durable display material that allows 
for richer effects, the use of more vivid 
colors, and a more frequent change in 
the appearance of the window at less 
than half the cost of other materials 
now being used. 


Per Yard 
No. J78089. Blue .. . . $1.00 


No. J78091. Purple .. . 1.00 
No. J 78087. Cherry - - 1.00 





COLORS AND PRICES: 


ORDUROY VELVET is soft and 

silky, finely ribbed, and comes in 

the exceptional width of 30 inches, mak- 

ing artistic arrangement and graceful 

setting a very simple matter. For quality, 

smartness and low cost nothing can com- 
pare with this Corduroy Velvet. 


Per Yard 


No. J78090. Grey ... 
No. J78088. Orange . . . 
No. J780911. Emerald Green 1.00 








Choose Seweral of These 
Six Gorgeous Colors 
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The Canadian Chronometrical 
Association 














HERE has recently been formed the 
Canadian Chronometrical Association, 
with main offices in Toronto, Ont., its pur- 
pose being substantially akin to that of the 
Horological Institute of America. These 
purposes are set forth in the constitution and 
by-laws appended below: 
CONSTITUTION OF THE CANADIAN CHRONO- 
METRICAL ASSOCIATION 
SEcTION 1 

This association 

(a) Shall be an association of those engaged or 
intimately interested in the study or practice of 
the science of chronometry, or employed in the 
manufacture, trial, sale or repair of instruments 
of time measurement. 

(b) and shall be known as the Canadian Chro- 
nometrical Association. 

Section 2 

The objects of this association shall be: 

(a) The promotion of friendly intercourse and 
co-operation among those who are members of the 
association or who are entitled to become members 
thereof; and to this end the development and con- 
tinuance of district branches of the association 
throughout Canada, whereyer it may be possible 
to form such branches. 

(b) To constitute a means of contact between 
employers seeking men and men seeking employ- 
ment. 

(c) To take any necessary action looking to the 
elevation of ethical standards and practices in the 
craft. 

(d) To develop by every possible means a better 
public understanding and appreciation of the uses 
and requirements of time measurement; and to 
encourage the sale, use and proper upkeep of more 
and better instruments of time measusement. 

_(e) To disseminate information of use to prac- 
ticing chronometrists and those learning the craft. 

(f) To evolve standards of efficiency by which 
the qualifications of chronometrists may be meas- 
ured, 

(g) To accomplish a plan of certification of 
chronometrists, preferably by arrangement with 
some department of the Government of Canada; 
to develop a syllabus of study and training for the 
assistance of improvers and others in preparing 
themselves to obtain such certificates; and to un- 
dertake the application of this plan of certification 
and training, preferably in co-operation with some 
governmental department as above, at the discre- 
tion of the executive. 

(h) To evolve and adopt an official and accurate 
terminology in the science and practice of chro- 
nometry and chronometrical repair work. 

(i) To discover and disseminate information 
concerning legislation affecting the science of 
chronometry or the manufacture, trial, sale or re- 
Pair of instruments of time measurement; to de- 
termine and adopt courses of action in respect of 
such legislation, to the end that the interests of 
members of this association may be protected. 

(j) To draft and recommend for adoption any 
such legislation as may from time to time seem 
expedient to. this association, 





SECTION 3 

Membership in this association shall be open to 
the following, on payment of the required fee: 

(a) As Professional Members: those engaged in 
the practice or teaching of the science of chro- 
nometry, or in the making, testing or repairing of 
instruments of time measurement, and the major 
portion of whose income is derived from the above 
pursuits. 

(b) As Professional Associate Members: those 
who possess the technical qualifications for mem- 
bership, but are not now engaged in the above pur- 
suits, or whose income is derived chiefly from 
other sources. 

(c) As Non-Professional Associate Members: 
all others defined in Section 1, subsection (a), who 
do not qualify for Professional or Professional! 
Associate membership. 


A foreman possessing the qualifications of a 
practical chronometrist shall for the purposes here- 
of be regarded as a Professional Member. 

The right to vote in the election of officers of 
the association, or on any question at all on which 
a vote is taken, shall be extended to all members 
of the association. 

The annual fee for each form of membership 
in the association shall be one dollar ($1), payable 
in advance; and may be paid by each member indi- 
vidually, or by any district branch of the associa- 
tion for its collective membership. 


SECTION 4 

(a) The head office of the association shall be 
in the city of residence of the secretary of the 
association. 

(b) The annual meeting and election of officers 
shall be held at a time and place to be decided 
upon by the Executive Committee of the associa- 
tion; announcement of said time and place to be 
made to the members by the Executive Committee 
not less than two months prior to the meeting, 
either by mail or by announcement in The Trader, 
or by both. 

(c) Election of officers, if contested, shall be by 
ballot; either by mail, from the entire voting mem- 
bership of the association, or by vote of those 
present in convention at the annual meeting, as 
may be decided by the Executive. 

(d) Special meetings of the association may be 
called at any time upon the written request of ten 
members, made to the president or first vice-presi- 
dent; provided that ten days’ notice of such meet- 
ing shall be given the members. 

(e) The following shall be the order of business 
at annual meetings of the association. 

1. Reading of minutes. 

2. President’s address. 

3. Report of the treasurer. 

4. Report of the secretary. 

5. Reports of committees. 

6. Communications. 

7. Unfinished business, 

8. New business. 

9. Report of Nominating Committee and election 
of officers. 
quorum 


(f) Twenty members shall constitute a 
at any meeting of the association. 





SEcTION 5 

The officers shall consist of a president, first 
vice-president, second vice-president, third vice- 
president, and a treasurer. These officers. shall 
be elected at each annual meeting of the associa- 
tion, and shall be ex officio members of the Execu- 
tive Committee. 

The president may be ex officio member of all 
committees. 

There shall be an Executive Committee consist- 
ing of twelve members, six to be professional and 
six to be professional associate members. This 
committee shall be elected annually at the annual 
meeting of the association. In the event of a 
vacancy occurring therein the committee may ap- 
point a member of the association to fill such 
vacancy in accordance with the proportions above 
laid down respecting professional and professional 
associate members; and such member shall hold 
office until the next succeeding annual meeting of 
the association. The committee shall also appoint 
the secretary. 

The Executive Committee shall meet every 
month, or at the request of any three members 
thereof, and five members shall constitute a 
quorum. Reasonable notice of the time and place 
of monthly or special meetings shall be given every 
member of the Executive. 

SECTION 6 

The duties of the officers shall be as set forth 
hereinunder: 

The president shall preside at all meetings of 
the association and of the Executive Committee, 
shall countersign checks issued by the treasurer 
for expenditures authorized by the Executive Com- 
mittee, and shall appoint annually a nomination 
committee and such other committees (other than 
standing committees) as shall be deemed necessary. 
In the absence of the president these duties shall 
devolve upon the first vice-president; and in his 
absence, upon the second vice-president, and in his 
absence, upon the third vice-president. 

The treasurer shall be charged with all funds 
of the association, shall issue and sign checks for 
authorized expenditures, and shall render an an- 
nual statement of the receipts, expenditures, assets 
and liabilities of the asscciation. 

The secretary shall keep records of all meetings 
of the association and of the Executive Committee, 
shall report annually on the activities of the asso- 
ciation, and generally shall carry out such duties 
as may be assigned to him by the president or the 
Executive Committee. 








“The Department of Commerce re- 
cently propounded some questions to the 
Department of Justice as to the particu- 
lar character of trade associations with 
which the department could rightly con- 
tinue to co-operate in statistical and other 
matters of commercial advancement. 
Some misunderstanding has apparently 
grown up over the correspondence in- 
volved,” said Secretary of Commerce 
Hoover in a formal statement issued on 
March 9. “The Department of Com- 
merce makes no interpretation of the 
Sherman Act. It does have to decide 
in what sort of association work it can 
rightly co-operate. The department does 
not find a basis of co-operation with the 
so-called open price associations, and 
never has.” 
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A Novelty of Rare Appeal Plus a Reliable Timekeeper 


No keys to lose 


Shows when it needs 
winding 


No springs to break 
Extremely simple 
Reliable 

Practically noiseless 


Adjusts itself to irregulari- 
ties of shelf or mantel 


The clock’s own weight is its 
sole motive power 


Conscientiously French made 
complete under one roof, 
not assembled 


A mechanical masterpiece 
patented 


Placed in your window or on 
your show case it compels 
interest 


An active Protective Sales 
Policy in favor of the ethical 
Retail Jeweler 


Actual Height I! Inches 
Black, Oxidized, and Clear Brass 


Booklet sent on Request 


Gravity Clock Co., Inc., *7 yinerSauare 




















FULCRUM OIL 
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Absolutely the Highest 
Grade Lubricant ever 
produced for Watches, 
Clocks and Chronom- 


eters 


FULCRUM OIL is always “up to standard.” The 
careful and critical tests and inspection by the most 
expert oil specialists in the world, insure this. 

The War Department recognized this when they 
selected Fulcrum Oil for use on their delicate and 
intricate instruments and mechanisms. 

If you are not using Fulcrum Oil, it will pay you to 
investigate. 


FULCRUM OIL COMPANY 


Franklin, Pa., U.S. A. 








What You Must Do 
To Succeed! 


A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jewcler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 
Horological Department C, Peoria, III. 















































March 15, 1922, 








THE JEWELERS’ 








Ses 


Regulations for Local Watch Inspectors 





— 








N answer to a subscriber’s inquiry, the 
following instructions referring to local 

watch inspectors are reprinted. For these 

instructions we are indebted to the late 

Webb C. Ball, Cleveland, O., general time 

inspector : 

INSTRUCTIONS TO LOCAL WATCH INSPECTORS 


Referring to the Rules of the Operating Depart- 
ment, relative to the inspection and careful han- 
dling of employes’ standard watches, Local Watch 
Inspectors will observe the following instructions: 

1, When watches are presented for inspection, 
care should be exercised not to impose any hard- 
ship or annoyance on the employe, and in case of 
any question, the employe should be given the 
benefit, if it can be done with safety to the ser- 
vice, but safety and reliability must first be con- 
sidered. There must be no discriminaticn of any 
kind whatever on account of trade prejudices. It 
should be borne in mind that inspectors of watches 
are acting for the Railroad, not as individuals work- 
ing fcr personal ends. 

2. Orders for watch inspection may be presented 
to the most convenient authorized watch inspector 
of the Railroad; and under no circumstances should 
the order be returned to employe. It is the in- 
troduction to inspector, and must be retained by 
him for record. Watches that have been rejected 
by one inspector cannot be passed upon except by 
the general time inspector. 

3, The minimum standard of excellence for 
watches now in service shall be of a grade equal 
to what is known among American movements as 
the “17 jeweled, single roller, lever set, Breguet 
hair spring, patent regulator, adjusted,” in such 
repair as will enable them to run within a variation 
of thirty seconds per week. This quality of move- 
ment is represented by the Waltham “Crescent 
Street,” the Elgin “Raymond,” “Hamilton No. 
936.” and other makes of equal grade and adjust- 
ments. Their general finish shculd be such as to 
enable them to keep time as close as the average 
of the standard named. Inspectors should be satis- 
fied that they are capable of doing so, and in this 
must have more thar the average degree of cer- 
tainty, for old watches, like old machinery, are 
apt to be more or less unreliable. 

4, The fcllowing schedule will govern the stand- 
ard for New Railroad Watches: 


WALTHAM WATCHES— 
16 size ‘Vanguard,’ 
medel, double roller. 
16 size “Crescent Street,” 21 jeweled, bridge 
model, double roller. 
16 size “Riverside,” 19 
model, double roller. 
ELGIN WATCHES 
16 size “Veritas,” 23 jeweled, three-quarter 
plate, double rcller. 
16 size “Father Time,’ 21 jeweled, thrce- 
quarter plate, double roller. 
16 size “B,. W. Raymond,” 19 jeweled, three- 
quarter plate, double roller. 
HAMILTON WATCHES— 
16 size No. 950, 23 jeweled, bridge model, 
double rcller. 
16 size, No. 992, 21 jeweled, three-quarter 
plate, double roller. 
16 size, No. 996, 19 jeweled, 
plate, double Roller. 
ILLINOIS WATCHES— 
16 size “Sangamo Special,” 23 
bridge model, double roller. 
16 size “Bunn Special,” 21 jeweled, three- 
quarter plate, double roller. 
16 size “Bunn,” 19 jeweled, three-quarter 
plate, double roller. 
HAMPDEN WATCHES— 
16 size “Special Railway,” 23 jeweled, three- 
quarter plate, double roller. 
16 size “New Railway,” 21 jeweled, three- 
quarter plate, double roller. 
16 size “Railway,” 19 jeweled, three-quarter 
; plate, double roller. 
SOUTH BEND WATCHES— 
16 size “Special Railroad,” No. 227, 21 
Ro Jeweled, bridge model, double roller. 
WARD WATCHES— 
16 size “Howard” watch, 19, 21 and 23 
Jeweled, bridge model, double roller. 


23. jeweled, bridge 


jeweled, bridge 


three-quarter 


jeweled, 


BALL WATCHES— 
16 size “Official R. R. Standard,” 19, 21 
and 23 jeweled, double roller. 

. All watches must be adjusted to five posi- 
tions and so stamped on plates; also must 
be lever set, have plain Arabic standard 
dials, and, if in open-face cases, wind at 
the figure 12. 

5. Discontinued makes or grades and “Ameri- 
can” watches bearing the names of jewelers or 
other names not standard trade marks, or trade 
numbers, will not be accepted as new watches, and 
all new American watches should have the stand- 
ard trade mark or trade number plainly stamped 
on the plates. 

Twelve size watches are not considered standard, 
and therefore will not be accepted. 

6. In the care of the watch, the following rules 
are important, especially in railroad service: 

A—The movement must be clean and the oil 
fresh. If the oil becomes sticky or gummy from 
any cause, it must be removed and fresh oil put 
on. Frequently fine watches, after being put in 
order and regulated, change their rate at the end 
of six or eight months, caused by the chemical 
changes taking place in the oil. It should be care- 
fully noted that none of the pivots are running 
dry, especially the balance pivcts, which require 
close attention, as their running dry causes irregu- 
lar rating and injury to the pivots by their cutting 
from lack of oil. 

B—The hair-spring is a very important factor; 
it must be true, not warped or bent. The regulator 
pins should be straight so that the hair-spring will 
strike flat and equal. The pins should be neither 
too tight ncr too loose, but just close enough to 
allow a slight vibraticn of the hair-spring between 
them; this vibration to allow a clear space (to be 
seen by the aid of the glass) between the hair- 
spring and the pins, and to be equal between the 
pins. The regulator should stand as near the cen- 
ter of the index as practical. 

C—The balance wheel must be true and per- 
fectly poised and should have constant attention, 
as the severe usage of railroad service may spring 
the pivots slightly or jar the balance out of poise, 
especially the heavy balances. 

D—The main-spring should be taken out every 
time the watch is cleaned, and tested to see if it 
fits the barrel properly, and if its movement is 
perfectly free and its strength fully developed to 
the end that the motion of the balance will not 
“fall off’? during the last half of the day. The 
main-spring must be free from gummy oil cr rust 
spots, and slightly fresh oiled. If found lacking 
in any of the above points, it must be replaced 
by one of the best quality, as the finest watch will 
not keep correct time with a cheap, imitation main- 
spring. 

E—The dial wheels must be free—care should 
be taken that they do not come in contact with the 
dial. The second hand may be set too close to the 
dial without being noticed. There must be no 
friction between the minute and the hour-hand, and 
the hour-hand must not come in contact with the 
dial at the hub. 

F—The stem winding crowns and arbors in 
both old and new watches must be free, not binding 
or grinding at any point. Lever set watches are 
considered safer, and are required for use in ser- 
vice. 

G—The condition of the case should be inspected 
—a case with loose joints gaping open will admit 
dust and dirt, and is not safe covering for a re- 
liable movement, 

H—Every watch must be carefully tested for 
magnetism, and, if charged to more than normal 
degree, must be demagnetized. 

7. Imitation balance jewels and other imita- 
tion material must not be used in repairing rail- 
road standard watches. 

8. When employes leave their watches with in- 
spectors for cleaning, repairs or inspection, standard 
Icaner watches must be furnished them, free of 
charge, to be used in service for a period not ex- 
ceeding 15 days, except by mutual agreement be- 
tween employe and inspector for a longer term, 
and a “Standard Loaner Pink Card Certificate” 
issued with each watch loaned. When loaner watch 
is returned, inspector will make note of date and 
record of time on the loaner card, which must be 
taken up by inspector and forwarded to general 
time inspector. (See instructions on Standard 
Loaner Pink Card Certificate.) 
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9. Standard Loaner Watches must have the 
same careful attention as employes’ watches and 
be fully up to the standard for new watches ac- 
cording to Rule 4, as their correct rating fills a 
most important requirement of the time service. 





Dial for a Watch With Central Sec- 
onds to Go or Stop at Will 





DIAL for a watch with central seconds 

that can be started or stopped at will, 
is the subject of Swiss patent No. 90742, 
granted to Adrien Louis Rochat of Cologny 
(Geneva), the claims of which are as fol- 
lows: 

This watch permits of the correct reading 
of the distance which a moving vehicle 
will make in a given time, by determining 
the time taken to traverse a certain distance, 
distinguished in that it includes several 
circles concentric to the division of seconds, 
between each pair of which there is at least 
to be found a scale which based on a given 
distance travelled and which allows of the 
reading, under the seconds hand, of the dis- 





NEW 


PATENTED WATCH DIAL 


tance that will be covered by a moving 
vehicle in a given time, if it makes the trip 
at an average speed, corresponding to that 
employed in traversing the distance in ques- 
tion, 

The sub claims are as follows: 

1. A dial according to the claim therein 
distinguished that the figures of the scales 
that indicate the distances to be traversed 
irr hectometers, and the speed by the hour 
and in kilometers, corresponding to the 
time employed in covering these distances, 
differ in size and in color. 

2. A dial, according to the claim and sub 
claim 1, therein distinguished that between 
each pair of concentric circles enclosing the 
indications of rate of speed by the hour 
and in kilometers, the units of the number 
of kilometers are indicated by figures placed 
between the other figures which indicate only 
decades of kilometers, the figures indicating 
the decades and those showing units of 
kilometers, being of different size. 

3. Dial according to the claim and the 
sub claim 1. Therein distinguished that 
between each pair of concentric circles con- 
taining the indications of the speed by the 
hour and in kilometers, the units of the 
number of kilometers are indicated by fig- 
ures located between other figures which in- 
dicate only decades and those indicating 
units of kilometers, being of the same size 
but of different color. 
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Perfect Incorporation 


is Guaranteed in our 


WELDED PLATINUM-ON-GOLD SHEET 


(White, Green or Yellow Gold) 


Stock Combinations 
PLATINUM—1/50 on Gold—49/50 
r 1/40 “ ze 39/40 
oo * ss 29/30 
1/25 “ ig 24/25 
vee” 21/22 
1/20 “ 2 19/20 
1/16 “ 3 15/16 
1/15 “ iti 
1/13 rn 


Special combinations to order. 


Our 18Kt White Gold is distinctly superior. Try it! 


R. & H. Platinum Works 


Refiners and Workers in Platinum, Gold and Silver 
® 709-717 6th Avenue, New York 






































Made in the Following Sizes: 


9 9 ad 97 9 a 


1289, $15 761 600 80l il 


In Both Stamped and Unstamped 





MADE WITH YOUR TRADE MARK 
IF ORDERED IN QUANTITIES 
QUOTATIONS CHEERFULLY GIVEN 


HERPERS BROS., NEWARK, N. J. 









































Established 1858 


Refiners 


Gold 
Silver 


Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 

















Refiners 


Gold 
Silver 
Platinum 








HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 


—————E—_— 
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BREAD TRAY OR SIMILAR ARTICLE. 
Filed Aug. 25, 


60,490. 
Victor GAERTNER, New York. 


bent in a half loop toward the pencil casing, then 
parallel with the body portion, and then in a half 
loop toward the pencil casing at the end of the 























PI 





ee dal eli er 
if LI a hl ec i lil 1921. Serial 495,402. Term of patent 7 
Tr 1 om ————s = 4583) C—O years, 

=< extension, whereby the extension is yieldingly main- 60,495. FINGER RING. Jacques Kreister, New 





tained at its ends in contact with the pencil casing. 
1,408,028. BELT BUCKLE. Epwarp E. Prake, 
Texarkana, Tex. Filed Oct. 25, 1920. Serial 


419,191. 4 Claims. (" i 


The combination with a belt buckle, of an arm 
supported for swinging movement upon the rear 
York. Filed Dec. 6, 1920. Serial 


Term of patent 3%4 years. 


60,497. WATCH-MOVEMENT CASE. Sissac K. 
Ovuzoun-Bocuoss1an, Washington, D. C. Filed 


[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





issue of Feb. 28, 1922 


1,407,746. CIGARETTE CASE. Wim P. J. 
Hacarty, Avon, S. D. Filed June 24, 1920. 
Serial 391,424. 1 Claim. 

A device of the character described, comprising 
a flat case, rollers mounted in the case adjacent to 
the ends thereof, means for turning one roller, and 
an endless belt of rubber or similar material extend- 


428,823. 





13 side of the buckle body, and a loop-engaging finger 
1a projecting upwardly from the said arm. 










Cc &a% 1,408,274. ELECTRIC CLOCK. Lego Dorrman, 
c is Wilkinsburg, Pa. Filed Jan. 30, 1920. Serial 
4 9 355,273. 6 Claims. 
13 é| ‘a A controlling device for a clock comprising an 
Ns 3 oscillating member, an escapement device, a ratchet 
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ing around said rollers and having transverse ribs 
on its outer surface forming grooves for snugly 
holding cigarettes or similar articles to be moved 
with the belt, said ribs being separated slightly at 
the points where the belt extends around the roll- 
ers, the case having a transverse slot at one end 
beyond one roller for removing the cigarettes or 











7 
Dec. 2, 1920. 
3% years. 

60,500. PIN, BROOCH, OR RING. Louis Rosen- 


Serial 428,094. Term of patent 





articles, 
1,407,801. CANDLE HOLDER. Georce H. Nortu, 
Cranston, R. I., assignor to Gorham Mfg. Co., 


wheel actuated with the escapement device, and 
energy-storing means controlled by the ratchet 
wheel and adapted periodically to transmit energy 
to the oscillating member through a member of the 


THAL, Baltimore, Md., assignor of one-half to 


Providence, R. I. Filed May 31, 1921. Se- 
rial 473,846. 9 Claims, 

In a candle holder, a tubular member having a 

plurality of openings, balls in the openings, and 





















escapement device. 

1,408,290. SOFT-COLLAR 
Guipry, Orange, Tex. Filed Oct. 27, 
Serial 510,758. 3 Claims. 

A soft-collar holder having a base plate or strip 
provided with terminal jaws, arms _ pivotally 


HOLDER. FRANK 


1921. 





Louis J. Cohn, Baltimore, Md. Filed June 6, 






1921. Serial 475,448. Term of patent 14 
years. 
ae Ei 60,504. CI{ARM. Leo Werner, Providence, R. I. 


? Zz 


upon the base plate or strip and provided 
remote ends with jaws co-operating with 
the extremities of the base plate, and a 
actuating means for the arms. 


DESIGNS 


mounted 
at their 
those at 
common 








Filed Oct. 15, 1921. Serial 508,024. Term of 
60,484. CLOCK OR SIMILAR ARTICLE, Joseru patent 14 years. 
Sa 4 TIT. 


2) UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 








automat; Trade-Marks Published Feb. 28, 1922 


spring tensioned cam means in the mem- 


ber to force the balls « maediy ¢ it sam Ser. 154,708. (CLASS 37, PAPER AND STA- 
to move a. eee ene nee bagged Satz Bros., New York, Filed 
1,408,084. PENCIL CLIP. Jonny Rosert Fitton, oe 


Woonsocket, R. I. Serial 
458,424. 3 Claims. 

A device of the character described comprising 

4 resilient metal strip having an end portion 

adapted to be secured to a pencil casing, a rela- 

tively stiff body portion offset with respect to the 

‘end portion, and an extension to the body portion 


Filed April 4, 1921. 











‘Blackhand White 


Particular description of goods.—Fountain Pens. 


Claims use since Sept. 1, 1921. 


Filed Sept. 23, 1921. Se- 
Term of patent 14 years. 


Bercer, New York. 


rial 502,834. 
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If safety catches ‘ ~. 
are soldered 
with lever open 
they will not 


solder stiff. 








Furnished ready 

assembled or 
with lever 
separate. 


AMERICAN PLATINUM WOR 
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In Platinum—14 Kt. and 18 Kt. White 
Gold, 14 Kt. Green Gold—10 Kt., 14 Kt 
and 18 Kt. Yellow Gold 







Inside stop on 
joint keeps pin 
tongue from 
falling back and 
holds it in 
position for 
swaging. Joints 
may be used to 
good advantage 
only with ow 
pin tongues 
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N. J. R. R. AVE. at OLIVER ST., NEWARK, N. J. 
38 CHURCH ST.. NEW YORK C 























Quality! Reliability ! 


There is every advantage in placing your orders 
with us. 


Watch Materials, Jewelers’ Supplies, 
Findings and Optical Goods. 


SPECIAL OFFER:— 


14-K. Gold Bracelet Watch Crowns 


White, Green and Red Gold 
Per Doz., $1.75 net 


Sapphire Top 14-K. White Gold Bracelet 


Watch Crowns 
Per Doz., $2.25 net 


These Crowns for 8%, 934 and 10% Ligne Watches 
Watch Material Assortments of Every Description 


L. HAUSNER CO. 


49 Maiden Lane New York City 
Best Values! | Promptness! 


Tools, 


























NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
¢ SAL- HYDE 


TRanre mare OFT TER " 3 Bare 


PLATINUM - PLATING SALTS 


par“ Concentrated Salts for Electro-Plating in Gold, Silver, 
Platinum, Bronze, Copper and Stripping 

THE GREEN ELECTRIC CO., 81 Nassau St., New York, U. S. 

Makers of Polishing and Buffing Motors, Plating Dynamos, | Th 

Generators. Nemaenetizers and Pleting Salts. Send for price list J-E 104 



























Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


Manufactured by 
Waltham, Mass., U. S. A. 





| F. W. DERBYSHIRE 











JEWELERS’ SMELTING CO., IX: 


Refiners and Smelters 


of Precious Metals 
ARLINGTON, N. J. 


We announce the installation and successful 
operation of The Godefroy electric smelting 
furnace. 

Best available returns on all consignments 
shipped. ‘Platinum specialists. 


Phone Kearny 0218 


MARCEL GODEFROY, Pres. MILTON A. HELMLINGER, V.-P. 








Jewelry Repairing 


Special Order Work 


A trial will convince you 


SOL. LEVINTON 
90 Nassau St., New York 




















Back to Pre-War Prices 
Gold, S‘lver, Platinum and Gun Metal Plating 


Mesh Bags repaired and refinished equal to new. 
Jewelry and Silverware Repairing. 
Co. 


L. MORENFELD & 


114 Fulton St. Beekman 3459 New York 
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Oakland, Cal. 


Davidson & Licht have two men out with 
the influenza at present, The advertising ap- 
propriation of Davidson & Licht has been 
increased 50 per cent since the first of the 
year and good results are being obtained. 
Many engagement rings are being sold now. 

Warren Turner, watch maker, formerly lo- 
cated in the First Savings Bank building 
has moved and is now with Fred Burris in 
the Pantages building on 12th St. This ful- 
fills ones of Mr. Burris’ long-felt wants as 
he has desired to have a watch maker asso- 
ciated with him for some time. 

The influenza took quite a number of Oak- 
land jewelers away from their business dur- 
ing February but most of them are back 
at work now. Mr. Oakes, of Oakes and 
Harrison, is one of the more unfortunate 
ones. He has been sick for over two weeks 
and is not expected to return for several 
days yet. 

Signs of Spring are numerous in Oakland. 
One of them was a recent wedding in the 
ranks of the jewelers. Carol Henrietta, in 
the jewelry department of H. Morton Co., 
was married last week. Mr. Henrietta has 
also invented a contrivance for holding the 
clutch on Ford autos in low while climbing 
hills that is being put on the market here. 

Victor D. Rosen reports two men out with 
the influenza. They are very much needed 
now in the shop. During the first two weeks 
in February it was necessary to cut down the 
working time to seven hours in order to avoid 
a complete shut down of the shops. The 
last two weeks, however, everyone has been 
working full time and the loss of the two 
men through the influenza has been a serious 
handicap. 


The advertising that has been indulged in 
by some San Francisco firms is strongly 
condemned by several Oakland jewelers. 
Charles Jackson thinks that an attempt 
should be made to stamp out fraudulent ad- 
vertising and advertising that tends to de- 
stroy public confidence. ‘Mr. Jackson thinks 
that the trade would benefit greatly by the 
cutting off of such advertising. The Better 
Business League of Oakland has succeeded 
in stamping out this in all lines here, but 
such success has not been achieved in San 
Francisco. San Francisco is so close that 
this advertising reflects itself here as much 
as in the trans-bay city. 

Charles J. Branstead of Berkeley has had 
an opal necklace on display in his window 
that has attracted a great deal of attention. 
The piece is unusually large and of a qual- 
ity rarely seen. The stones were brought 
by a visitor from Australia and were strung 
here. The total weight of the stones is 275 
carats and it is valued at $6,000. It is be- 
lieved here that this is one of the largest 
opal necklaces in the country. Many people 
have commented on the extraordinary beauty 
of the stones. The owner of the necklace 
has gone to Los Angeles and has taken the 
piece with him, but is expected to return in 
a few weeks when the necklace will be ex- 
hibited again. 

_ The finest football trophy ever presented 
in the west has been on exhibition in a win- 
dow at the store of W. R. Burke. The 
trophy is a Sterling silver football, actual 
‘ize and exact in every detail, It was given 

Popular subscription by the people of 
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Berkeley to the Berkeley High School foot- 
ball team which played a scoreless tie for 
the State title the past season. A wet field, 
in the opinion of Berkeleyans, was the only 
reason that the school did not win. There- 
fore it was decided to give the trophy to the 
‘school. Mr. Burke secured the football 
through the International Silver Co. Mrs. 
Burke was one of the victims of the influ- 
enza and was seriously ill for several days. 
She is back in the store now, though still 
feeling some of the usual effects. 











Charles Swigart returned Thursday from 
a trip in northern Ohio. 

John A. Bender, Hamilton, O., was in the 
city recently visiting friends and business 
acquaintances. 

FE. Sensenbrenner, Circleville, O., and J. 
A. Brasley, Dayton, O., were nearby visitors 
who ran in to visit friends in the jewelry 
trade during the week. 

Lee Loeb, Clarence and Mayo Loeb spent 
the past week making short trips within a 
few hours’ ride of Cincinnati, and all re- 
turned home for the week-end. 

J. Harvey Phillips, accompanied by his 
family, is spending some time in Homestedt, 
Pa., where his brother-in-law, Charles Mer- 
vis, is to be married March 15. 

John Gerwe was glad to get home Thurs- 
day, March 9, for he had been on the road 
since Jan. 16. Shortly after his return Joe 
Gerwe left for a short road trip. 

Ralph Richert, traveling salesman for 
Klein Bros. Co., has resumed the road, fol- 
lowing a sprain of his foot suffered a week 
ago, when he accidentally fell down. 

C. E. Richter was campaign manager for 
the candidate for director of the Cuvier- 
Press Club, which received the highest vote, 
and was complimented by other jewelers in 
the club on his successful campaign. 

Letters from I. W. Pope, representative 
of A. G. Schwab & Sons, who is in Mon- 
tana, Colorado and Idaho, indicate he is 
finding substantial business. Similar orders 
are being received from Joseph P. Weiss- 
feld, who is in the south. 

J. D. Jacobs wrote members of the D. 
Jacobs Sons Co. that he spent the week-end, 
March 11-12, in Chicago, after running in 
there from a road trip in Indiana. Gus 
Spiegel, of the same firm, has left for sev- 
eral weeks in Iowa and Michigan. 

Harry P. Neher, salesman for Sig 
Strauss & Co., suffered a fractured leg when 
struck by an automobile while crossing a 
street in Cleveland and was forced to dis- 
continue his trip. He has been removed 
from a Cleveland hospital to his home, 
where he is rapidly recovering. 

Edward S. Maas, of the Richter & Phil- 
lips Co., was elected an honorary member 
of the Masonic class which he directed 
through the conferring of the higher de- 
grees. There were several hundred in the 
class. A number of letters showing the ap- 
preciation of the candidates have been re- 
ceived by Mr. Maas, which he cherishes 
highly. 

Gus Peck stopped over just long enough 
last Wednesday to say hello to his com- 
panions at Peck, Selmeir & Peck’s, as he 
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switched from the west, where he has been 
for two weeks, to eastern points. He said 
he only hoped the balance of the trip would 


. prove as profitable as the first part. 


Charles Schoenig, of Klein Bros. Co., is 
laid up at a hotel in Norfolk, Va., as the 
result of a sudden attack of illness. He 
has consequently been delayed in completing 
his road trip. E. A. Frommeyer, of the 
same company, returned Friday, March 10, 
from a three weeks’ trip in Michigan. 

Headed by C. E. Richter and Edward S. 
Maas, local jewelers, who are members of 
Masonic bodies, assisted the production of 
the Shriners’ Circus at Music Hall, where 
it played for a week. The men sold pro- 
grams and peanuts and aided materially in 
raising a substantial sum for the local 
Syrian Temple. 

The Jewelers’ bowling team failed to win 
a game of, the three bowled during the week, 
although individual members of the team 
rolled some good scores. Glemser rolled a 
238 in his first game, but it was not enough 
to put the team over. Huber reached 200 
once, but fell to 174 the next game and then 
to 167. Pohlmeyer made his highest score 
in the second game, when he knocked the 
pins for 214. Schaffer and Reichert were 
below their usual form, the former making 
153 as his highest and Reichert scoring 173 
in the final game. 
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J. Frank Mason, of the Mason Box Co., 
is enjoying a stay in Florida. 

John Thompson received word last week 
of the death of his father in Kingston, Mass. 

F. L. Wiggin & Son, engine turners, who 
conducted a shop on East St., has gone out 
of business. 

Frank P. Kennedy who has been in 
France in the interests of the Kennedy Co. 
is on his way home. 

Great interest is being taken in the town 
meeting to be held next Monday. A num- 
ber of jewelers are candidates. 

Wallace Kenyon, of the Webster Co., is 
confined to the Charlesgate hospital in Bos- 
ton where he underwent an operation. 

The Whiting & Davis Soccer team de- 
feated the Taft A. C. last Saturday after- 
noon at the Whiting field in Plainville. 

The inventory of the estate of the late 
Clarence H. King has been filed and shows 
a personal estate of $4,464 and real- of 
$1,600. 

The Manufacturers’ National Bank has 
received plans for the remodeling of the 
building which will allow the institution to 
be located on the first floor. 

C. Ray Randall, of the C. Ray Randall & 
Co., is receiving the condolences of the trade 
over the death of his mother which took 
place last Thursday in Providence. 

Carl Hempel, a former manufacturing 
jeweler who is now in charge of the social 
work of the Universalist Church in Lynn, 
Mass., was a local visitor last week. 

Roswell Blackinton, of R, Blackinton & 
Co. of this town is playing a great game of 
golf at Pinehurst, N. C., where he is spend- 
ing the winter. Last week he disposed of 
36 holes in 216. 
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LEES & SANDERS. 


Every Process Carried Out Under the 
Supervision of One of the Firm 


SWEEP SMELTERS,. 
BIRMINGHAM, ENG. 






































Novo Smelting and Refining a 


PURE Company NOVO 


PLATINUM | Gold, Silver SUPREME 


PLATINUM- | and Platinum | PLATINUM 
IRIDIUM Bullion SOLDER 
In all degrees Dealers 7” 
of Hardness a Soft, Hard ROLLS AND BAGS FOR 


S li d i Since a we have 
Plate, to and Smelters Medium S I L Vv E R W A R E been ie t for highs 


*st. quality workmanship, low pricas and prompt delivery. 
or Wire Telephone Extra Hard Write Us For Samples and Prices. 
Beekman 6617 


269 Pearl St. New York City THE GRAHAM ROLL CO. 







































































LOVISVILLE KENTUCKY 















































Mesh Bags f(@~* Bead Bags Trade Watch Repairing 


) THE STANDARD HOROLOGER 
Velvet Bags Leather Bags Build your trade thru first-class work 
J. NICHTHAUSER 2300 Broadway, New York 


7 full 1, lated 20 Years on Broadway Tel. Schuyler 6766 
or years we Nave SUCCeSSIUuny rep: ired, replatec Special Attention Given to Out of Town Trade 
and relined every kind of bag. ¢ ‘ompetent men 


in our factory specialize on this work— 


We can do | bag job brought to your store. 0 The Protection Ring Guard 


Estimates furnished. a>. Has No Points to Catch or Scratch 
fF ‘. ASY TO PUT ON 
GILBERTSON & SON \ m “ 14K Yellow and White 
Silversmiths iS - |} _— 


5 So. Wabash Ave. CHICAGO, ILL. —# TheLion Safety Pin Clutch Co, 


Pat. Feb. 20, 1917 81 Nassau St., New York Pat. May 25, 19 




















The finest Tower Clocks in the world are made by 4~ : Sand 


| * 
The E. Howard Clock Company of Boston. Also | fast Graphite 

a a very complete line of substantial and accurate clocks if fi ru Cl 
: Sty ay 


=o 


for the bank, office and school. 


Write us for full information = = a. & H. BERGE os JOHN SF 
THE E. HOWARD CLOCK CO. | 


373. Washi St, B 309 Broadway, New York | 
mhinson St Bomon, $09 Broadway, New Yotk | THE BUYERS’ DIRECTORY 


Established 1842 f Price $1.00 ul 
The Jewelers’ Circular, 11 John St., New ¥ 
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